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Bases Success on Thorough Knowledge 


of California Pines 


pany manufactures and distributes, and those of them who 
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have read the company’s bulletins dealing with the natural } 
structure of California pines, the company’s methods of 
manufacturing them, and of the care with which it selects 
and grades them to fit various uses have become convinced 
that here they have the impress of a big personality. | 

His emphasis on thorough knowledge about these pines is 
characteristic of the man, for he has often given expression 
to his belief that ““A man’s judgment is no better than his || 
information.” His offering of so complete information about || 
his own company’s product is an appeal to the good judg- 
ment of lumber distributers and users. 

As railroad man. banker, logger and lumberman, Mr. Cox 
successfully served the sections in which he lived, and 


in these capacities he came to have a keen appreciation of 





the possibilities of developing a great lumber business out 





in the Sierras. He realized that the timber resources of 
California offered a splendid opportunity for intensive ex- || 
ploitation. As a result in 1899 he interested some lumber- 
men at Saginaw, Michigan, in forming the Madera Sugar 
Pine Co., as the successor of the Madera Flume & Trading 
Co. His information being right, his judgment was, and | 
he is glad of a record which shows that every dollar invested 
here by his advice, has returned forty. 
Mr. Cox has set a high standard for himself, and expects 
high class performance from his business associates and || 
| 


employees, but his aggressiveness and thoroughness are al- 

















ways modified by his sense of fairness, so that his person- | 
- ality is pleasing to the many who come into contact with | 
: . him. His record as a banker, timber operator and as a lum- | 

E. H. COX, President ‘ : ‘ 
Madera Sugar Pine Company ber manufacturer proves that he is a big man mentally, and | 
x he is a big man physically too, being over six feet tall and } 
| weighing about 190 pounds. He is well preserved for his ] 
: HOUSANDS of lumbermen throughout the United Ye@"s, and active in mind and body. | 
States know E. H. Cox as a friend. And many thou- For a number of years Mr. Cox has been a director of the | 


sands more get an impress of his character from the 
fine lumber produced by the company of which he is presi- 
dent, the Madera Sugar Pine Co., of Madera, Calif. They 
know that he is proud of the California pine that this com- 





Regional Bank of San Francisco, and devotes a good deal 
of his attention to banking matters. He is also interested in 
timber land transactions, and in recent years has acquired 


and disposed of many large tracts in the West. 
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Dust collecting and conveying s 





Factories: Saginaw, Mich. ana Boston, Mass. 


Slow-speed Low-power Fans. 


ONE OF THE TEN AISLES OF THE 


LARGEST AnD MOST EFFICIENT 


DUST COLLECTING SYSTEM IN THE WORLD 


ASK US FOR THE REASONS FOR ITS HIGH EFFICIENCY 


THE ALLINGTON & CURTIS MFG. Co. 
LEADERS FOR 45 YEARS Offices: Saginaw, Chicago, New York and Boston 


ystems. Self clearing Mains, mechanical and pneumatic. Collectors free from centrifu i 
5. i . . gal resistance. 
Positive long-distance Conveyors. Wood-fuel furnace Stokers. Self-emptying Storage vaults. 


We design and manufacture each system to suit your needs; send experienced men to install it and put it into operation. 











If YOU Believe 
in Finer Homes 


This fact should carry considerable 
weight with you. Plywood paneling is 
the accepted interior finish in the finest 
and most expensive homes and buildings 
and yet it is well within the reach of the 
average home builder. A home need not 
be pretentious to enjoy the touch of rich- 
ness imparted by this most beautiful of 


all interior finishing materials. 


If you are earnest in your desire for 
finer homes in your community, explain 
the purpose of plywood paneling to home 
builders. Use our service for suggestions 
regarding suitable woods for various types 
of rooms, estimating costs and other de- 
tails relevant to plywood paneling. Write 


us, explaining your requirements. 





oo 


If the home is to continue as 

the greatest and most valua- 

ble institution in American 

life, it is your duty, as a dis- 

tributor of the materials used 
in home construction, to see 
that the home builder is given 
every opportunity to select 
the best. To promote living 
WITHIN THE HOME, help him 
make the interior more liv- 
able. Your business is an im- 
portant factor in making 
home life delighthully inter- 
esting and attractive to every 


member of a family. 
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Built to Your Order 
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Real Facts 
About “Flanner” 
Flooring 


are well known to home builders. 
























They have compared the beauty and 
long wearing qualities of many dif- 
ferent species of woods and have learn- 
ed that Flanner Maple and Birch floor- 
ing offer them the most value. 













Flanner flooring is made from some 
of the finest timber grown in Forest 
County, Wisconsin. It has been sold by 
dealers for nearly a quarter of a cen 
tury. Your customers will like this fine 
quality, carefully milled flooring. Bal- 
ance your assortment now! 


FLANNER COMPANY 
BLACKWELL, WISCONSIN 


“Extensively Used and by Many Exclusively” 
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depression overtakes the one or illness the other, everybody 


turns doctor of medicine or of political economy and pre- 


Higher tariffs to protect domestic 
products from cheap foreign 
goods. 


Lower tariffs to enable other coun- 
tries to sell us their goods so 
they can get money to buy our 
goods. 


Higher railroad rates to enable 
railroads to make needed pur- 
chases of materials and to pay 
dividends. 


Relief of railroads from bus and 
truck competition. 


Less government interference with 
the management of railroads. 


Reduced railroad rates to increase 
travel and facilitate the move- 
ment of commodities. 


Greater control of bus and truck 
operation. 


Reduction of wages 
trainmen, 


of railroad 


Curtailment of production of 
grains and livestock. 


Reduction in cost of living of fac- 
tory and white collar workers. 


Maintenance of high wages gen- 
erally to sustain workers’ pur- 
chasing power. 
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Panaceas Proposed for Industrial and Economic Ills 


It is with industry and commerce as with man; when 


scribes remedies or advocates operations major or minor. 
The current depression has brought out many such pro- 


posals to bring prosperity, including the following: 


Reduced production of lumber to 
maintain lumber values. 


Increased building to provide em- 
ployment for labor and a mar- 
ket for building materials. 


Reduced cest of building materials 
and of building artisans’ wages. 


Cancellation of all debts owed by 
nations to one another. 


Lower the bars to immigration. 
Restrict immigration. 


Increase the use of mechanical 
power on the farms. 


Reduce taxes of all kinds. 


Use animal power on farms to pro. 
vide market for grain. 


Increase public construction to 
provide market for materials and 
labor. 

Reduce governmental bureaucracy, 

Increased liberality in the making 
of loans, especially for building. 

Withdraw funds from speculative 
channels. 

Restrict expansion in productive 
capacity until demand overtakes 
supply. 


Etc., etc., etc. 


In the foregoing no attempt has been made at complete- 
ness. The proposals require some elaboration and explana- 
tion in order to make their aims and effects wholly clear. 


be done? 


What is your remedy? 


Do any of them coincide with your views of what should 


What, in your opinion, 


is best calculated to restore prosperity? 





Insulation Adds to 
Economies in All 
Types of Housing 


HERE is nothing new in the use 

of insulation heat and 

cold in buildings of various types. 
Practically all structural protection 
against objectionable temperatures is 
some form of insulation. But the 
principles of insulation and its econo- 
mies have come to be better under- 
stood and the economies of its wider 
application to the field of construction 
have come to be recognized and put 
into practice. 

It has long been known that to 
skimp in construction is shortsighted 
and false economy. The structure 
that is flimsily constructed is too hot 
for the comfort of inmates in summer 
and can be heated to a comfortable 
temperature in winter only at an im- 
moderate expenditure for fuel. What 
is true of the structure that must be 
heated by mechanical means is true 
also of structures that are provided 
with no other heat than that emanat- 
ing from the bodies of animals housed 
in them. 

Extremes of temperature and sud- 
den changes are prolific causes of 
sickness and ill-health in man as well 
as in domestic animals, and if protec- 
tion from these variations in tempera- 
ture is not afforded by the housing 
structure itself the alternative is the 
conversion of food into body heat. 
Food is one of the most expensive of 
fuels, and insulation built into the 
walls and roof of a structure is not 


against 


only a cheaper but a more effective 
protection against cold than the best 
heating plant that can be installed in 
the basement. 

Comfort, more and still greater com- 
fort, is the major aim of mankind. Un- 
questionably, the difficulties incurred 
in the heating of the detached home 
have driven many families to flat or 
apartment life. Vast improvements 
have been achieved in providing efh- 
cient heating plants; but, excellent as 
many of these plants are, it is very 
difficult if not impossible in extremely 
windy or cold weather to maintain 
comfortable temperatures in homes 
whose walls and roofs have not been 
tightly built and adequately insulated. 

The farmer who does not insulate 
his dairy barn must pay for heating 
it at the cost of reduced milk produc- 
tion. If he does not insulate his poul- 
try house, he pays for his neglect in 
scant egg production. If he fails to 
insulate his farrowing pens, a tragic 
loss of pigs at spring farrowing time is 
the penalty. 

In fact, it is believed that insulation 
ranks near the top as an essential fea- 
ture in the construction of every kind 
of building designed to house man or 
animals. It is not only economical 
from the financial viewpoint but it is 
wise from the viewpoints of comfort 
and health. Enough is known about 
the methods and materials of insula- 
tion to leave no excuse for neglecting 
it in American construction. It is be- 


lieved that retail lumber dealers can 
hardly perform a more worthy service 
to their communities than to secure 
the introduction and use of insulation 
to the widest possible extent. 


Quality Emphasis 
In Small Mill 


Lumber Production 
NVESTIGATIONS made by a 


representative of the Forest Prod- 
ucts Laboratory have disclosed in 
a striking way the relationship be- 
tween lumber marketing and manu- 
facturing policies, particularly with re- 
spect to the reaction of each upon the 
other. It is a common if not a general 
practice among wholesalers and oper- 
ators of concentrating yards marketing 
the product of small southern pine 
mills to pay a flat rate for all the 
product of the log or, at best, only a 
small differential in favor of the better 
grades. As a practical matter, this 
means the placing of emphasis upon 
quantity rather than quality. 
Perhaps it is not putting the case 
too strongly to say that the lower 
grades of lumber always present a 
marketing problem that is difficult to 
solve. There is always an excess of 
lower grades, and the smaller the trees 
from which the lumber is cut the 
greater that excess. Since small mills 
are able to operate cheaply and since 
they are paid the same price or nearly 
the same price for low grades as for 
high, they have no inducement to cut 
to raise grades. Instead of selecting 
the larger trees in order to increase the 
percentage of high grades, they cut 
everything in order to increase volume. 
There is another aspect of this mat- 
ter, which makes it one of public in- 
terest and concern. That is the effect 
of the policy of clean cutting upon re- 
production. Of this, C. J. Telford, 
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small mill specialist of the Forest 
Products Laboratory, said in an ad- 
dress before the recent small mill con- 
ference, published elsewhere in this 
paper : “Portable mills are second 
only to fires as a threat to the southern 
yellow pine industry, because they 
can operate so cheaply as radically to 
lower the diameter at which a tree 
pays it way. They very commonly 
operate in timber running between six 
and twelve inches on the stump. This, 
patently, is ‘skinning the sheep to get 
the wool,’ because no pines that rise 
above the hardwood understory are 
left, and none will push through from 
under it.” 


AMERICAN LUMBERMAN 


While the present method of operat- 
ing small mills produces a large vol- 
ume immediately, the effect in the long 
run is quite the reverse, as implied in 
the statement in the preceding para- 
graph and further elaborated by the 
speaker. “You see plainly,” he said, 
“that this dropping down into the 
small-tree class is lowering your 
grades. Perhaps you do not see so 
clearly that the close cutting is bound 
to produce less quantity. Timber 
management does not differ essentially 
from the handling of pasture-land— 
you can overgraze each to the point of 
complete destruction, and the small 
mills as usually operated are proving 





23 


as destructive as goats in an over- 
grazed pasture.” 

Of course, Mr. Telford does not 
condemn portable mills as_ such, 
Rather, he aims to emphasize the de- 
fects in the methods or practices at 
present pursued by their operators. 
Clearly, a method of buying that 
stresses quality rather than quantity 
in production, and that looks to future 
timber supply rather than immediate 
volume, will bring a more satisfactory 
immediate return to both sawmill op- 
erator and wholesaler, at the same 
time that it relieves the industry of an 
excess of low grades to depress the 
market. 





Action on Building Code Is 
Deferred 


Kansas City, Mo., April 6—Efforts of 
Kansas City lumber dealers to have the build- 
ing code amended to permit the erection of 
2- and 3-story multiple family units of a non- 
fireproof nature and garages of the same type 
up to five stories in height, were unsuccessful, 
for the time being at least. 

The amendment came up for consideration of 
the city council a fortnight ago and was referred 
to the public improvements committee of the 
council which indicated its disapproval of the 
measure at a hearing April 4. 

J. Newton Daniels, of the Dascomb-Daniels 
Lumber Co, here, acted as chairman of the 
amendment group. He said the lumber inter- 
ests were not advocating any flimsy type of 
building such as had been characteristic here 
before the adoption of the building code. He 
added that it was to the best interests of the 
lumber group to see that the best material avail- 
able was used in home and apartment construc- 
tion. 

Arthur T. Brink, vice president and manager 
of the Tri-State Lumber & Shingle Co., another 
active member of the committee, told the coun- 
cil committee that the lumber interests had been 
promised relief from the objectionable provi- 
sions in 1927, when the ordinance was adopted. 

Others who favored the amendment at the 
hearing included E. E. Woods, secretary-man- 
ager of the Southwestern Lumbermen’s Associ- 
ation; Bert J. Westover, representative of the 
National Lumber Manufacturers’ Association 
and former city building commissioner of Indi- 
anapolis; Lyle A. Stephenson, insurance broker, 
and Paul Kendall, advertising manager of the 
Long-Bell Lumber Co. 





Hearing on Unfair Trade 
Practices 


Wasuincton, D. C., April 7—On May 19 
the Tariff Commission will hold a hearing on 
alleged unfair practices in the importation or 
sale in the United States of asbestos from 
Soviet Russia. All parties interested are in- 
vited to be present and produce evidence at the 
hearing, 

A complaint of unfair practices was filed 
by the Bear Canyon Asbestos Co., Ambler, 
Pa., and the Regal Asbestos Mines (Inc.), 
New York City, owners and operators of 
asbestos mines in Arizona, under Section 
337 of the Tariff Act of 1930. This is the 
first investigation ordered under the provi- 
sions of this section, which declares unlaw- 
ful unfair methods of competition or unfair 
acts in the importation or sale in the United 
States of articles, the effects or tendency 
of which is to destroy or substantially injure 
an industry, efficiently and economically op- 


erated, in the United States, or to prevent 
the establishment of such an industry, or to 
restrain or monopolize trade and commerce 
in the United States. 

The complainants allege, among other 
things, that methods used in the sale of 
Russian asbestos in the United States have 
been such that buyers have been induced to 
break their contracts. As a result of the 
alleged unfair practices, complainants stated 
that some of the American mines have been 
forced to close down. 

The National Lumber Manufacturers’ As- 
sociation recently filed a complaint with the 
Tariff Commission under the same section 
in its fight to prevent the dumping of con- 
vict-made Russian lumber in the United 
States and will follow the progress of the 
asbestos investigation closely. Other Amer- 
ican industries adversely affected by compe- 
tition of Russian convict and forced labor 
are expected to file complaints in the imme- 
diate future. 


Bids for Ciaeatias Work at 
Aviation Field 


SurReEvEpoRT, La., April 6—Bids for more 
than a half million dollars’ worth of con- 
struction work at Barksdale field (site of 
the U. S. Army’s Third Attack Wing, avia- 
tion division), will be received this week at 
the office of Capt. George E. Lamb, con- 
struction quartermaster here. On Thursday 
of this week bids for construction of three 
barracks buildings will be received and on 
the following day bids for the construction 
of thirty double sets of officers’ quarters will 
be received. The projects are a part of the 
$3,000,000 building fund made available re- 
cently by the Federal Government for work 
at Barksdale field. Recently Murray Wer- 
ner, Shreveport contractor, was given con- 
tract to erect three quartermasters’ buildings, 
at an approximate cost of $75,000. Bids a 
few days ago were received for about $350,- 
000 worth of construction covering thirty 
double sets of officers’ quarters. J. H. Red- 
dick, of Fort Smith, Ark., was the low bid- 
der at $330,500. Contract has not yet been 
let, pending approval at Washington. 








Unsold Lumber ok Owe Low 


[Special telegram to AMERICAN LUMBERMAN] 

Los ANGELES, CALir., April 8—A new low 
for unsold lumber at Los Angeles harbor was 
revealed today when 24 local firms reported a 
total of 4,992,000 board feet. Cargo arrivals 
for the last week likewise reached a low figure, 
with 6,870,000 board feet. Arrivals consisted 
of nine cargoes of fir, with 6,154,000 board feet 
and two of redwood, with 716,000 board feet. 
Fifty-one vessels are reported laid up and one 
operating off shore. 


Lectures to ''Tech'' Students on 


Structural Timber 


Boston, Mass., April 6—The Aldred lecture 
at the Massachusetts Institute of Technology last 
week was devoted to structural timber, and the 
address was delivered by Ernest Dolge, of Ta- 
coma, Wash., prominent West Coast lumber 
manufacturer, who has specialized on produc- 
tion to engineering specification and is a close 
student of structural and other properties of 
wood. 


Mr. Dolge stressed the physical properties 
of wood and the importance to technical men 
of acquiring a familiarity with them. Wood, 
he said, serves some purposes better, or at less 
cost, than steel or masonry and is at its 
best in combination with either or both. 
Its consequent importance in the field of 
engineering commands attention and study. 

Due to the variety of specification pos- 
sible and attainable, he pointed out, a poorly 
chosen piece of wood should condemn the 
chooser rather than the material. 

Mr. Dolge devoted himself largely to a 
discussion of the selection of timbers for 
major engineering purposes. . He stressed 
the difficulties encountered in procuring ma- 
terial that offered qualities needed to meet 
use purposes and the care exercised in man- 
ufacture and preparation of the finished 
pieces. 

Explaining some of the fundamentals of 
wood technology and grade requirements 
bearing on such selection, he asked his audi- 
ence to bear in mind the more satisfactory 
results obtained by those who know what 
they want. He pointed to existing data from 
reliable sources to aid technologists in the 
preparation of specifications and urged them 
to acquaint themselves with these sources. 

Wilson Compton, secretary and manager 
of the National Lumber Manufacturers’ As- 
sociation, told the faculty and student body 
of M. I. T. of “Opportunities in the Lum- 
ber and Woodworking Industries for Tech- 
nical Men.” 


The following day Mr. Compton ad- 
dressed the Harvard School of Business 
Administration on “The Organized Lumber 
Industry,” sketching the organization and 
functions of the National association as a 
trade group, presenting a picture of the de- 
velopment of the industry during the last 
generation and told of the measures and 
steps taken to accomplish for lumber an 
assured position. He told of the achieve- 
ments of the National association thus far 
toward promoting uniformity in methods of 
manufacture and distribution, creating unity 
between conflicting trade interests, and 
gathering and disseminating reliable statis- 
tical information as well as information on 
general business trends. 








We should like to know of any instances 
in our Southern States that the courts have 
attempted to define “merchantable timber.”— 
INQUIRY No. 2,615. 

[This inquiry comes from the South. In the 
AMERICAN LUMBERMAN of April 4 appeared an 
inquiry regarding the definition of “merchant- 
able” logs, in connection with which a Michigan 
case was cited and the grading rules from the 
Northern Logging Association were quoted 
from. In response to the present inquiry ref- 
erences have been given to a number of south- 
ern decisions in which “merchantable” timber 
in some of its aspects was in question. The 
cases themselves have not, however, been exam- 
ined, so that it is not known at this time 
whether they cover the precise question raised 
in this inquiry or not. The inquiry is published 
with the hope that it will come to the attention 
of readers who have information that will be 
helpful to the inquirer.—Ebiror. ] 





Storage of Dry Millwork 


We have been having considerable trouble 
in taking the proper care of kiln dried lum- 
ber and millwork. We find that in some 
cases, at certain times of the year, this ma- 
terial absorbs a great deal of moisture and 
after it is placed in residences and the heat 
has been turned on for some time, the shrink- 
age is very troublesome. To overcome this 
we propose to rebuild our warehouse for this 
class of material putting in a heating plant. 

We should like to get as much informa- 
tion as possible in regard to the best way of 
handling this; that is, as to what temperature 
a warehouse of this nature should be kept, 
what ventildtion it should have and the best 
kind of heating equipment for the purpose. 

Any information you can give us along this 
line from similar cases with which you have 
come into contact, or your own experiences 
in the matter, will be highly appreciated.— 
INQUIRY No, 2,616. 

[This request comes from a lumber concern 
in Pennsylvania. Inasmuch as the booklet, ‘“Sea- 
soning, Handling and Care of Lumber” (Dis- 
tributors’ Edition), was issued by the National 
Committee on Wood Utilization to cover quite 
precisely the questions here asked, the inquirer 
has been referred to that booklet. 

With regard to the construction of such a 
warehouse as is proposed, the booklet states as 
follows: 

Opinion at the Forest Products 
seems to be that heated lumber 
be used more widely 


Laboratory 
storage could 
than it is, with much 
profit and satisfaction. When air from out- 
side is heated, its relative humidity is also 
reduced, and the new combination of higher 
heat and increased dryness will maintain a 
lower moisture content in lumber stored un- 
der exposure to such air and can be adjusted 
to maintain indefinitely the desired stage of 
seasoned condition in the product. Also, if 
some of the lumber is not quite seasoned to 
this condition of balance with the heated air 
the effect upon it will be to absorb moisture 
from it gradually and thus refine its season- 
ing. At the same time any overdry boards 
will tend to reabsorb moisture and come to 
exact balance with the rest of the lumber. 
Unevenly seasoned lumber can thus be mate- 
rially improved without any net removal of 
moisture from it. Closed heated storage is in 
theory not well adapted to actual drying of 
lumber, which would require some ventila- 
tion to carry off the surplus moisture; but 
practically there is probably usually enough 
air leakage that will be sufficient to take 
care of this. 

Double walls would be economical of heat, 
and use of “Balsam Wool” or other good in- 
sulation is also recommended. The most 
common heating installation is running a few 
steam pipes low down around the outside 
walls. Hot water could be used but requires 
more pipe area. Some of the specialized fac- 
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tory heating equipment could be well adapted 
for this purpose. Care should be taken not 
to expose any lumber too close to radiated 
heat from hot metal, as checking and dis- 
coloration might result. 

Whatever system is used, variations of tem- 
perature will doubtless be found in various 
portions of the storage space, and this may 
be turned to advantage in the arrangement 
of stored material, putting that needing to 
be maintained at low moisture content, such 
as flooring, in the warmest space and grading 
down through inside finish at about 8 percent 
moisture content to such items as outside 
finish that do not need to be so dry and can 
be placed in cooler sections of the room. 

To calculate what heat will produce the de- 
sired effect on the product in heated storage 
is a little complicated and requires a reading 
of dry and wet bulb temperatures with a 
hygrometer (wet and dry bulb thermometer). 

The booklet referred to is really a concise 
treatise on the subject of handling lumber in 
storage and it will therefore be of interest to 
many concerns besides the inquirer. The book- 
lets may be obtained from the Superintendent 
of Documents, Government Printing Office, 
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QUERY AND COMMENT 


Legal Definition of 'Merchantable” 


Though a list of 43 logging rules is available, 
the Hughes rule is not included in this list, 
The AMERICAN LUMBERMAN will be very glad 
to receive any additional information about the 
Hughes rule that its readers can furnish— 
EpirTor. } 


Prices and Demand for Dowels 


I am very much interested in the Query 
and Comment page of the AMERICAN LUMBER- 
MAN. I feel that you possibly can give me 
some helpful data on the prices and demand 
for maple and birch dowels, such as are used 
by chair manufacturers, sizes %-, %- and 
l-inch of various lengths. 

Would air dried lumber be suitable to use 
and do you think there would be enough in 
it to make a fair thing to use the lower grade 
by cutting out the defects? 

I have water power and my own help so 
the expense of the work would not be great, 
I am a small manufacturer and I find that 
it is hard to do much with hardwood in the 
rough on a small scale. 

Will you please send me prices of the dif- 
ferent sizes and information you may have 
available on the demand for them?—IN@QurIry 


Washington, D. C., 
TOR. | 


Makers of Hughes Rule 


We should like to know the name and ad- 
dress of the company that manufactures the 
2,613. 


[This request comes from Virginia. It is 


Hughes rule.—INQUIRY No. 


assumed that the rule asked for 


Therefore, the names of two manufacturers of 
scale rules have been given to the inquirer. 


at 20 cents a copy.—En!- 


No. 2,614. 


[This inquiry comes from Vermont. 
formation regarding prices of dowels is not reg- 
ularly compiled, it has been impracticable to 
give this inquirer any price data. 
course, ordinarily are manufactured by auto- 


matic turning 
garding their 
is a log scale. 


As in- 


Dowels, of 


machinery and information re- 
manufacture doubtless can be 


supplied by manufacturers of the machines. The 
name of the inquirer will be furnished on re- 
quest.—Eprror. ] 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 








The Lumserman regrets that 
the newly elected board of di- 
rectors of the Chicago Lumber 
Exchange has not seen fit as 
yet to take up the question of 
inspecting shingles.*** The 
LumperMaN- earnestly hopes 
that the question of shingle 
grading for 1881 will be imme- 
diately taken in hand. It is not 
likely that a determined effort 
to secure uniformity in grading 
shingles will meet with much 
opposition from the manufac- 
turers. 

- . * 


Lumbermen operating in the 
spruce districts in Maine and 
New Brunswick complain a 
good deal of a small but very 
destructive insect that attacks 
and ruins trees by the whole- 
sale. In July or August a lit- 
tle beetle settles upon the bark 
of the trees, lays a few tiny 
eggs; after a short time a small 
worm similar to a maggot is 
hatched, and then the work of 
the destroyer begins. The 
worm eats its way to the very 
heart of the tree until at last 
it falls a wreck. So insidious 
is the operation that many 
trees, which are bored through 
and through, are green at the 
top and apparently sound, but 
the blow of an ax or the force 





of a gale causes them to fall.;kegon River near there are five 
These pests have so far been|rollways larger than the one 
observed to attack only spruce|at Averill. But the one on 


trees. 
* * * 


Saginaw Bay containing logs 
hauled over the Saginaw Bay 


Thomas R.-Lyon, agent for|& Pinconning log railroad, caps 
the Ward mills at Ludington,|the climax on this continent. 


Mich., has had under way dur- 

ing the past winter two new 

tow barges. 
* * * 

Puwitt, Spurr & Co., Nash- 
ville, Tenn., whose mill burned 
March 4, are rebuilding and 
will put in one of Filer, Sto- 
well & Co.’s double circular 
mills and carriage, with three 
Neacy head blocks, also gang 
edger and live rollers. 

+ * * 


In the Saginaw River region 
the work in the woods is prac- 
tically over and lumbermen are 
now talking of breaking roll- 
ways, running logs and the 
stage of water. The size of 
rollways is a prolific theme. 
There are some boasting of one 
at Averill containing 14,506,318 


feet which was 2,600 feet long| 


with an 80-foot roll. This is to 
be broken by John Larkin, of 
Midland, for 10 cents per thou- 
sand. At Evart, Hurd, McFar- 
lane & Co. claim to have one 
containing 18,000,000 feet and 
it is claimed that on the Mus- 





|Up to Saturday last it con- 
tained 26,000,000 feet and it is 
| still 


growing. The logs are 
|neatly tiered up, each mark by 
itself. 

} + * * 

| The ice is out of Saginaw 
|River from the mouth of the 
| Tittabawassee to a point op- 
|posite Jerome’s mill, below 
| Saginaw. It took down a num- 
|ber of booms with it and some 
| 2,000 pieces of logs, nearly all 
|of which will be recovered. It 
‘has not thawed much on the 
headwaters of the Tittabawas- 
see and snow there is 20 inches 
deep. The rise in the Saginaw 
has come from the Cass, Flint 
and Shiawassee. “When _ the 
Tittabawassee breaks loose,” 
our correspondent writes, “we 
shall climb a tree.” 

+. « * 


A growing trade in Mary- 
land is the shipment of ivy and 
swamp-briar roots to the north- 
ern cities where they are made 
into pipes, whip and cane han- 
dles and door knobs. 
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LUMBER MARKET REVIEW 


Southern Pine Mills Continue to Oversell Production; 
Taking Firmer Stand on Prices 


Southern pine bookings, which in the first twelve weeks 
of the year exceeded the output by 12 percent, continued 
about the same percentage above it in the week ended 
April 4. Shipments, however, were again in excess of the 
bookings. Production has recently been running about one- 
third less than last year’s at identical mills. Special con- 
struction projects and public work are credited with a 
good part of the demand, and railroads and industrial 
users have recently been taking somewhat larger amounts. 
Southwest oil field demand has been satisfied for the time 
being, and export trade is slow. Retailers in all sales terri- 
tory are awaiting some pick-up in building before replenish- 
ing stocks. Demand in most sections is slow, but inquiry 
from the yards encourages hopes of improvement. Mills 
are reported to be taking a much firmer stand on -prices, 
which they think have been allowed to slide down too far. 


Hardwood Mills Get More Orders From Building Field; 
Production Continues Small 


Hardwood producers are now getting their best business 
from the automobile and flooring factories. The furniture 
plants are still doing a little buying. There is every reason 
to expect early improvement in demand for building finish, 
for use in the public structures on which work is now being 
started. Retailers are evidently expecting seasonal im- 
provement in home building, and are taking on more floor- 
ing and other items. Foreign demand has recently been 
slow, but evidently overseas stocks are being absorbed and 
more inquiries are being received, though they mention 
prices that are not acceptable. Northern sales in the week 
ended April 4 made 54 percent of the cut, and southern 
sales exceeded the cut by 13 percent. Production in both 
regions is more than 40 percent below last year’s at identi- 
cal plants, and will probably remain low. 


West Coast Bookings Exceed Output by 18 Percent; 
Foreign Orders Make Big Gain 


Reports of identical West Coast mills show that produc- 
tion during the week ended April 4 was slightly less than 
in the preceding week, and that there was also a slight 
decline in bookings. Total bookings were 18 percent above 
the production, compared with 20 percent above the preced- 
ing week, the production continuing at 41 percent of 
capacity. There was a decided falling off in domestic cargo 
business, which was practically offset by a large gain in 
bookings for export. 

Reports indicate that the movement, on recent low rates, 
to the Atlantic coast has been in excess of the demand, 
but that some shipments have been made to utilize space 
contracted for. Unsold stocks in storage in the East under- 
went a steep decline during 1930, especially those at New 
York. The total February movement to American Atlantic 
ports was not much more than half that of February, 1930. 
While eastern demand is subnormal, it is showing gradual 
improvement. It is therefore believed that with shipments 
reduced the market will hold its level, and that there will 
shortly be an easing up in the pressure of supplies that has 
had a weakening influence on prices. Reports from south- 
ern California say that stocks there have reached a new low. 
California trade is slow, but there has been a steady gain 
in building. 

Rail trade has kept to about the level of previous weeks. 
City building demand is dull, but there has been a gain in 


Lumber Statistics Appear on Pages 40 and 41; 


industrial buying, and buying for large construction. The 
possibility of another year of drouth casts a shadow on 
prospects for farm trade. 

Both Japan and China have been buying more actively, 
though ocean freight rates have stiffened because of with- 
drawal of vessels from the transpacific run. European 
markets are buying only small quantities and at low prices, 
and there is practically no movement to Australia. 


Inland Empire and California Pine Prices Are Steady; 
Production Ahead of Sales 


At the Inland Empire pine mills during the week ended 
April 4 there was a slight increase in production, from 
40 to 41 percent of capacity, and a small decrease in book- 
ings, so that the bookings covered only 84 percent of the 
cut, compared with 94 percent the preceding week. Ship- 
ments ran ahead of the cut, as they did most weeks in 
the last couple of months, and unfilled orders amounted to 
about 9 percent of the gross stocks. In inch Pondosa, 
prices as reported for the period ended April 8 showed de- 
clines in the 6-inch in all grades, and a little weakness in 
No. 3, all widths. Sales of inch selects and No. 1 in Idaho 
pine were scattering; prices were off fractionally, but the 
10- and 12-inch Nos. 2 and 3 common were stiffer. 

No weekly statistical reports on the California pines 
have been issued for the last three weeks. The last monthly 
stock report, as of March 1, shows that total inventories 
were 5.8 percent larger and unfilled orders 9.3 percent 
lower than on the same date last year. The increased 
stock was in lower grades, and stocks of No. 3 shop and 
better were 12 percent lower. Orders for the higher 
grades were 41.2 percent less than last year’s, while those 
for lowers were only 9 percent under last year’s. March 
prices of white and sugar pine were stronger than Febru- 
ary, the only exceptions being lower grades of sugar pine. 
Sugar pine shop was off a little, but white pine was 
stronger. 


Carolina Pine Demand Is Slow and Quotations Are Soft; 
Further Curtailment Likely 


Identical North Carolina pine mills during the first 
twelve weeks of the year cut only 62 percent as much as 
in the corresponding period of last year, but their sales 
were 4 percent less than their production. Demand is 
showing a little seasonal improvement, but there has been 
no such gain as had been hoped would occur by this time. 
Retailers are buying very conservatively, for their trade 
has been slow. More orders have been coming from indus- 
trials and large construction interests, however. Sales of 
box lumber have been quiet. Prices have been under con- 
tinued pressure, although they have already reached a low 
level. The report of March sales shows declines of $1 or 
$2 on many items throughout the list, which affect both 
good rough lumber and low grades, and also dressed 
stock. Competition from West Coast cargo shippers, now 
selling on a low intercoastal rate, is quite keen. Carolina 
pine mills show a strong tendency to curtail production 
further, for with the continued softening of prices there 
is no incentive for them to keep operating. 

The Georgia air dried roofer market has a slightly firmer 
tone because production has been further curtailed by bad 
weather, and it had already been at a very low point. De- 
mand from the North and East continues poor, however, 
and most of the business originates in the Southeast, where 
some large construction projects are under way. Prices 
of 6-inch, Macon, remain about $11.50. 


Market Prices and Reports on Pages 61 to 64 








Building in Large Volume 
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Over Wide Range 


Building Reported to President's 
Committee 


Wasuincron, D. C., April 6.—Contracts for 
public and semi-public construction reported to 
the President's Emergency Committee for Em- 
ployment since Dec. 1 have passed the billion 
dollar mark, it was announced today by Col. 
Arthur Woods, chairman. 

The total of all contracts reported to the 
committee’s public works section now stands 
at $1,028,079,178. Reports during the last week 
covered structural projects amounting to 
$56,897,233. y 

Projects represented in the week’s returns in- 
clude postoffices and other Federal buildings, 
colleges, hospitals, and other construction of 
this type which is reported by local correspond- 
ents as projects advance toward construction 
stage. Reports for the week are from 38 
States and the District of Columbia. The list 
of architectural projects amounting to about 
$24,000,000 by States follows: 


ALABAMA—Birmingham, swimming pool and 


bath houses, $30,000. 

ARKANSAS—Little Rock, 
auditorium, $50,000. 

CALIFORNIA—Hayward, memorial building, 
$65,000; Monterey, gymnasium, $75,000; Ven- 
tura, hospital addition, $29,150; San Francisco, 
two wards Laguna Home, $324,000; roof ward 
addition, $267,837. 

ConNEcTICcCUT—Hartford, dormitory and din- 
ing hall, $350,000; State office building, $500,000; 
New Haven, airport, $365,000. 

DIsTRIcT OF COLUMBIA—Washington, excava- 
tion at Howard University, $27,700. 

GreorcGIA—Gainesville, football stadium, amount 
not stated. 

ILLInois—Chicago, railroad station and viaduct, 
$2,000,000; Franklin high school, $45,000; Har- 
vey, grade school, $90,000; Ottawa, pumping 
station and well, $30,825. 

INDIANA — Bloomington, 
$486,317. 

KANsAS—Colby, hotel addition and remodel- 
ing, $55,000; Hays, college building, $250,000; 
Kansas City, fire stations, $300,000. 

KENTUCKy—Lewisburg high school, $35,000. 

LOovISIANA—Gretna, swimming pool and dress- 
ing rooms, $25,000. 

MASSACHUSETTS—Belmont, grade school, $210,- 
000; Dorchester, concrete bleachers, $40,000; 
Lynn, telephone building, amount not stated; 
Stoneham, library addition, $60,000; Watertown, 
administration building, $205,000. 


MICHIGAN — Mt. Clemens, Macomb County 
court house, $700,000; Battle Creek, junior high 
school, $350,000. 


MINNESOTA—Minneapolis, administration build- 
ing, $50,000; St. Paul, school addition, $56,000; 
Ramsey County, golf club house, $25,000; St. 
Paul freight warehouse and offices, $60,000. 

Missouri—St. Louis, telephone exchange, 
$200,000; Kansas City, grain elevator, $350,000. 

MONTANA — Missoula, high school addition, 
$160,000. 

NEW JERSEY—New Lisbon, superintendent’s 
residence, $25,320; Union City, high school addi- 
tion, $200,000; Wycoff, grade school, $95,000. 
Phillipsburg grade school, $60,000. 

New YorK—Brooklyn, dispensary, $35,000; 
completion of 3 Subway stations, $325,000, air- 
port, $2,500,000; Cohoes, grade school, $155,937; 
Elmira, hospital and nurses’ home, $1,000,000; 
Irvington restaurant-boat, house-service, and 
garage, $50,000; Islip, town hall, $300,000; New 
York City, Borough of Queens, school, $42,926; 
New Rochelle, high school additions, $400,000; 
Rochester, administration building, $46,222; 
Troy, two college dormitories, $800,000; Brooklyn, 
dispensary building, $125,000; Dongan Hills, 16 
dormitory buildings and transformer building, 


swimming pool and 


Indiana University, 


$155,000; New York City, hospital 
$400,000; Port Washington, ferry 
$45,000; Syracuse, gas holder, $400,000. 

NortTH CAROLINA—Charlotte, enlarging post 
office, $500,000. 

Oun10—Ashtabula, school building, $66,300; 
Jackson, postoffice, $100,000; Mr. Pleasant, high 
school addition, $46,000; Springfield, hospital, 
$1,350,000; Cincinnati, fire engine house and 
police station, $41,000; Ashtabula County, grade 
school, $40,000. 

OKLAHOMA—Oklahoma City, airport terminal 
building, $60,000; Tulsa, terminal building, $25,- 
000; Oklahoma City, airport and hangars, 
$425,000. 

OREGON—Scrapoose, high school, $50,000. 

PENNSYLVANIA—Trafford, high 
tion, $30,000; Westmoreland County, school, 
$36,000; Bradford, lodge building, $200,000; 
Sanatoga grade school, $35,000. 

RHODE ISLAND—Pawtucket, junior high school, 
$400,000. 


additions, 
terminal, 


school addi- 


SoutH DakotTa— Aberdeen, grade_ school, 
$60,000. 

TENNESSEE—Nashville, hospital and nurses’ 
home addition, $500,000. 

Texas—Gainesville, grade school,, $55,000; 


Randolph field, 7 company officers’ quarters, 
amount not stated; Graham, court house, $300,- 
000; Ft. Worth, airport improvement, $250,000; 


repair shop and factory, $25,000; Huntsville, 
postoffice building, $75,000; Shamrock, office 
building, $35,000; Waco, veterans’ hospital, 
$747,000. 
VIRGINIA — Charlottesville, law building, 
$350,000. 


Omitted from the list of projects as supplied 
by the committee are street paving, harbor 
work, sewerage, waterworks and other projects 
not of a purely architectural but more of an 
engineering character, amounting to an esti- 
mated cost of about $33,000,000. 


New York Borough Building Gain 


New York, N. Y.—During the week ended 
March 11 building activities in Queens took a 
decided spurt. Permits issued indicated 555 
projects to cost $3,397,302. This is the largest 
weekly total since last April, and this week 
brought the total for the year up to $14,246,166 
as compared with $11,465,645, the total for a 
comparable period of last year. Included in 
the projects were an apartment house in For- 
est Hills, costing $500,000; 47 homes in Jackson 
Heights costing $282,000; 24 one-family homes 
costing $120,000 in Laurelton, 23 houses in 
Queens Village to cost $115,000, an apartment 
house in Astoria costing $146,000, and an apart- 
ment building in Woodside costing $100,000. 





Cornell University Town Building 


IrHAca, N. Y.—A check on contractors in 
Ithaca reveals that arrangements have been 
made for the building of several large structures 
during the coming months. Chief among the 
new buildings to be started soon is the new 
Home Economics College of Cornell University 
for which the State legislature appropriated 
$985,000. Another $600,000 has been made 
available by the State legislature for a new 
agricultural economics structure at Cornell. 
Ithaca’s new junior high school to cost $282,000 
will be started this spring. Bids already have 
been asked for by the city water department 
for constructing new headquarters to cost $30,- 
000. It is understood also that an additional 
$500,000 will be included in the prospective city 
building program. Money has been appropri- 
ated by Congress for the Ithaca postoffice, to 
cost $115,000. Smaller contractors have a feel- 
ing of optimism in regard to the possibilities of 
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Public Works Loom Large, 
But Houses, Garages and 
Other Small Structures 
Are Being Erected 


work in 1931 owing to the fact that the price of 
materials is the lowest in years and unusually 
low estimates are being made on the cost of 
building homes, garages and other small struc- 
tures. Paint contractors are even more optimis- 
tic in their outlook for a great year than are 
the builders. 


Montana Town Building Homes 


Great Faris, Mont.—With less than three 
weeks of March taken into consideration, home 
building operations have assumed substantial 
proportions and the expenditure of $34,000 has 
been authorized. The total March valuation 
now exceeds $160,000 and is the largest for an 
month except March, 1928. The home build- 
ing program to date this year has been substan- 
tially in excess of that for the same period last 
year. 


Arkansas University Buildings in Plan 


FAYETTEVILLE, ArRK.—The University board 
of trustees had a meeting recently and named 
the architect for the three new university build- 
ings to be erected. The buildings are a library, 
a science building and a medical building. 


Missouri Building Increases 


JerFeRsOoN City, Mo.—That building in Mis- 
souri is returning toward normal is indicated by 
reports received at the State labor and indus- 
trial inspection department. Projects planned 
in the State total $4,016,000, not including the 
$3,000,000 Federal hospital for Springfield, and 
$700,000 for sewer projects in the same city. 
Among the building projects listed by the de- 
partment are a playground at Clayton, costing 
$27,000; high school in the same town, with no 
estimate; other school buildings in Clayton, 
$287,000; hospital, Clayton, $1,500,000; light 
plant, Caruthersville, $180,000; light plant, 
Hayti, $80,000; water works and sewer sys- 
tem, Gilman City, $65,000; filtration plant, Ken- 
nett, $35,000; sewage disposal plant, Neosho, 
$40,000; school, Salem, $35,000; hospital, 
Richmond Heights, $1,500,000; School of 
Architecture, University City, $300,000; water- 
works, Hollister, $37,500; school building, El- 
don, $40,000. 


Oregon Town Building Schools 


Benn, Ore.—Building projects totaling $121,- 
235 have been started in Bend since Jan. 1 as 
shown by a survey of building permits issued 
by the city recorder. Two school buildings ac- 
count for $90,000 of the total, but more than 
$30,000 is to be expended by individuals who 
are constructing store buildings, apartments and 
smaller buildings. Minor alterations and re- 
pairs for which permits have been issued involve 
more than $1,500 in addition to the $30,000 
being spent for new buildings. 


Buildings Boom in Illinois Town 


Joviet, ILt.—Building permits totaling $33,- 
500 were anounced March 24 by the local build- 
ing inspector. The permits cover the remodel- 
ing of a dwelling house, the erection of two 
commercial buildings and two homes. 


Building Homes and Garages 


INGLEWoop, CaLir.—Permits issued by the 
local building department during the first 20 
days of March amounted to $40,900 and included 
10 new homes, 3 garages, an oil derrick and 
remodeling of 14 homes, 
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Joys of Home Owning 


A Well Built House 


WELL built house doesn’t 
necessarily mean a_ high- 
priced house. Economical 
arrangement as_ practised 
now, provides a great deal 
more usable space than was 

thought possible even five years ago. 

The large houses of a few years ago 
were lavish in the use of materials, but 
were stingy in the amount of usable space 
they afforded. Much expensive material 
and labor was used in providing founda- 
tion and roof for large halls, high ceil- 
ings, immense closets, high doors, im- 
mense windows and fancy trim, inside 
and out. 

“Stately Halls” have given way to large 
living rooms that are used the year round. 

“Parlors” are seldom seen, for they 
were never used. 

High ceilings have surrendered to the 
attacks of heating experts. 

Large closets have been superseded by 
cabinets and scientific planning for cloth- 
ing storage in moth-proof nooks that re- 
quire small space. Pantries have been 
replaced by kitchen cabinets. 

High doors have gone the way of high 
ceilings. 

Large windows have been changed to 
small ones, grouped for beauty and use. 

Fancy trim always was a nuisance and 
wasteful. 

Common sense in building homes saves 
money and gets better results. 


a 2 
A Home for Mother 


_l'd like to give my mother a home. I’d 
like to see her cozy and comfortable all 
the rest of her life in the kind of place 
she has dreamed of through all her long 
years of hardship and labor and patience. 

I remember the home of my childhood. 
It seems a primitive place to me now, 
but it was a very happy home. We didn’t 
mind being poor. Most everybody else 
was. It was an old-fashioned, six-room 
house, just walls and windows and pine 
floors. The windows were not placed with 
any reference to convenience or arrange- 
ment of furniture. Beauty of design, con- 
venience and sanitation were not consid- 
ered at all in those days. What a lot of 
scrubbing those immaculate floors re- 
quired ; what thousands of extra footsteps 
the big, poorly arranged kitchen de- 
manded ; what a rushing up and down the 
cellar stairs which didn’t have any rail 
and the other stairs which twisted several 





ways in the short flight to the second 
story. When I think of my mother, she 
was always working and she was always 
cheerful about it, too. 

Why didn’t those old carpenters think 
about the window over the sink? Ora 
drain board for all those dishes that had 
to be washed three times a day? And 
why didn’t they hang doors so they would 
swing in the right direction? 

In my new home for mother there 
would be lots of light. The windows 
would be placed where the sunshine could 
reach all parts of the room; where she 
could see out to the road and a bit of 
life. Her dining room must be cheerful, 
her sun parlor and living room the kind 
that make visitors exclaim, “What a 
lovely room! And it’s so like you!” 
There would be a comfortable bedroom 
with all the dainty modern touches that 














Take Joy home, 

And make a place in 

Thy great heart for her, 
And give her time to 
Grow, and cherish her; 
Then will she come, 

‘And oft will sing to thee, 
When thou art working 


In the furrows. 
—Jean INGELOW 














make a young girl’s room so delightful 
today. For to me my mother is still 
young and I know she would love those 
things which she didn’t have when she 
was a girl. I should like to give her 
everything now that was missing in that 
old home of ours. 

The steps to the house must be wide 
and of easy grade. The house must be 
well built, thoroughly insulated against 
heat and cold and everything in it must 
be placed with an eye to her special con- 
venience. The sink must not be too low 
nor the medicine cabinet too high. All 
the push buttons must be within her easy 
reach and there must be closets—all kinds, 
with shelves and cupboards and drawers 
wherever she likes to have them. 

I want to give my mother these things. 
She won’t be here forever and she has 
meant so much to me. I want her to 
know that I still love her just as I did 
when I was a kid. 

I think I will see an architect tomor- 
row! 





EVERYBODY WANTS a home; even in a 
rented house you are constantly trying 
to make the place over into a home. A 
home is not merely a shelter; it is part 
of you and you are a part of it. It re- 
flects your tastes and expresses your no- 
tions of beauty, comfort and happiness 
so far as you can make it do so. 


, Ft @ 
A Tip for the Home Buyer 


OOD hardware in a house, 
more often than not means 
good materials throughout. 
3ut not always—mark that! 
And remember, too, that not 

all hardware that LOOKS good IS good. 

Appropos is this little story: 

Mr. and Mrs. Prospective Buyer, with 
the agent’s representative, were inspect- 
ing a new house offered for sale in a 
recently opened subdivision. “What 
pretty brass door knobs and hinges!” ex- 
claimed Mrs. P. as they passed through 
the rooms. 

“Sure are,’ agreed her husband. | 
“Wonder, though, whether they’re the 
real thing or just iron coated with 
brass?” 

“Scrape one with the point of your 
knife and see if you get down to iron,” 
was the whispered suggestion of Mrs. P., 
which would have been a perfectly good 
idea except that the eagle eye of the 
salesman was constantly upon them. 

That night at the supper table Mr. and 
Mrs. P. discussed the various “points” 
of the house, and reverted to the ques- 
tion of whether the knobs were really 
brass all through, or a sham. Ten-year- 
old Johnny P. listened attentively, and 
then remarked casually: “Shucks, Dad, 
I'll bet I could tell in a minute!” 

Pressed for an explanation, the young 
scientist said: “Spend a dime for a mag- 
net, hold it in your hand and touch the 
knob with it. If it’s brass she won't 
stick, but if there’s iron under she will!” 

Simple, was it not? On the next tour 
of inspection the magnet was applied, 
and, sad to say, “she stuck!” 

But there are many other things to 
watch when buying a house, in order to 
be sure of getting good construction and 
good materials. If uncertain, get the 
judgment of some one who knows, and 
whom you can trust. 
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Ir you were a small boy, would you 
like to live in an apartment? 


This page is written for the general public with the purpose of encouraging and spreading the idea of home 


owning and home improvement and to help create business. Show it to your editor. Free reprints on request. 
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North Central Washington Mills 
Are Expanding 


WENATCHEE, WaSH., Anril 4.—Lumber com- 
panies in this part of the State are going ahead 
with plans for improvements and entirely new 
plants. Almost without exception the principal 
sawmill and box factory concerns are planning 
on increased operations. Up along the Entiat 
at the mouth of the Mad River, C. A. Harris 
and son have begun work on an entirely new 
sawmill and box factory which will take the 
place of their plant at Ardenvoir. 

Dewn the Columbia near the mouth of the 
Stemilt, Landreth Bros. are making additions 
and improvements which will add at least 25 
percent capacity. 

At Cashmere, the Schmitten Lumber Co. has 
just completed one of the most efficient and up- 
todate sawmill and box factories in the country. 
Sawing has already begun, and the box factory 
will be started up later. 

At Omak, the Biles-Coleman Lumber Co. is 
constantly making improvements and additions 
and will increase its output for the coming 
year. 

A new sawmill and box factory is being 
built on Lake Chelan by Harry Wall. This 
will be in operation the present season. 

At Peshastin, improvements and additions are 
also planned for the Peshastin Lumber & Box 
Co. It is one of the few plants in Washington 
that has been running at virtually full capac- 
ity throughout the winter. 

At Oroville, the Zosel Lumber Co. is also 
preparing to enlarge its operations, especially 
in box shook making. 

In Wenatchee, the P. F. Scheble Lumber & 
Box Co. will increase its output of lumber and 
box shooks. Instead of getting logs out during 
the winter and storing them at the mill, they 
will be cut and hauled only as needed during 
the season. The sawmill will start cutting 
about April 15 and the box factory will go into 
operation about a month later. 

The extent and importance of the lumber in- 
dustry in north central Washington is little un- 
derstood by the general public. There are sev- 
enteen different firms engaged in the manufac- 
ture of lumber and boxes, employing an aver- 
age of 1,500 men. These plants cut an average 
of 20,000,000 feet annually, valued at around 
$3,000,000 even at today’s low prices. Of their 
annual output, about 85,000,000 feet is used for 
box shooks and the rest goes into finished and 
unfinished lumber. The mills ship large quan- 
tities of wood fuel, as the use of automatic 
sawdust burners for houses and business places 
has rapidly increased. Out of 20,000,000 fruit 
boxes used for the 1930 crop in the district, 
fully 16,000,000 or 80 percent were made by 
local firms. These figures include both apple 
and soft fruit containers. The present pros- 
pects are that the price of apple box shook 
this year will be about the same as last, or 
around 13 cents to the grower. 





Promotes Country Home 


Project 


PHILADELPHIA, Pa., April 6—One of Phila- 
delphia’s best known lumbermen, Thomas E. 
Coale, has been conspicuously identified with a 
very laudable home ownership project in Tor- 
resdale, a suburb of this city. Mr. Coale, as 
president of the Crestmont Farms Improvement 
Association, has established a charming com- 
munity that it would be difficult to rival in this 
part of the State, on a tract of several hundreds 
of acres. 

Crestmont Farms was conceived and devel- 
oped by Mr. Coale and his neighbors, who were 
inspired by the desire to provide an ideal com- 
munity for those who want country surround- 
ings and city improvements. The locale was 
so desirable that a site in Crestmont Farms was 
selected by the Record, a Philadelphia morning 
newspaper, for its model home. The grand 


opening took place Sunday, March 29, when 
literally thousands of prospective home owners 
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came to inspect the dwelling. The house will 
be open for ten consecutive weeks during which 
time, it is expected, the visitors will be influ- 
enced to duplicate the dwelling, either on Crest- 
mont Farms or on adjoining tracts. 

While the dwelling is of stone, in typical 
Dutch colonial style the trimmings and roof 
are of wood. The interior woodwork is done 
in white enamel with hardwood floors through- 
out the house. 


Uses Own Peeduate = Construc- 


tion of Church 


McCLoup, Cauir., April 4.—Pride in its own 
products and assurance that they will be a last- 
ing testimonial to wood were exemplified here 
in a new Catholic church which was constructed 
entirely of California pine manufactured by the 
McCloud River Lumber Co. The exterior of 
the structure, illustrated herewith, is finished in 
8-inch McCloud Shevlin log siding, which is 
stained brown, with the flat portion between 
the rounded sections of the siding painted in 
gray to give the effect of chinking. 

The interior is of McCloud Shevlin knotty 
pine to a special pleasing pattern, and so con- 
structed that the acoustics seem practically per- 
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Exterior of Catholic church at McCloud, Calif, 
built entirely of products of the McCloud 
River Lumber Co. 


fect. This is brought about by the use of 5/4x4- 
inch C&better California white pine sheathing, 
surfaced two sides and center matched with V 
edges. The reason for this is that the sheathing 
serves as the ceiling and 5/4 was used to pre- 
vent shingle nails from coming through. The 
roof trusses are exposed and have been neatly 
finished, as have the walls, with a soft brown 
stain, rubbed and finished off with a coat of flat 
varnish. The pews and the Gothic altar rail 
were made in the McCloud River company’s 
shops, the whole structure, interior and exterior, 
being constructed by the company’s own crews. 
The church seats 350. 

In speaking of this church, William J. Law- 
rence, sales manager, says: “I feel that this 
type of building reflects great credit to the use 
of wood. This building, although particularly 
adapted for use in a lumber producing com- 
munity such as this, might be erected with equal 
good taste and effect in almost any community. 
Climatic conditions and general surroundings 
might necessitate changes in the general scheme 
of construction, but a building finished up such 
as this provides something more or less reminis- 
cent of the houses of worship used by our Pil- 
grim forefathers.” 
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Changes in Kilns Increase 
Capacity 


Omak, Wasu., April 4.—After completing a 
series of experiments in kiln drying lumber, 
which ran over a considerable period of time, 
the Biles-Coleman Lumber Co., here, has made 
some changes in its Moore dry kilns which jp- 
crease their capacity about 20 percent and pro. 
duce splendid dry lumber. 

Although this battery of ten cross-circulation 
type Moore dry kilns was completed only about 
two years ago, the recent changes were made 
after practical experiments had proven their 
advantages in drying the particular type of soft 
textured pine lumber the company produces 
from its large area of standing timber. 

All of the green lumber is sorted and each 
width, thickness and length is piled on separate 
kiln trucks. After passing through the kilns the 
lumber is bright and lies flat—there is abso- 
lutely no tendency to warp or cup—and it is 
uniformly dried. 

Nothing but kiln dried lumber is used in the 
manufacture of the company’s famous O. K. 
(Omak Kwality) window, door and cellar 
frames, cut-to-length, paper-wrapped interior 
trim, moldings, finish, casing, base etc.; in fact, 
the company does not ship a single foot of lum- 
ber that has not been properly kiln dried. 





Costs of Home Building 
Compared 


SPOKANE, WasH., April 4.—The prospective 

home builder in Spokane can build for more 
than 25 percent cheaper than if he lived in Chi- 
cago. Again through the use of practical illus- 
tration, I. B. Hanks, business counsellor and 
statistical authority with offices here and in a 
number of eastern cities, has brought to Spokane 
people a vivid picture not only of the advis- 
ability of building now, when materials and 
labor are cheap, but of the comparative ease 
with which a Spokane resident may own his 
own home. 
In very few communities in the country can 
homes be built and maintained as reasonably 
as in Spokane, said Mr. Hanks. There are 
four principal reasons for this. In the first 
place, choice residential sites in Spokane are 
relatively low-priced at this time. I believe 
when I say a most desirable lot suitable for 
a small house can be bought here for $500, 
I am overestimating the price. Next, labor 
and the cost of wood products—lumber and 
millwork—are much lower here than farther 
east. Spokane is in the center of the lumber 
industry. Further, because of the lower costs, 
it is easier and cheaper to finance a home in 
Spokane than in Chicago. Lastly, the low 
cost of lumber of the best grades makes it 
unnecessary to buy the inferior grades, con- 
sequently reducing the yearly upkeep on the 
house. Because of these facts, the family of 
moderate income in Spokane can build a 
home when in the majority of other cities it 
is extremely difficult. As an illustration: A 
frame bungalow, five rooms and bath, that 
can be built here today for $3,278.27, would 
cost $4,490.84 to build in Chicago. The saving 
in construction costs for this house in Spo- 
kane as compared with Chicago are listed 
in the following table: 


Lamber an@ millwork .....ccccccess $ 618.00 
Plumbing and heating .............. 104.20 
US Ni oan t-ws iiak av th sid Wh ow ale 44.10 
NI “aiid ice Soi bh nadia esd doa wake de we 100.00 
Lathing and plastering labor........ 46.75 
ee re ere 13.70 
ET Ee ee 17.96 
iinet. aoe eee re 60.00 
IL, ete a Wak hie at i ecm eo aan ct None 
Carpenter, shingling and floor laying 
DE ‘duccuustne Sewwenaciacwamatanian 208.82 
cuaite ane 
I NE, 6s oo pee ee weuin en $1,212.57 


Furthermore, the Spokane family can carry 
the ownership of this same house, financed 
on a monthly payoff basis, for $30 a month 
less than the Chicagoan for the first three 
years and for $17 a month less for the next 
eight years. These figures do not include 
any charge for depreciation in either case. In 
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making this comparison, I have said that both 
the Chicagoan had 


the Spokane man and 
$1,000 or its equivalent as a down 


on a house and lot, and that in each case a 
monthly payoff first mortgage of 75 percent 
of the value of the property could be secured 
to run over a period of approximately 11 Co 

” 


The financing terms follow: 


years. 
Spokane 
Cost Of 1Ot cee eee eee eeeee $ 500.00 
Cost of house ...-.+-++.+0- 3,278.27 
Total COSt ..ccceccsseeee 3,778.27 
Down payment ........... 1,000.00 
Balance to finmance....... 2, 


Mortgage (75%) ........-. 
Amount for second mort- 


gage (8%) «eee eeeees None 
Discount fee, second mort- 
gage 3 years at 5%...... None 


Amount of second mortgage None 
Interest on second mort- 

ZALC wee cece eee ececeveee None 
Total to pay to retire sec- 


ond MIOTEMRRO «6.cisvess. None 
Monthly payment, second 

EE p.b.sit eee e OS None 
Monthly payment, first 

CT .., 27.78 
Monthly taxes (approxi- 

DS. vavethk«e wae eiens 8.33 
Monthly insurance ....... 1.00 
Total monthly payment, 

first three years ....... 37.11 
Total monthly payment, 

rn SO 66k sewers as 37.11 
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payment 


Troubles, Too 


San Francisco, Catir., April 


recently has received an 
letter from 


French Lumbermen Having Their 


Johnson, president of the S. S. Johnson 


his friend Monsieur Etienne, 


29 


lumber will compete with our French lumber 
in a very detrimental way. ; 

Lately, I received the information from the 
“General Direction of Forests” in Paris that 
enormous quantities of ships loaded with 
lumber were getting ready in the Russia har- 
bors to be sent to the harbors of Occidental 
Europe. In Russia, forests have been stolen 
by the Soviet Government and the labor is 
being done by political prisoners, so that this 
lumber can be brought either into our har- 
bors or on our frontiers at a price ridicu- 
lously low. If the Government does not take 
measures of necessary protection, the lumber 
market will be irremediably ruined. In no 
other time is an energetic leader more needed 
than just now—a man with powerful will and 
authority, like Tardieu, but... 


Week's Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that 
the revenue freight loadings for the week 
ended March 28, 1931, totaled 740,079 cars, 
as follows: Forest products, 34,797 cars (an 
increase of 834 cars over the preceding week); 


Panny = who lives at Bruyers, France, in the Vosges 
4'490.84 Mountains. Col. Johnson_ formed this 
5,490.84 friendship with Monsieur Etienne while he was 
1.000.900 i France during the World War and in visits 
4,490.84 made to France since the war. The letter from 
4100.00 Monsieur Etienne, who has extensive timber- 
; land holdings, indicates that troubles in the lum- 
390.84 ber industry are not confined to the United 
x States. In his letter to Col. Johnson, he said: 
58.63 As in the United States, we are now pass- 
449.47 ing through a depression which affects all the 
53.94 branches of commerce and industry—all are 
ie suffering more or less. 
503.41 The lumber trade is suffering 
. and the future for it is far from being prom- 
13.98 ising. AS we were already feeling 
pression, we had the misfortune, on account 
41.00 of a terrific storm, to get the market flooded 


with quantities of “chablis” (trees uprooted 
12.50 by the wind), which ruined a great number 
1.37 of forests, and which, thrown unceasingly on 
bring 
Moreover, the 


the market, will 


68.85 prices. 


same tempest having 


inevitably lower 


grain, 36,902 cars; livestock, 19,434 cars; coal, 
126,292 cars; coke, 6,992 cars; ore, 6,183 cars; 
merchandise, 222,528 cars, and miscellaneous, 
286,951 cars. 
week ended March 28 dropped 1,863 cars be- 


The total loadings during the 


caused disaster also in the forests of Central low the total loadings of the week imme- 


54.87 


Europe, especially in Russia, all this foreign 


diately preceding. 


National Predicts Trade Gain in April 


The accompanying map presents 
the forecast for April of the Na- 
tional Lumber Manufacturers’ As- 
sociation. The forecast is based 
on reports from two thousand 
correspondents in all sections of 
the country, including more than 
nine hundred selected retailers. In 
a summary for the United States, 
the association compares its pre- 
diction for March with actual re- 
sults during that month, and goes 
into more detail in regard to what 
may be expected in April: 

In general, March lived up to 
expectations. Compared with Feb- 
ruary, retail distributers purchased 
from 5 to 10 percent more lumber 
and all building, with the excep- 
tion of industrial, increased slightly. 
‘Increased volume in sales to retail 
dealers was partly offset by a de- 
crease of 5 to 10 percent in prices 
received. Sales to industrials re- 
mained the same, although prices 
dropped from 5 to 10 percent. Re- 
tail dealer sales picked up consid- 
erably, and dealers passed on to 
the consumer a 5 to 10 percent re- 
duction in price. Industrial con- 
sumption decreased somewhat less 
than 5 percent and industrial stocks 
decreased by the same amount. 
Retail stocks increased from 5 to 
10 percent. 

Stocks in the hands of lumber 
manufacturers on March 14 were 
but 3 percent above the same date 
in 1930. Since January 1, 1931, 
lumber shipments have exceeded 
lumber production by over 15 per- 
cent, 

April predictions are even more 
favorable. Compared with March, 
a 5 to 10 percent increase is an- 
ticipated in sales to retail distrib- 
utors and industrials, in retail sales 
and industrial consumption, and in 
residential and farm building. Re- 
tail dealers and industrial consu- 
mers are expected to pay a little 
more for lumber, although further 
slight concessions in price will 
probably be made by retail dealers 
to their customers, a continuation 
of a well marked deflation of re- 


tail prices. With signs of increas- 
ing building demand and reduced 
material costs, April is expected 
to definitely reflect the beginning 
of an upturn in the lumber indus- 


y. 

Although sales to retail dealers 
increased substantially in March 
as a whole, the situation in indi- 
vidual States varied widely. A 5 to 
10 percent increase was registered 
in Maine, New Jersey, Indiana, 


EXPECTED LUMBER DEMAND 
IN APRIL 
COMPARED WITH MARCH 


Virginia, South Carolina, Ken- 
tucky, Montana and Wyoming and 
over 10 percent in Delaware, New 
Mexico and Oregon. From 5 to 
10 percent decreases occurred in 
Indiana, Illinois and Kansas, and 
over a 10 percent decrease in Ar- 
kansas. In other States, sales to 
retail dealers were less than 5 per- 
cent above or below February. In 
April a substantial increase over 
March is predicted in all but five 
States, where no change is in view. 
In twenty-two States increases 
should run between 5 and 10 per- 
cent, and in thirteen States, should 
exceed 10 percent. 

In South Dakota alone were 
prices paid by retail dealers in 
March above February, and these 
less than 5 percent. In many 





States no or slight differences were 
noted. In thirteen, the decreases 
averaged 5 to 10 percent and in 
one, Delaware, exceeded 10 per- 
cent. April price predictions com- 
pared to March include thirty- 
seven States with little or no 
change, four with increases from 
5 to 10 percent and one, Missouri, 
with a similar decrease. 

The February drop in volume 
of sales of softwoods to industrials 
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was checked in March in twenty- 
seven States. In only three States 
were March sales over 10 percent 
below February. In hardwoods, 
twenty-three States in March ab- 
sorbed as much or more than in 
February and only three over 10 
percent less. Both hardwood and 
softwood sales to industrials are 
expected to increase 5 to 10 per- 
cent in April on an average, and 
including most of the industrial 
States. 

Retail dealer stocks increased or 
remained constant in March in all 
States except New Hampshire. 
Tennessee, Alabama, Texas, Ari- 
zona and Utah. In the latter, Ten- 
nessee alone indicated stocks re- 
duced as much as 5 to 10 percent. 
With the exception of Maryland, 


April stocks should increase sub- 
stantially. 

Retail dealer sales increased sub- 
stantially in March in only one 
State, New Mexico. In most 
States, sales increased from 5 to 10 
percent, and in one, Georgia, over 
10 percent. In April it is expected 
that in forty-two States, retail 
business will exceed March, and 
in ten States, by over 10 percent. 

With only six exceptions, prices 
received by retail dealers in all 
States in March fell below Feb- 
ruary. The six exceptions showed 
no change. The average drop was 
from 5 to 10 percent. On an aver- 
age, prices are expected to drop 
slightly further in April, although 
in a few States, and particularly 
Tennessee, increase is possible. 

Industrial stocks as a whole de- 
creased slightly in March, with a 
slight increase in sight for April. 
Consumption also declined a lit- 
tle, but a 5 to 10 percent increase 
is expected in April. Prices paid 
by industrials continued the down- 
ward tendency apparent in recent 
months, with a small recovery pre- 
dicted for April. 

March building, with the excep- 
tion of industrial, took a little 
swing upward compared with Feb- 
ruary, and in line with expecta- 
tions. A few States, particularly 
Maine, Tennessee and New Mex- 
ico, showed a substantial down- 
ward tendency in residential build- 
ing, and Maine, Maryland and 
Tennessee in farm construction. 
With few exceptions, all States are 
looking forward to a 5 to 10 per- 
cent increase in residential and 
farm building in April. Industrial 
and public building remains fairly 
slow, although both should regis- 
ter something less than a 5 percent 
increase in April. 

Money from banks and building 
and loan associations for building 
purnoses is still generally below 
normal. Residential vacancies re- 
main from 5 to 10 percent, and fac- 
tory vacancies somewhat below 5 
percent, above normal, 





Many Chicago lumbermen have 
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There’s a Little Bit of Building, After All 


the idea—we know they have, for 
they have expressed it to repre- 
sentatives of the AMERICAN LuM- 
BERMAN—that building is “abso- 
lutely dead” in the great midwest- 
ern metropolis, because of the 
uncertainty of almost everything 
under the sun. 

We asked a prominent retail 
company—the Sterling Lumber & 
Supply Co.—about the situation, 
and Vice President John Moeling 
replied: “Well, I know of one 
block, down here in the southwest 
part of town, where there are eight 
bungalows going up, right now. 
What do you think of that?” It 
sounded interesting, so the writer, 
with a camera slung over his shoul- 
der, a few days later joined the 
lumberman and we drove over to 
90th Place just west of Ashland 
Avenue where we found what we 
were seeking. A short board in 
lieu of a ladder, a jump, a wild 
clutch at one of those iron bolts 
which telephone linemen use for 
stairsteps, a hold with one hand, a 
bit of scrambling, and soon the top 
of a telephone pole was attained 
as a vantage point for picture tak- 
ing, and the two lower illustrations 
are the results. 














In Park Ridge, a suburb. Driver unloading lumber at one of several 
new home construction jobs 


and here one sees three bungalows 
already well along toward comple- 
tion, while in the background is the 
foundation of a fourth. Beyond 
these three were two other little 
homes being built, but the camera 
was not able to see them. The 
four first mentioned are being 
built by Thompson & Lamberty, 


man Lumber Co. is supplying the 
materials. In the foreground one 
may see a pair of mortar boxes, 
which at the time of the picture 
were in front of two other bunga- 
lows, for which the Sterling com- 
pany is supplying the lumber, the 
reason why this building activity 
came to Mr. Moeling’s attention. 


by Clarence Olson, of the firm of 
Erickson & Christianson; Mr, Qj. 
son will live in one of them (the 
nearer one) and his sister and her 
family in the other one. The pic. 
ture on the left just catches the 
rear of Mr. Olson’s future home, 
and the garage, and in the back. 
ground are several bungalows 
which may be considered represen- 
tative of the type of small homes 
frequently built in Chicago. One 
should remember, however, that 
these latter homes are viewed from 
the rear; the fronts are about like 
those in the picture at the right, 
All these buildings mentioned are 
of brick veneer construction. 
While we were considering these 
things, in Saturday’s mail came the 
third picture, which shows some 
lumber being delivered to a new 
house construction job in Park 
Ridge, suburb of Chicago, by the 
Edward Hines Lumber Co., from 
its local yard. We are also in- 
formed that nearby, in the same 
subdivision, five other new homes 
are being built, and that new resi- 
dences are using an unusually large 


amount of fine quality dressed 
lumber. The garages are of two- 
car capacity, our correspondent 


says, and all of them are equipped 








First was the one on the right, 





for speculative purposes. The Heit- 








These two houses are being built 


with overhead doors. 











Pole-top views of some new Chicago bungalows under construction or just completed, on 90th Place or nearby 


Suppressed Statements on True Russian Situation 


WasuincTon, D. C., April 6—Seymour 
Lowman, assistant secretary of the Treasury 
in charge of customs, has received from the 
National Lumber Manufacturers’ Association a 
letter officially calling attention to the expose 
on March 31 of the fact that Russian censors 
have changed as well as suppressed statements 
in news dispatches written for the Chicago 
Tribune from Archangel by Henry Wales, 
Moscow correspondent of that newspaper, after 
he had been officially promised a “free hand” in 
seeking and sending out information concerning 
the use of convict or forced labor in lumbering 
operations in that region. 

Thus the “doctoring’ of Wales’ dis- 
patches become a part of the record that will 
be used in fighting the right of entry into the 
United States of a cargo of 4,000,000 feet of 
lumber which is expected to arrive in the near 
future at an American Atlantic port. The ship- 
ment was started to this country for the purpose 
of testing the recent “finding” of the Treasury 
Department barring as convict-made goods lum- 
ber from northern Russia. 

The letter of the National association, in view 
of the official efforts by the Soviet Government 
which it shows are being made to suppress the 


real facts, questions the credibility of evidence 
from this source. It likewise calls attention to 
the many categorical denials made by Russian 
officials of the use of convicts, “exiles,” or other 
forced labor in the lumber camps and weighs 
them against the affirmative evidence to the con- 
trary. 

The censored version of the crucial paragraph 
of Mr. Wales’ first article read: 


“Convict labor is not employed by the State 
timber trust for export production,” thus giv- 
ing the impression that reports about convict 
labor in Russian lumbering were baseless. What 
Mr. Wales actually wrote was: “Convicts are 
no longer employed by the State timber trust 
for export production.” 


References to the “horrible conditions in the 
Kulak concentration camps” 
Wales were also cut out of his articles and at 
least one article was entirely suppressed. From 
one dispatch the following paragraphs were de- 
leted by the censor: 

Last year several hundred political and 
criminal convicts from the dread Solovetsky 
Island penitentiary in the White Sea were 
brought to Archangel to assist in loading ships 
with lumber and pulp wood. 


visited by Mr. 


But following the first protest from Wash- 
ington, the felons were withdrawn from the 
job and placed at other work or shipped back 
to the lonely island established by the Czarist 
regime for revolutionary subjects. 


“In the face of indisputable evidence,” says the 
letter to Mr. Lowman, “responsible Soviet of- 
ficials, including the head of the Government, 
the head of the lumber trust, and the head of 
the lumber labor union, have boldly and cate- 
gorically denied the use of convict labor i 
any operation connected with the production and 
exportation of lumber. 

After an official invitation to foreign news- 
paper correspondents to “see for themselves,” 
an attempt is made to “doctor” and suppress 
the reports insofar as they reflect on _ the 
regime in north Russia. With these facts 
a matter of public record, what credence is 
to be placed on further statements of Soviet 
officials concerning the labor used in the 
Russian lumber industry? 

We assert that their denials of conditions 
established by independent evidence must be 
held valueless, and that their statements 
must be supported by evidence capable of 
independent verification before they are en- 
titled to acceptance and credence in any pro- 
ceedings before the Treasury Department in- 
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yolving Section 307 of the Tariff Act. 

In connection with Mr. Wales’ dispatches, 
may I also invite your attention to the fact 
that “kulaks” “exiled” to the north of Russia 
and there faced with the choice of starva- 
tion or work in the lumber camps on such 
terms as may be fixed by the State lumber 
trusts are “convicts.” The mere fact that 
Soviet officials choose to call them “exiles” 
does not change their status. Specific pro- 
vision is made for them in the Soviet criminal 
code and they are sentenced to exile by com- 
petent authority “as a measure of social de- 
fense.” .. .- The fact that exiles may not 
always be incarcerated in penitentiaries and 
closely guarded is a mere matter of prison 
administration or penal practice, and does not 
change the status of offenders as convicts. 

The Soviet Government and its officials have 
heretofore contented themselves with cate- 
gorical denials of the use of convict labor in 
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the timber operations of Russia. They have 
made no effort to explain the contradictory 
documentary evidence, or to answer the 
charges made by men who have themselves 
served as convicts in Russian logging camps 
and lumber mills. They have merely de- 
nounced them as a “campaign of lies and 
misrepresentations” “based on rumor,” and 
as emanating from “emigrees” or so-called 
“White Russians.” 

You are aware, of course, that none of the 
evidence mentioned herein comes from “emi- 
grees” or “White Russians.” That statement 
therefore needs no answer. 

With regard to the Russian allegation that 
the embargo on lumber and pulp wood from 
certain sections of Russia results from “preju- 
dice ;” that unfair advantage is taken of the 
Russians and that they have not had adequate 
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opportunity to answer charges, Wilson Comp- 
ton, secretary-manager of the National associa- 
tion, who signed the letter, in conclusion says: 


’ 


The assertion of “prejudice” is scarcely 
conclusive. We do not question the right of 
Russia to seek the development of her tim- 
ber industries. We question and deny her 
right, under the laws and the public policy 
of the United States, to seek in our markets 
the advancement of her timber industries at 
the expense of the ultimate demoralization of 
our own. 

So that there may be no grounds of critic- 
ism of “unfairness,” this letter is being made 
public to the end that interested Soviet 
agencies may be advised of our challenge of 
the truth of the official statements of the 
Soviets with respect to labor conditions and 
labor policies in the logging camps and lum- 
ber mills of north Russia. 


Convention Will Emphasize Trade Extension 


Plans for National Manufacturers’ 
Annual 


WasuHincton, D. C., April 6.—Plans are 
about completed for the twenty-ninth annual 
meeting of the National Lumber Manufactur- 
ers’ Association, which will be held at the 
Congress Hotel, Chicago, on April 22, 23 and 
24. The program, as a whole, will revolve 
around the continuation of organized lumber 
trade extension activity. The expectation is 
that the meeting will be one of the most in- 
teresting and important yet held by the associa- 
tion, 

One subject of vital importance on the pro- 
gram looks to improving co-operation between 
national and regional and species groups in 
projects for realizing a larger total use of lum- 
ber. The underlying thought behind this sub- 
ject is that without closer coOrdination there is 
a tendency for competition between lumber 
groups, resulting in wider markets for compet- 
ing materials rather than for lumber. This and 
other matters of importance will be considered 
by the technical advisory committee in its meet- 
ings, which will begin April 17 and run through 
April 21. 

The annual meeting will consider plans for 
a campaign during 1931 to obtain more general 
support by all the categories of the lumber in- 
dustry and trade. 

Co-operation with the new United States Tim- 
ber Conservation Board also will come in for 
discussion, as a subject which promises to be- 
come of increasing importance in the near fu- 
ture. 

Wilson Compton, secretary and manager, will 
present an analysis of the present economic 
situation of the lumber industry and outline 
affirmative action indicated by the situation. 
This discussion will fall under two general 
heads—maintenance of the lumber industry’s 
organized research and promotion work, and 
the means of correcting the results of over- 
production and preventing its recurrence. 

\s tentatively fixed, the program contem- 
plates giving over April 22 to committee meet- 
ings. The morning will be set aside for meet- 
ings of the trade extension committee, the 
budget committee and the credit corporation. 
In the afternoon there will be a further meet- 
ing of the trade extension committee and one 
of the committee on nominations and recom- 
mendations. 

Thursday, April 23, will be devoted to the 
general meeting, starting with a discussion of 
trade extension plans by the chairman of the 
trade extension committee and the trade exten- 
sion manager. 

Following this discussion the tentative pro- 
gram calls for consideration of the relation of 
the industry to the Timber Conservation Board ; 
trade practices in lumber distribution, and 
Status of protections against Russian imports. 

At the dinner on Thursday the lumber- 
men will listen to addresses by Strickland Gil- 
liland, whose humor has been widely enjoyed 


in the past, and Alexander Legge, former chair- 
man of the Federal Farm Board. Mr. Legge 
has promised to deliver only a brief address. 

Thursday afternoon President A. C. Dixon 
will present his report, followed by Mr. Comp- 
ton. The meeting will then consider the report 
of the committee on recommendations, to be 
followed by a discussion of the industry situa- 
tion and policy. 

Friday the 24th will be given over to meet- 
ings of the board of directors and delegates. 
In the morning consideration will be given to 
plans for the continuation of trade extension 
work, including: Recommended program, 
financial support and regional co-operation. 

In the afternoon the tentative program calls 
for: Annual meeting of stockholders; nomina- 
tions and elections; meeting of directors; nomi- 
nations and elections; N. L. M. A. Credit Cor- 
poration; N. L. M. A. Inter-Insurance Ex- 
change; action on resolutions. 

The tentative program of the technical advis- 
ory committee includes: Report of subcommit- 
tee on working stresses; reports on national 
research projects—heat transmission tests, ab- 
rasion tests, testing of proprietary treatments, 
timber framing details, structural properties of 
floors, fire tests of columns, tests of built-up 
laminated arch ribs, and status of fire retardant 
treatment of wood; termite damage—prevention 
investigations; good practice specifications for 
small dwellings—Better Business Bureau of St. 
Louis; decay resistance of wood; timber bridge 
bulletin; working stresses for structural lumber 
and timber; manuscript for grading of softwood 
lumber and its selection for specific purposes ; 
uniform sizes for grading rule books; lumber 
slide rule; mill-fabricated items, and miscel- 
laneous matters. 

Under the last-named head are outlined: 

1. Publicizing to lumber manufacturers 
advantages to be gained by the taper sawing 
of certain species to prevent raised grain. 

2. Publicizing to lumber manufacturers 
advantages to be gained in surfacing stock 
with the sap side to the weather to lengthen 
the life of paint coatings. 

3. The need for grading rules covering de- 
fective material used for beautiful interiors. 

4. The desirability of stamping or mark- 
ing the narrow faces of joists, beams, and 
stringers which should be placed upwards, 
and the additional working stresses within 
grades which may be justified when such a 
precaution is taken. 

5. The desirability of associations estab- 
lishing rules for, and marketing, a “joint” 
grade of 2-, 3- and 4-inch dimension. 

* * *® 


Consumer Uses Lumber Slogan 


Wasuinoron, D. C., April 6—A new manu- 
facturing concern in Waterloo, Iowa, is using 
the national slogan of the N. L. M. A. on its 
letterheads and in other methods of advertis- 
ing. Its entire output will be made of lumber. 
In commenting on the whole-souled support of 
lumber given by the new company, the C. O. 


Gronen Lumber Co. 
loo, says: 

We feel that the more manufacturing con- 
cerns there are that appreciate the possibili- 
ties of wood the better off the industry will 
be as a whole. There has been so much 
publicity on all sides from everything else 
but wood that the public has almost ceased 
to be lumber conscious. 


(Inc.), also of Water- 


* * 
To Sell Wood Hangars in South 
Africa 
Houston, Tex., April 6—The Aviation Sup- 
ply Co., Cape Town, South Africa, has recently 
requested and obtained the sales representation 
for the No-Trus Hangar Corporation, manu- 


facturer of No-Trus wood hangars for air- 
craft. The Cape Town company will have ex- 


clusive sales representation for this American- 
type wood hangar throughout South Africa. 

While the same company represents a metal 
hangar manufacturer, the No-Trus company is 
advised that the wood hangar is preferred for 
South Africa because: 

1. It is made of wood and has good insula- 
tion qualities. 

2. Lighter in weight, easier to handle, 
ships better—is more compact, either when 
sent in knock-down panels or bundled, ready 
to assemble at destination. 

3. Lower freight costs, either tonnage or 
cubic foot space. 

4. Cheaper erected price. 

On the other hand, the metal hangar in 
South Africa has this score against it: 

1. Prohibitive cost. 

2. High freight cost—hard to ship by boat 
because of clumsy parts, or else parts must 
be small and too numerous. 

3. Metal hangars become veritable ovens 
under the South African sun and heat and 
humidity, and it is almost impossible to work 
under them. 

Negotiations are now under way for the sale 
of several No-Trus wood hangars in the initial 
shipment. 

*e 


Finds Wooden Boxes Best 


Kansas City, Mo., April 6—‘*Wooden 
boxes give us maximum satisfaction in the ship- 
ment of our precision tools to the automotive 
industry in all parts of the world. Our repu- 
tation depends upon the arrival of our products 
in perfect condition. Consequently, we take no 
chances on our goods being damaged in tran- 
sit.” 

This testimonial was given to H. S. Crosby, 
of the Kansas City office of the National Lum- 
ber Manufacturers’ Association, by the Hempy- 
Cooper Manufacturing Co. for Wooden Box 
Bureau advertising. 

This Kansas City company makes a large 
volume of shipments, knows the value of the 
properly built wooden box as a shipping con- 
tainer and does not hesitate to testify to its 
virtues, 








32 AMERICAN LUMBERMAN 





April 11, 193) 


REALM OF THE RETAILER 


Retailing in an Industrial City 


A Dealer, Noted for Business Acumen and Good Nature, Sells to Manu- 
facturers — A Great Company Offers ''Faithful Completion" Service 


Over Pittsburgh way, the Realm called upon J. B. Wallace, of 
the Greenfield Lumber Co. Mr. Wallace, known to his friends as 
“Sunny Jim,” is also president of the Retail Lumber Dealers’ Asso- 
ciation of Western Pennsylvania. About a year ago this depart- 
ment mentioned the good-natured crack he took at _ so-called 
service; not the real service that justifies itself in increasing 
profitable volume or that ties together the utilities of construction 
so that the customer gets what he needs with maximum certainty 
and minimum worry, but the stuff that puts a Queen Anne front 
on a Mary Anne proposition and piles up cost and confusion. What 
Mr. Wallace really shot at was a species of mercantile dullness 
that doesn’t quite know where it’s going or why but is willing to 
spend the customer’s money in the form of added costs in trying 
to get there. We've heard a number of commendations for his 
protest, since it was printed here; and if what retailers say about 
this waste has the push behind it that we think it has, this phoney 
service is marked for a swift kick to help it out of the picture. 


A City in the Hills 


The Greenfield Lumber Co. is located in McKees Rocks; but that’s 
a suburban place name for part of the big industrial city of Pitts- 
burgh. It takes a mathematician or at least a bridge expert to 
figure out this city. A couple of rivers come winding in and flow 
together to form the Ohio. The hills wrinkle up and down; and 
when we say hills we mean hills. They get so steep in places that 
there are elevators to get the traveler hoisted up to the top. Mr. 
Wallace took us through a traffic tube in his car; a tube that is 
bored under one of these great ridges and that, according to the 
speedometer is one and a fifth miles long. 

Traffic arteries are important everywhere and frequently make 
big changes in commercial geography. But this seems especially 
true in Pittsburgh. Mr. Wallace showed us a suburban and resi- 
dential development that grew rather directly from the opening of 
this tube. Five years ago it was little if anything more than a 
farm; but now it is a highly restricted residence suburb. In these 
five years about $20,000,000 worth of building has been done. There 
is a handsome new town hall, recently completed; but during the 
time when building was most rapid the municipal offices were in 
a building about twenty feet square, and these $20,000,000 of build- 
ing permits were issued in this little structure that is now used 
as a hose house. 


A Yard With Industrial Trade 


The Greenfield Lumber Co. stands to benefit enormously from 
still another traffic artery that will soon be completed; a $9,000,000 
bridge across the river within a block or two of the yard. This 
will give direct access to a great industrial section that lies just 
across the river. Since a rather important part of the Greenfield 
trade is with industrial concerns, the opening of this bridge will 
be of incalculable value to the company. The yard handles all 
kinds of trade; house building as well as industrial; but during the 
last year or so, when the building of homes slowed up a bit, the 
sales to the big factories have held up pretty well. A world of 
money is being spent in developments, public and private, in Pitts- 
burgh. In fact Mr. Wallace told us that within a radius of three 
miles of his office, building developments of one kind or another 
are under way that will cost about $75,000. That means, among 
other things, a market for enormous volumes of lumber. 

The Greenfield Lumber Co. has a large plant and carries a big 
and specialized stock. The mill is an important factor in handling 
industrial sales, for no one knows in advance just what these 
requirements will be. We noticed especially a huge resaw, capable 
of handling sticks about as big as they come, and an equally huge 
molder. For instance, one of the items turned out on the molder 
consists of annealing boxes; and the big knives that cut this stuff 
cost $300 or more for the set. Nothing but special items are run 
on the molder. Standard items for house finishing are bought from 


the mills. The company does make its own frames, partly because 
this makes a cushion to take up otherwise slack time and because 
it specializes in a frame which it considers superior for its par. 
ticular trade. Heavy vats and tanks are a regular part of the trade. 
We noticed a big stock of thick cypress, running to four, five or six 
inches, that is used for this purpose. 


Shelving for a Big Food Store 


One item of production which is standard in this mill consists 
of a mixing box with sloping ends, much like a mortar box. It is 
bought by a flooring company and is sent out on jobs for the mix. 
ing of mastic. Several thousands of these boxes have been sold in 
the last two or three years. At the time of our visit a big job 
of shelving, made to exact measurements, was being turned out 
for one of the food stores for which Pittsburgh is famous. This 
shelving is made and painted in the mill. Installation will be started 
some Saturday night, after the store closes, and Monday morning 
it will be in place and carrying its stock of goods. Mr. Wallace 
took the Realm through two of these great food stores, the like of 
which we have never seen elsewhere. One of them occupies a new 
building that is designed for the modern shopper in several novel 
ways; not the least interesting being a great car garage. The 
shopper can drive in, turn the machine over to attendants, and not 
have to worry about parking. A number of the upper floors of the 
building are given over to this storage service. 

The Greenfield mill is all on one floor, measuring about 100 feet 
square. The normal force is about 30 men; but, due to the season 














The articles illustrated were made from old wooden boxes and scrap 

lumber by children on the playgrounds of Oak Park, Ill. They are 

the prize winning articles entered in a “You Can Make It” contest 

sponsored last year by a local publishing company in co-operation with 
the National Association of Wooden Box Manufacturers 





and to the slowing up of construction and industrial work, the num- 
ber was somewhat less at the time of our visit. 

As Mr. Wallace drove about the city he stopped to chat with 
a contractor who had a house foundation in place, ready for the 
building. This man, who had the look of a capable person, got to 
talking about the invasions of the mail-order competition and said 
he believed the time was ripe to form a big financing company, 
with the stock to be owned by dealers and able contractors, for the 
purpose of meeting the high card of the out-of-town people. The 
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idea is in the air. Suggestions take varied forms, but the need 
of sound and economical financing is being recognized as one of 
the weak links in the merchandising chain. 

J. D. P. Kennedy, of the Keystone Lumber Co., Pittsburgh, made 
one of the feature addresses of the Western Pennsylvania conven- 
tion on the subject of increasing sales. There was a time not so 
many years ago when such a talk probably would have turned on 
strong-arm methods; advertising to stun and sweep the prospect 
off his feet, hypnotic psychology and all that stuff. It isn’t likely 
that Mr. Kennedy would have made any such speech, but in the 














a 





This structure, known as the Judge Reeve law school, said to be the 
oldest law school in the United States, and in which such men as 
Aaron Burr, Horace Mann and John C. Calhoun received their first 
knowledge of legal matters, is, after a varied career and several mov- 
ings, to be placed on the site it occupied in 1784, in Litchfield, Conn. 





old days that was what aggressive selling was thought to be. It 
was based upon the idea that the prospect was a sort of weak fish 
who had some money or some credit and that anything short of 
going up a dark alley with a lead pipe was good salesmanship. 
Nothing could indicate more clearly the change in mercantile 
methods than the difference between those earlier ideas and the 
statements which Mr. Kennedy made. Mr. Kennedy’s plan is based 
upon the assumption that the customer is intelligent; that while 
he doesn’t know much about the technique of getting a house built 
he does know when a plan offered to him is sound. The customer 
is no longer a poor fish to be hooked and jerked out with a deceptive 
lure; he is an important partner in the business of house construc- 
tion. He is a person to be influenced with genuine value and with 
a technical service that he can understand and that will give him 
full worth for what he spends. 


Points in the Keystone Plan 


The selling plan of the Keystone turns upon a complete-house 
service; plan, financing, construction. The construction is handled 
through independent contractors, and these men like the idea when 
they get to know exactly what it is. Since so many dealers have 
the fear that if they contact the customer with a complete plan 
their contractors will be antagonized, Mr. Kennedy was at some 
pains to find out if this was true. An advertising man who is not 
part of the Keystone organiZation made a survey of builders, archi- 
tects and home owners. He found that the builders were favorable 
to the plan for several reasons. Of course they liked the financing 
idea, for many a contractor has endless worry and loss in working 
on a job that is not soundly financed. The owner has a half 
Promise of a loan; but the job runs to more money than he 
expected, or the loan fails to materialize; and John Contractor is 
left holding the sack, with a court fight and perhaps the sale of the 
house to get his money. He’s happy to work on a job that is 
definitely and exactly financed. 

_In the second place, and this was a bit surprising, contractors 
like the supervision of a responsible retailer. Perhaps it’s not so 
surprising, either; for house supervision involves a number of 
things about which the contractor is not so keen. Many elements 
80 into the making of a satisfactory house which no one contractor 
18 Well equipped to look after. And in the third place, contractors 
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like the idea that a responsible agency is going clear through with 
the job, seeing to it that the whole undertaking is faithfully com- 
pleted. What that does to his reputation is easily understood. 

It may be understood even more clearly from the things which 
this advertising man heard from people who had dealt with con- 
tractors, working without this general and responsible supervision. 
In nearly every such case the owner was ready and voluble in his 
unfavorable comments about the builder. In a number of instances 
the owner expressed a willingness, for a small sum, to hunt up 
the luckless builder and educate him with a club. It is a fair 
guess that in a large majority of these unsatisfactory jobs the con- 
tractor was a capable workman; but he worked under conditions 
that could hardly produce a good job. The owner had no one who 
was prepared to take full responsibility. He got a plan and perhaps 
some indefinite specifications;' and then he started out to buy on 
price. He asked for bids. He didn’t know how else to go at the 
matter. The low bid got the job, and it was lower than would pay 
for good materials and good work. 


The Matter of Complete Responsibility 


The Keystone company takes full responsibility for the jobs it 
sells. It has standard specifications that have been worked out 
practically through many years of experience, which will fit the 
needs of Pittsburgh people. There is no guessing or uncertainty 
about quality, either of materials or of construction. There is no 
guessing about the completed costs; for these are compiled from 
responsible bids and are carefully checked. 

The company aims particularly at houses that cost $10,600 or less, 
for figures indicate that more than 80 percent of American houses 
fall within that price range; and higher priced houses have prob- 
lems of their own and are usually cared for by architect super- 
vision. The company has its own portfolio of plans, made up of 
houses that have been built in Pittsburgh. Mr. Kennedy stated 
that for his purposes he had little interest in the old-fashioned stock 
plan book; the kind that is printed by the scores of thousands and 
sold all over the country. There may be places where such books 
fit in and serve to get prospects interested; but they don’t fit into 
the careful and individualized service of the Keystone. This port- 
folio opens up and forms an easel that makes for easy display. The 
plans are loose-leaf in arrangement and consist of photostatic re- 
productions of these carefully selected houses and show floor plans 
and front elevation. The elevation is usually colored. On the page 
are a variety of notes, indicating roughly the cost in monthly pay- 
ments and carrying some information about the style and special 
values of the house. On each page is a statement of the fact that 
the company assumes full responsibility for getting the house com- 
pleted exactly according to specifications. 

When a prospect becomes interested a loose-leaf project file is 
made up, containing all the information, such as plans, specifica- 
tions, financing terms and the like. If the job is sold, a list is 
made of the amount and grade of all lumber, millwork and other 
materials. Pages carrying advertising statements of the nationally 
advertised materials used are put in. And finally there is the cer- 
tificate of construction. This is not left with the customer until 
the house is finished. Then it is given to him and becomes a 
complete record of materials and construction. Needless to say 
this record becomes of great value in later years if the house is 
to be sold. 


Evidence of Financiers 


Several financing concerns have indicated a deep interest in the 
plan, and a number have said they would loan a considerably 
larger percent of the cost on a house built this way; this is prac- 
tical evidence that the extra value is there. Possibly the house 
costs a little more than it would if built on competitive price con- 
ditions, with the probability that value would be left out where 
it did not show. But the difference in actual cost is very small; 
and it is never as large as is the extra actual value added to the 
house by these standards and this supervision. The proof lies in 
the fact that hard-headed financiers are ready to make a much 
larger loan on a house done according to the Keystone system. 

“It is a curious thing,’ Mr. Kennedy said, “that we have been 
selling these high-grade materials for years. Our warehouses have 
been full of them. But we never got the benefit of them, and 
neither did our customers; simply because we didn’t fit them into 
a unified service. We've long sold high grade materials; but it was 
only when we drew the whole thing into a responsible and faithful 
supervision and completion of the entire job that these high grade 
materials began doing their full work for us and for our customers. 
We believe that some such plan as this, put into effect generally, 
would bring back to the construction business whatever measure 
of public confidence may have been lost. More than that, it will 
create a larger confidence than ever before existed. It is the 
highway to profitable and earned sales.” 
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Retailers Idea Exchange 














Boy Scouts Point the Way 


Los AnceLes, Cauir., April 4——The Boy 
Scout troops of this city, in connection with the 
Citizens Committee on Co-ordination of Un- 
employment Relief, have paid for the printing of 
thousands of cards’ to be distributed in a house- 
to-house canvass. This is in the nature of an 
appeal to supply jobs by remodeling, painting, 
making improvements; and on the reverse side 
of the cards are listed 100 suggestions as to 
repairing. Of the hundred 


construction and 
items, more than one-third require materials 


handled by the average lumber dealer. Some of 
the outstanding on the list are: 

Build shelves, bookcases, cupboards. 

Stain, varnish floors 

Construct new partitions, wood boxes, 
sheds, outbuildings. 

Re-build window boxes oal bins ete 

Repair fences, mend cellar doors, reglaze 
broken windows. 

Repair walls, insulate attic, mend shutters 

Construct sun parlor, sleeping porch ete. 

Paint house, walls, fences, etc. and white- 


wash cellar « 


The remainder of the suggestions that do not 
specify building materials range all the way 
from cleaning chimneys to caring for babies. 
The cards are delivered in person by Boy 
Scouts, with a plea to have done whatever is 
needed about the home at this time. 

Here is a hint for lumber dealers everywhere 


to advertise, either in the columns of their news- 
papers or by direct mail, specific items that re- 
quire attention but which the homeowner had 
not thought much about. The timely sugges- 
tion current with the spring-cleaning season 
will make a direct appeal and get attention, es- 
pecially if it is to be built around the idea 
of relieving unemployment. The general spring 
cleaning appeal is shopworn and dull, whereas 
the listing of definite needs about almost any 
home strikes a new note and finds a response 
in the mind of the reader. 


Grass Seed asa Sideline 


YOUNGSTOWN, Ou10, April 6.—Jud Yoho, of 
Yoho & Hooker, enterprising retail lumber and 
building material dealers here, has found grass 
seed an excellent sideline. He was not satis- 
fied, however, to sell just grass seed, but in 
line with the policy of his company to handle 
only quality products, he investigated until he 
found one he could recommend. In this con- 
nection he said: “Grass seed was just grass 
seed to me until I began to investigate and 
found it was mostly ‘hay seed’ and weed seed 
mixed and could be sold at a splendid profit. 
We didn’t want to bunk the people, so returned 
the junk. After several weeks’ delay, we finally 
discovered a place where we could buy grass 
seed that we could recommend.” Mr. Yoho an- 
nounces that this grass seed is on sale at the 
company’s new retail store, 3702 South Avenue. 














Reciprocity * 


; I AM HAPPY to mail you this check closing 
@ mutually satisfactory transaction. It comes from money paid me 
for services I have rendered to Wilson & Greene Lumber Co. 
Their growth and greater success means better chances of promo- 
tion and greater purchasing possibilities for me As « matter of 
mutual benefit, therefore, may | suggest that you use -~ 

Check Seal Products 


“EVERYTHING FROM CELLAR TO RIDGE” 
Syracuse, New York Cortland, New York 




















RECIPROCITY 


THE ATTACHED CHECK REPRESENTS PAYMENT 
FOR PURCHASES WHICH WE MADE FROM YOU 


& — THE NEXT TIME YOU PURCHASE 
LUMBER & BUILDING MATERIAL 





DON’T FORGET US 
We Believe in Reciprocity and Will Appreciate Your 
Patronage 


SAN JOSE LUMBER CO. 


1260 E. Santa Clar 


material are to be made. 








This Week’s Timely Tip 


Reciprocity That Counts 


From New York on the East and California on the West come to 
the AMERICAN LUMBERMAN this week examples of how retail 
lumber dealers are bringing reciprocity into play as a means of 
stimulating business and building good will. 


Employees of the 
Wilson & Greene Lumber 
Co., Syracuse, N. Y., who 
pay their personal bills by 
check, are attaching to each 
of these checks a sticker 
calling attention to the fact 
that the check represents 
money paid to the maker by 
the Wilson & Greene Lum- 
ber Co. and suggesting that 
the receiver reciprocate by 
buying his needs in any 
building material from that 
company. “This has worked 
wonders for us,” says Mr. 
Greene. 

At San Jose, Calif., the 
San Jose Lumber Co. at- 
taches a sticker to each 
check sent out in payment 
for its purchases, stressing 


the advantages of reciprocity and suggesting that it be remembered 
by the receiver of the check when purchases of lumber and building 








Boosting Better Farm Buildings 


Kansas City, Mo., April 7.—Prof. L. C 
Oberlin, extension engineer, Missouri Agricul- 
tural College, and Prof. Walter Ward, of the 
Kansas State Agricultural College, have been 
holding a number of meetings with county 
agents in their respective States. At these 
meetings the dealers, carpenters and contractors 
are invited to attend. The desirability of mod- 
ern housing for poultry and livestock is demon- 
strated and the possibilities in each district out- 
lined. 

In Missouri, Kansas and Arkansas it is es- 
timated that not over 10 percent of the farms 
are properly equipped to house the farm ani- 
mals and fowls. While prices are distressingly 
low, the farmer who operates most efficiently is 
the one who will survive. One of the largest 
factors in his success is proper housing. 





Retailer Increases His Line 


Atva, OKLA., April 6—W. W. Starr, who 
operates a line of retail lumber yards, with gen- 
eral offices at Alva, has announced the purchase 
of the stock and business of the Dacoma Lum- 
ber Co., operating retail lumber yards at Da- 
coma and Hopeton, Okla. Mr. Lewis, of the 
latter company, has retained his interest and 
the business at Dacoma and Hopeton will be 
conducted under the name of Starr & Lewis, 
all the purchasing and general office work be- 
ing handled through the general office of W. W. 
Starr at Alva. 





A Good Profit Producer 


The modern retail lumber merchant of today, 
seeking profitable lines, realizes that a diversi- 
fied range of products, carefully chosen to 
meet the needs and requirements of prospective 
customers, will many times bring in that extra 
compensation that will keep him out of the 
“red.” <A profitable line—one that will prove 
to be a steady puller—is that of septic tanks 
and sanitary and chemical toilets for use in 
camps, summer homes, summer resort districts, 
in rural schools, and in fact any habitation out- 
side the sewered districts 

Three distinctive lines of septic 
tanks, sanitary toilets and chemi- 
cal toilets to meet any or all of 
the above mentioned requirements 
are those manufactured by the 
Western Metal Specialty Co., 3049 
North 30th Street, Milwaukee, 
Wis., under the trade name 
“Badger Line.’ These products 
are well made of durable high 
quality materials and will stand a 
lot of hard use. Being installed 
indoors they do away with the un- 
sightly outhouse, providing a mod- 
ern convenience that is appreciated. 

The cost of these “Badger Line” 
products is low; their operation and upkeep are 
simple, requiring very little attention, once 1m 
place. The septic tanks, specially made to in- 
sure long life, can be installed by any handy 
man. The chemical toilets are shipped com- 
plete, with a supply of liquid chemical, and 
they, too, can be put in place in half a days 
time. 

All of these products of the Western Metal 
Specialty Co. have been endorsed by State 
boards of health and other public sanitary bod- 
ies everywhere. The company helps make 
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sales for dealers by providing free engineering 
assistance, and display stands. Display counter 
cards and sales literature are furnished on re- 
quest. 


Fight Retail Sales Tax Law 


LouIsviLLE, Ky., April 6—The Stearns 
Lumber & Coal Co., Stearns, Ky., with branch 
coal and building material yard in Louisville, is 
one of some forty companies in Kentucky which 
have brought suit against the State Tax Com- 
mission in Federal court, to prevent collection 
of the gross retail sales tax, representing an 
act of the 1930 legislature, and under which tax 
was due Feb. 1, on 1930 gross sales. 

The Federal court granted temporary re- 
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with the general manager. The stock was 
in about the worst shape I ever saw. As we 
drove away, I remonstrated as to how the 
firm could tolerate so careless a stockkeeper. 
The answer was, “Keeping stock in good 
order is only part of it. This man is a sales- 
man, a good collector and a money-maker. 
We can stand for a lot of other things when 
he fills these requisites.” 

Maybe it is a millennial dream, but some 
day I hope to attend a retail lumber con- 
vention where instead of the dealers regis- 
tering a lot of complaints against manufac- 
turers and wholesalers of building materials 
on their policies of distribution, the dealers 
will devote the entire period to a study of 
how they may better co-operate with the pro- 
ducers in selling a larger volume of building 
materials in their respective communities. 





Ri LUMBER Go. 


i itt ms 











“When the Lumberman Poet on the front page of the March 28 issue of the American LuM- 
BERMAN said ‘We saw the church and the village hall, but we didn’t notice the yard at all,’ 


he didn’t have in mind our yard at Hamilton, Mo.” 


That is what John H. Cowley, manager 


of the North Missouri Lumber Co. at Hamilton, Mo., said in a letter to the American LuM- 


BERMAN, and he proved it by sending a picture of the yard. Mr. Cowley said: 


“We believe 


it pays to keep our buildings painted and our yard free from rubbish, broken stock etc.” 





straining orders some weeks ago, heard the case 
in February, and will eventually issue a de- 
cision as to the constitutionality of the act. 
Permanent injunction is asked against the State 
Tax Commission. 

A great many retailers merely filed their tax 
reports, to escape heavy penalties, but held up 
tax payments and took a chance on a 20 percent 
penalty, rather than undergo a lot of red tape 
in getting their assessments returned, in event 
the law is held unconstitutional. 





Announces Lower Yard Prices 


Scotia, Nes., April 6—The Scotia Lumber 
& Mercantile Co. has announced a reduction of 
$5 per 1,000 feet on common dimension lumber, 
effective April 1. “This reduction,” says the 
announcement, “is made with a desire to help 
regulate values in line with present farm prices 
and is effective until further notice.” 





Observations by a Secretary 


Kansas City, Mo., April 7.—E. E. Woods, 
secretary-manager of the Southwestern Lumber- 
men’s Association, in a bulletin just sent out 
to his members, takes occasion to make a few 
observations as a result of recent trips out into 
the territory. Inasmuch as these observations 
may be helpful to dealers everywhere, they are 
passed on tor the benefit of AMERICAN LuUM- 
BERMAN readers. Among other things, Mr. 
Woods said: 

Twelve months ago I visited a yard where 
a dilapidated Ford touring car, with the rear 
end propped up on an old wooden box, had 
been left in a rather conspicuous place in 
the main driveway. A recent trip revealed 
the car securely resting in the same spot 
with every prospect of its remaining there. 

Some time ago the general manager of a 
Successful line-yard company told me about 
a manager who was quite negligent about 
many things. When taken to task, he al- 
Ways showed a good spirit but had plenty 
of alibis, saying most of the time that he 
had been “too busy.’ Almost despairing of 
improving the record of the ever dilatory 
Manager, the general manager finally sug- 
Bested in a kindly vein perhaps the position 
he was attempting to fill was “too big for 
him.” The manager finally saw the light, 
corrected his shortcomings, and ultimately 
made a very satisfactory agent. 

On one occasion I drove into a branch yard 


Maximum distribution must be maintained, 
but, too often, an inordinate amount of time 
is spent on the subject at conventions. 


Selling Tourist Cabins 


A progressive lumber dealer happened to see 
an advertisement of a manufacturer offering to 
supply ready-made cabins at prices varying 
from $100 to $200, shipped knocked down, 
ready to be set up for camp use. He got the 
measurements and did some figuring. He found 
he could make up similar cabins that could be 
priced, with delivery inside twenty miles radius, 
at figures practically the same as those cata- 
logued. 

He got into his car and went out on all the 
adjoining highways and talked to the wayside 
stand people who were or who might 
later be interested in erecting cabins 
for tourists’ camps. He found a 
number who already had quotations 
from manufacturers, and took enough 
orders to warrant him in going ahead 
and making up some of the cabins. 
By getting in touch with the owners 
of property on the shores of a lake 
near by, and with certain others in- 
terested in camps, he was able to land 
some more orders. He made some 
sales of the same stock cabin to sev- 
eral miniature golf courses for caddy 
houses. 

The business thus secured was very helpful 
in a dull period, and reduced the stock of cer- 
tain lumber that had accumulated. 








Dealers Find Booklets Helpful 


PorTLAND, Ore., April 4.—Since mention was 
made in a recent issue of the AMERICAN LUM- 
BERMAN of the two beautiful booklets re- 
cently issued by the Western Pine Manufactur- 
ers’ Association on Idaho and Pondosa pines, 
respectively, many requests from dealers fot 
copies of these publications have been received 
at the association offices in this city. These 
booklets are especially valuable to anyone wish- 
ing to get a complete understanding of the prop- 
erties, uses and grades of two leading species 
of soft pine. Through the medium of a com- 
plete index, all of the information contained 
in the booklets is made readily available and is 
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of great help to the retail lumber dealer in ex- 
plaining to a prospective customer the advan- 
tages of these woods. 

Distribution of these booklets is being han- 
dled through members of the Western Pine 
Manufacturers’ Association and their sales con- 
nections, and it is suggested that dealers who 
desire to receive copies take up the matter 
with the manufacturer, or with their regular 
jobbers who handle Pondosa pine and Idaho 
white pine. These booklets will prove valuable 
additions to the sales equipment of every retail 
lumber dealer who handles these products of 
the Inland Empire. 





Watch Lien Law Legislation 


Secretary James F. Bryan, of the Illinois 
Lumber & Material Dealers’ Association, has 
called the attention of dealers throughout the 
State to an effort being made to make some 
changes in the Illinois lien law in connection 
with public work. This bill, known as House 
Bill No. 266, was introduced in the Illinois 
legislature recently by Representative E. C. Wil- 
son, of Kankakee. Mr. Bryan advises the 
dealers that the bill in its present form fails to 
protect the interests of retail building material 
dealers so far as public work is concerned, and 
its passage will be harmful to retailers. 


Not Opening a New Yard 


3LACK River Fats, Wis., April 6—Having 
been advised that one of the credit rating com- 
panies is informing its clients that a new com- 
pany, the Homstad Lumber Co., is opening a 
yard in Black River Falls, E. E. Homstad, 
president of the Black River Falls Lumber & 
Mercantile Association, has issued an announce- 
ment calling attention to the fact that the Hom- 
stad Lumber Co. and the Black River Falls 
Lumber & Mercantile Association are one and 
the same company. Mr. Homstad says that pos- 
sibly the name will be changed to the Hom- 
stad Lumber Co. in 1932, but for the present 
no change is contemplated. 








An Interesting Demonstrator 


Retail lumber and building material dealers 
who handle “led-hed” roofing nails are being 
supplied by the Deniston Co. of Chicago with a 
new and interesting counter demonstrator set. 
One of these demonstrators shows an actual 
Deniston “led-hed” nail being driven through 





Counter demonstrator set provided dealers by the Den- 
iston Co., of Chicago, to show uses of “led-hed” nails 


corrugated roofing into a roof, as indicated in 
the accompanying illustration. The other is 
the nail after it is driven, cut in half, showing 
just how the lead seals the nail hole. These 
demonstrators have been prepared after a great 
deal of research through the Deniston organi- 
zation, which now extends throughout all parts 
of the United States and abroad. 

There has been a constant demand from many 
satisfied dealers who are handling this product 
for an exhibit that would clearly show their 
customers how perfectly the Deniston “led-hed” 
nail accomplishes the real purpose of a lead 
headed nail, viz., to seal the nail hole and pre- 
vent leaks, rust and corrosion. Retail lumber 
and building material dealers who are interested 
may secure these demonstrator sets without 
charge by writing direct to the manufacturer, 
The Deniston Co., 4856 South Western Ave- 
nue, Chicago, 
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Log Home Office Building Stimulates Sales 


Sat LAKE City, Utan, April 6.—The office 
building of the Highland Lumber Co. in the 
Sugarhouse suburb of Salt Lake City is in the 
form of a complete and modern log cabin home. 
This effect is gained by log siding used over the 
framework, and the result has been a 100 per- 
cent increase in the sale of siding for mountain 
summer homes, over the usual rustic woodwork 
finish. 

“Being a company which deals extensively in 
building materials for the home, the effect of 
having a home for an office appeals to our cus- 
tomers and makes a good trade-mark for us,” 
said G. A. Dixon, manager of the Highland 
Lumber Co., who has worked out methods of 
practically displaying interior building materials 
as well, 

Although the interior of the “log” house is 
distinctly an office it is also a show room, from 
front door to yard entrance. The different 
types of wood available for interiors are here 
used in contrast for practical comparison. For 
example, in the main office there are four doors 
leading into other parts of the building. These 
doors are made of four woods: Plain oak, gum, 
mahogany and fir. When customers are in doubt 
as to which door material they wish, the four 
are there in contrast for their selection. 

In addition to being of different woods, one 
of the doors is in a rubbed finish while the 
others are polished. This contrast in the same 
room is an aid to customers’ selection. Plain 
oak casings are used throughout. 

Floors in the building are laid in as much 
contrast as are the doors. In the guest room, 
where customers are made comfortably at home 
before a cheery fireplace and away from the 
atmosphere of the business office, the floor is of 
quartered white oak. Stepping through the 
arched doorway into a second room where sam- 
ples are displayed they find a maple flooring 
in contrast. In the office a fir flooring is cov- 


ered with irregular tile-effect linoleum. 

Even the counters in the office present a 
contrast. The tops are of quartered oak in 
rubbed finish while the bottoms are of plain oak. 
Counter chairs for patrons are of plain oak. 

The three rooms all have Celotex walls in 
different colorings. Ceilings are of the new 
acoustic stucco, which is sound-proof, and can 
be proven so right in the sales room or in the 
office. 

The bathroom of the building is finished with 
sheetrock board in tile patterns and colored. 
The top of the walls is of '%4-inch board and 
the bottom of %-inch. Tile linoleum covers 
the floor. Customers are shown this room with 
the assurance that a tile effect can be gained 
at a minimum cost. 

On the roof of the building, which is a 
Queen Anne style of bungalow, are three kinds 





of shingles, all of wood and all put on at the 
same time, in order that they might be com. 
pared. Withstanding the same conditions from 
season to season this method of comparing poor 
and good shingles is an effective one. 

Hardware used throughout the building is jp 
contrast. Every door has a different type of 
knob on it. Hot air registers about the rooms 
are in slightly different styles. The rooms are 
completely equipped with outlets for electrical 
appliances. A complete line of building hard- 
ware is carried. 

The windows of the bungalow are of the 
new broken-glass effect which is being installed 
by the Highland Lumber Co. in many new 
homes. 

The mill and yard are located at the back 
of the office. 

A large display room and the yardman’s 

office are in the office 
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building. In the show 
room are displays which 
include samples of hard- 
ware and of wood, 
Wood is displayed in 
different stages of fin- 
ishing for the education 
and information of cus- 
tomers. Here the dif- 
ferent methods of treat- 
ing materials are shown 
in their varying stages. 

Mr. Dixon states that 
the show home is being 
used as a trade-mark on 
company letterheads and 
direct mail advertising 
as well as on_ business 
cards. The picture in 








This retail office suggests home building, and is provided with many 
displays that help make sales 


colors of this log house 
makes a distinctive ap- 
peal for the concern. 


Growing Market for Insulation on the Farm 


How the enterprising lumber dealer in a 
rural community can increase his sales of insula- 
tion by cultivating the farm market is told in 
letters received this week from representative 
dealers and extension engineers of agricultural 
colleges. 

Some dealers already have made outstanding 
progress in selling insulation to the farm mar- 
ket. One dealer in northwestern Wisconsin 
says that 50 percent of his sales of insulation 
goes into farm buildings other than the farm 
home. This dealer, H. E. Beckwith, of the 
H. E. Beckwith Lumber Co., Chetek, Wis., 
sells considerable Balsam Wool for use in the 
construction of milk houses. He has sold a 
great deal of board insulation for lining hen 
houses, brooder houses and, in some instances, 
ceilings of barns. 

J. W. Cullen, Cullen Lumber Co., Fargo, 
N. D., says that in his community “chicken and 
hog houses are being insulated more and more 
every year. It is important that the farmer 
do this.” 

W. C. Hauer, Hauer-Lampert Lumber Co., 
Iowa City, Iowa, says that practically two- 
thirds of all the insulation his company has 
sold has gone into residences in the city. Al- 
most all of the insulation sold on the farms 
has been used for hen houses and brooder coops. 

G. William Richardson, Richardson Lumber 
Co., Clarinda, Iowa, says: “We are just be- 
ginning to sell some insulation for farm build- 
ings. We are hoping that this will develop into 
a profitable business.” 

Regarding the situation in his State, Ivan D. 
Wood, State extension engineer of the agricul- 
tural engineering department of the University 
of Nebraska at Lincoln, says that on farms, in- 
sulation materials have as yet been used to only 


a limited extent, with the exception of the bet- 
ter class of farm residences. He says that in 
late years side wall and roof insulation have 
been used in the better type of farm homes. 
Regarding other farm buildings, Mr. Wood 
says it is his observation that neither insulation 
boards nor insulation quilts have been used in 
the construction of other Nebraska farm build- 
ings except to a limited extent in the better 
class of poultry houses and, in rare instances, 
hog houses. 

However, Mr. Wood is optimistic about the 
possibilities for the sale of insulation on the 
farm. He says there exists in his mind no 
doubt but that there is a wide market for in- 
sulating materials on the farm. Continuing, he 
said 

We have proven to our own satisfaction 
that it pays to insulate all brooder houses. 
For Nebraska conditions we believe that in- 
sulation in the laying house always pays. 
Observations at this station show that in- 
sulation provides from 8 to 15 degrees addi- 
tional temperature protection over that ob- 
tained from a single wall house. In near zero 
weather the interior of a well insulated house 
should be from 25 to 30 degrees warmer than 
the outside temperature. The Nebraska 20x20 
poultry house has 900 square feet of wall and 
ceiling area. At 6 cents per square foot the 
cost would amount to approximately $55 or 
about 40 cents per bird housed. If this addi- 
tional cost is distributed over a 10-year pe- 
riod, the cost of insulation should not exceed 
6 cents per bird per year. Two extra eggs 
per year would more than pay for this invest- 


ment. Where several units are built together 
the cost of insulation is reduced because the 
walls adjacent to one another need not be 
lined. Therefore, the cost per bird would not 


run much over 5 cents per year. 
Undoubtedly the next biggest field for the 


use of insulation in buildings other than the 
residence is the hog house. We do not recom- 
mend the use of central hog houses, but it is 
necessary to have some sort of a_ central 
sleeping quarters for stock hogs, and the roof 
of this should certainly be insulated to reduce 
the frost trouble. There would be no trouble 
in selling insulation on _ practically every 
dairy barn job, provided the dealer was re- 
inforced with the proper facts. 


Progress in Nebraska 


Speaking of the progress made in his State, 
Mr. Wood says that five or six years ago there 
was very little ready-built equipment sold in 
Nebraska from lumber yards. As a result of 
lumber dealer schools and other activities, this 
business in 500 yards totaled $383,917.25 last 
year. Continuing, Mr. Wood says: “Last 
year we gave to more than 600 dealers a careful 
analysis of the insulation situation in our build- 
ers’ schools. I believe this will help many ol 
them to understand how to sell insulation.” 


More attention is also being given to encour- 
aging the use of insulation in farm construction 
other than farm homes by the agricultural en- 
gineering department of the Iowa State College 
of Agricultural and Mechanical Arts at Ames, 
Iowa. Prof. Henry Giese, of the department ot 
agricultural engineering, says it is not possible 
in northern temperatures to keep a barn com- 
fortable without insulation. He says that his 
department expects shortly to revise its ventila- 
tion bulletin and to emphasize the importance o! 
insulation. Right now Prof. Giese’s department 
is planning a co-operative program with lumber 
dealers of the State, and will shortly offer one- 
day builders’ schools to be held in the field 
Material dealers and contractors from one 
county will be invited. Second, a two- oF 
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three-day short course will be given at the col- 
lege some time in July including a discussion of 
farm building problems of interest to lumber 
and building material dealers. A third feature 
of the Iowa agricultural engineering service will 
be a one-week course for draftsmen in which 
the elementary principles of drawing and use of 
drawing instruments will be taught. | 

Walter G. Ward, extension architect of the 
department of rural engineering, Kansas State 
Agricultural College, Manhattan, Kan., says of 
the situation in Kansas: 

Judging from the discussions of insulation 
in farm construction at our county builders’ 
schools this winter, it is my opinion that in- 
sulation has not yet come into very general 
use on the farm outside of residential work. 

We do find, however, a marked interest 
in the material and anticipate its use will 
spread rather rapidly. Several have used it 
in brooder house construction and in the lin- 
ing of poultry houses. Failure to protect the 
surface has in some cases been a disappoint- 
ment due to the poultry picking the fibrous 
material and virtually leaving it valueless. 
I anticipate a marked increase in farm uses, 
but just how extensive this will be is diffi- 
cult to forecast. 


This summary of experiences and opinions 
will, no doubt, encourage other lumber dealers, 
who have not already undertaken the sale of 
insulation for farm construction other than farm 
homes, to do so. 

Dealers who already have made substantial 
progress say that once a start has been made, 
other sales follow readily—and, of course, en- 
terprising dealers everywhere are anxious to 
reach out for new sales and profits. 

Not only does new construction on the farm 
offer insulation sales opportunities, but many 
buildings already in use can be insulated at 
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relatively small cost. The farm market for in- 
sulating material would seem to be one well 
worthy of close study by dealers in agricultural 
communities. 





Science Treats Rheumatic Joints 


of Window Sash 


SPOKANE, WaSH., April 4.—One would ex- 
pect ordinary mortals to complain of aching 
and failing joints and of “rheumatiz” and to 
call loudly for “wonder oils, chemicals and 
cures” of all kinds in their efforts to gain re- 
lief. But it is rather surprising to find that 
ordinary wooden window sash, one of the most 
useful parts of our homes and covered struc- 
tures, suffers with rheumatic joints. It is also 
novel to learn that science has been called in 
to administer “wonder oils, chemicals and what- 
not” in an attempt to cure such ills in window 
sash. 


In co-operation with the Western Pine Man- 
ufacturers’ Association the school of forestry 
of the University of Idaho has for some time 
been conducting a series of laboratory tests to 
discover ways and means of preventing the 
troublesome leaking of window sash joints and 
the decay which usually follows this failure of 
a joint. When a joint fails or when a sash is 
improperly painted, and the paint no longer 
keeps moisture out, the rain water, snow water, 
and the moisture which condenses on the win- 
dow panes gradually soak into the wood at or 
near the joints forming favorable conditions 
for decay to take place within the wood. Sap 
stains frequently enter the wood under such 
conditions and discolor it, the discoloration at 
times showing through the paint coating. Since 


Bell Ringing and the 


PHILADELPHIA, Pa., April 4—A great deal 
is being said these days about “bell-ringing” in 
the lumber industry. And an excellent brief 
may be held for this lowly but expedient form 
of getting business which will no longer come 
rolling in on its own momentum. But a Ium- 
ber concern which goes even a step further, 
which eliminates all the bad factors of bell- 
ringing and holds fast to the good ones, achiev- 
ing at the same time even greater results, is 
undoubtedly an interesting concern to watch. 

The Weitzel Lumber Co., whose office, show 
rooms and yard are located at Germantown 
and Sedgley avenues, in this city, is doing just 
that. With its Radio Home Improvement Plan, 
inaugurated just a few brief months ago, it 
has elevated the lumber industry’s newest way 
of reviving business out of the class of soap 
selling, magazine subscription taking and the 
like, and still maintained a constant contact 
with potential lumber buyers, home builders and 
owners. 

The Weitzel Lumber Co. goes on the air 
with a cracker-jack dance band, broadcasting 
under the name of the Weitzel Home Improve- 
ment Orchestra, at 5:30 on Sunday afternoon 
over a Philadelphia network. In addition to 
this broadcast it runs five spot announcements 
during the week. Working on the theory that 
it takes a real lumberman to talk lumber con- 
vincingly, S. E. Wisener, head of the Weitzel 
home improvement department, conducts all the 
broadcasts—making the announcements and 
working into the program an outline of the 
home improvement plan. The results from 
these broadcasts have exceeded even Mr. Wise- 
ner’s greatest expectations. 

Every week a different set of processes is 
described, thoroughly outlined and offered under 
the Weitzel budget plan to those who want 
the work arranged in that way. Under this plan 
the customer can have his house painted inside 
or out, a new stairway erected, sun porch 
added, re-roofing, or a complete modernization 
of the whole house, without paying out a penny 
until the work is completed. A certain agreed 


upon percentage of the total cost is paid down 
upon the completion of the work to the satis- 
faction of the customer, and the balance is di- 
vided into monthly payments reaching over a 
specified period of time. 


Through the medium of this radio broadcast, 
the door bell ringing program has been nar- 
rowed down to personal visits to actual inter- 
ested home owners or potential home owners. 
During the broadcast listeners are invited to 
write to or call the Weitzel company for par- 
ticulars about the form of work they have in 
mind. The returns from this have been numer- 
ous, actually exceeding highest expectations 
at the opening of the campaign. When the 
people have made known their interest in the 
Weitzel plan, a call is made at their home, to 
talk over the work they are thinking of having 
done and just how it can be arranged. 

“There has been a lot of stress laid on ‘bell- 
ringing’ lately in the lumber business,” says 
Mr. Wisener. “Almost too much, we feel, in 
that it has a tendency to become a public nui- 
sance in metropolitan centers.” Continuing, he 
said: 


It is quite true that lumbermen as a whole 
have been tried and found wanting in sales- 
manship. The whole lumber merchandising 
business is undergoing radical changes. Alert 
retailers are no longer waiting around in 
their offices for business to come in of its 
own accord. But like most swings of the 
pendulum, I think it has gone too far the 
other way. Indiscriminate door bell pushing 
is a thankless job at best. It is hard to get 
the higher type of salesman to go into it. 
And looking at it not only from the selling 
end, but from the potential purchaser’s view- 
point, it is apt to prove increasingly annoy- 
ing. Housewives are finding it harder all 
the time to get anything at all done around 
the home. They or their maids are kept con- 
tinually busy answering the door bell and 
trying to convince energetc salesmen that 
they are not interested in what is being 
offered, which may be anything from a card 
of safety pins to a complete landscape gar- 
dening service. 
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many window sash are never given a paint 
coating on those surfaces and particularly the 
lower surface in contact with the window frame, 
moisture often enters and brings about changes 
which are not desirable. It is wrong to paint 
wood on all but one side and expose this side 
to water. Wood is too good a product to be 
mistreated in this manner. 

Dr. E. E. Hubert, in charge of the forest 
products laboratory at the Idaho School of 
Forestry, is conducting these sash tests and is 
attempting to find a chemical compound which 
when placed in the sash joint will serve to pro- 
tect it against decay and stain, in case the 
joint for any reason allows moisture to enter. 
The principle is similar to the one used in the 
automatic sprinkler system installed in build- 
ings for protection against fire—when the heat 
of the fire reaches the sprinklers, they are au- 
tomatically opened and a shower of water is 
released. Similarly the chemical in the sash 
joint will be ready to protect the sash against 
decay and stain at any time that the joint fails 
and allows moisture to enter. Since it has 
been found by a nation-wide survey that the 
joints are frequently the weak spots in the 
lower part of a window sash, the efforts to 
make sash last indefinitely are centered on these 
rheumatic joints. 

In the laboratory the treated sash joints are 
subjected to stain and decay organisms for a 
long ‘period of time and under very favorable 
moisture conditions in order to test the effec- 
tiveness of the compounds used. 

The tests so far, as reported before the an- 
nual meeting of the Western Pine Manufactur- 
ers’ Association held in Spokane recently [see 
AMERICAN LUMBERMAN, Feb. 14, 1931, issue] 
are very encouraging, and it is believed that a 
solution to the problem is not far off. 


Radio 


Mr. Wisener speaks with authority on this 
form of selling, too, and not merely from hear- 
say. He said: 


I tried some of this door bell ringing my- 
self. When all this talk started going around 
about that being the only way nowadays for 
the lumberman to get any business I decided 
to try it out. My experience was that, espe- 
cially in a city, going in cold as they say, 
was not the logical or best way of approach. 
Too much time was consumed for one thing, 
along with all of the other bad features. The 
radio broadcast has always been my idea of 
the best and. most effective way of breaking 
the ground. True, it is expensive, but com- 
paratively speaking we have found it the 
most economical way in the end. The re- 
turns have been so much greater than they 
have through any other medium that the 
initial cost is more than made up by its ulti- 
mate success, 


Making use of this newest form of adver- 
tising is typical of the Weitzel firm, for it is 
a true pioneer. For forty years it has been 
supplying lumber to Philadelphia and its envi- 
rons—its business has been steadily increasing 
and it is still on the lookout for new ways of 
doing things, newer and better methods of mer- 
chandising a product which has been a staple 
for generations. 





Aluminum Paint Makes Plant 
Distinctive 


CASHMERE, WASH., April 4.—The big molder 
for the new Schmitten Lumber Co. box factory 
arrived at the factory. This is the last large 
item .of the new machinery which has been 
placed in the mill. It is expected that the mill 
will be ready for operation very soon. H. S. 
Johnson has painted the big sawmill an alumi- 
num color, which will make this mill present a 
fine appearance to match the new box factory, 
and when all the improvements are completed 
this will be a modern, clean looking plant. 
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LJses Part of Garage for 
Displaying Its Wares 


\ retail lumberman’s sales office that is so 
interesting, because of thousands of items on 
display, as to capture the immediate attention 
of almost every home-owner or maybe home- 
wner who passes—and who is enticed inside 
by an equally compelling show window—has 
been brought to the notice of the AMERICAN 
LUMBERMAN, and last Friday a representative 
paid a visit to the Chicago yard of the Hill- 
Behan Lumber Co. at 5601 Elston Avenue. 
There he saw in all its glory—profitable glery 
—what can be made out of an old garage. 

For what we are about to describe formerly 
was the company’s garage, and nothing more. 
Several months 


ago, last summer in fact, the 
writer was given a tip that this dealer was 
doing “something different,” but at the time of 


that visit the changes were just in process of 
being made. “We'll let you know,” was the 
promise, “as soon as we have it all done and 
working properly.” So the scribe “tabled” the 
matter, except for observing that the building 
formerly used as a garage only, to house the 
Hill-Behan trucks with lots of spare room,, had 
been divided in an endeavor to utilize the space 
much more profitably. A fine display room 
was wanted, so the yard could serve properly 
the needs of the residents of the northwest 
part of the city at least, and the major portion 
of the garage building was diverted to this pur- 
pose. Already most of the Shevlin knotty Pon- 
dosa pine paneling had been installed, but there 
still was much work to do. 

Try to imagine, then, the astonishment of the 
writer who, remembering this scene of con- 
struction activity, stepped through the Elston 
Avenue doorway of this same white building 
last Friday and saw the kind of displays pic- 
tured in the accompanying illustrations! The 
display windows (one of which is illustrated as 
well as the reflection of the street scene on the 
plate glass that day would permit) with their 
neat arrangement of unpainted furniture, ply- 
wood what-nots, and kitchen cabinets, gave 
some indication of what was inside; but they 
hardly prepared the visitor for what he saw 
when he entered. 

The knotty pine paneling now had taken on 
a deeper, richer tone, and we noticed an archi- 
tectural consistency in that not only the walls 
but also the trimming of the room was knotty 
pine, and the oaken display tables and cases 
harmonized perfectly in color, as did the maple 
flooring of the main room. At the rear a pine- 





paneled counter-partition, that encloses the 
salesmen’s and yard foreman's offices, is topped 
with birch. All of this wood is sufficiently sim- 
ilar in color to blend well, but different enough 
in grain to provide the necessary contrast. The 
simple lines of the scored Celotex ceiling make 
a pleasing (and semi-acoustic) background for 
this galaxy of figures. 

But of course the walls and fixtures both 
were and are really only background for the 
stock this company sells—and what a varied 
stock! Most noticeable, probably, is the large 
assortment of unpainted furniture, some solid 
and some plywood, on the floor or along the 
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Chicago Retailer Delights 
Visitors With Appearance 
of Room, and Surprises by 


Wide Variety of Products 


walls. This is complemented by a large and 
well displayed stock of high quality paint, and 
both of them have proved to be profitable in. 
deed, separately and in combination, we were 
told by H. Glindkamp, who is in charge of the 
sale of such items as these in his role of man- 
ager of the hardware department. 

Unusually complete is the stock of hardware 
itself, for it contains the products of Fayette 
R. Plumb, the Millers Falls Co., the Stanley 
Works, and several manufacturers whose names 
are “something to conjure with” in the hard- 
ware world. There is a representative stock of 
Damascus Steel Products Co. hardware. The 











As one enters the sales room of the Hill-Behan Lumber Co.’s Chicago yard he sees this array 
of varied stocks. The display case in the foreground contains hardware, as do the wall cabinets 


at the right. Note the unpainted furniture, the 


other items. 


kitchen utensils, the electrical fixtures, and 


In the background, near the windows, are the inclosures for the sales offices. Ob- 


serve the attractive arrangement of skylights, ceilings and walls 








Left 


at the extreme left, and one sees that the company also sells stoves. 








Another view of the sales room, with yard foreman’s desk in left foreground and lumber sales manager’s desk at right; the nail bins are 
Right—One of the display windows, showing adaptations of plywood; reflec 


tion of Elston Avenue in the plate glass accounts for the queer appearance 
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931 
the little wicket window near him was raised during the last week re-organizing this office, 
with a bang by some driver. A dozen or so formerly headed by the late Clement W. Nel- 
customers came with their own cars, while the — son. 

S writer was there, and materials sold that after- sie enna 
noon were headed for widely scattered destina- 

; — Census Reports on State of 














One of the customers, we noted, was a retail 
lumber dealer, for the Hill-Behan company is 

















Retail Trade 


also a wholesaler of numerous well known Wasuinoton, D. C., April 6—The bureau 
Ss products, delivering by motor truck to yards of the census, United States Department of 
in Chicago and its suburbs, especially in the Commerce, within the last few days has issued 
northwest and North Shore territories. At the 4 number of preliminary reports on retail trade 
ind beginning of the year it sent its lumbermen jn yarious towns and cities, based on the 1930 
ind customers an unusual kind of price list; it was census of distribution. These reports covering 
in- really a letter, enthusiastically supporting the the lumber and building groups in a number of 
ere use of quality lumber that is nationally adver-  {ocalities, give the following figures: 
the tised and is sold by and with its trade mark. ; ~ 
an- This “list” and appeal to quality was signed = $2 
by Mr. Cashion and also by the executives of 3 =. - RS 
are some of the greatest manufacturers of lumber S83 Fs =3 ss 
tte and building materials—twenty-five of them— 2s Fa el 3% 
ley lumber and materials companies known to om aS 32 23 
1es every retailer of lumber everywhere. sz sé 33 53 
, {nother view, at the rear of the store, showing Among these were such aes a: Long- Florida— iki sete 7 
of —_— ‘ - sell Lumber Sales Corporation; Louisiana Red Gainesville 6 7 $ 220,472 3.81 
he a display of varnish. In the background is H. Cypress Co.; Shevlin, Carpenter & Clarke Co.; Lakeland ....:...) 16 37 359,171 4.83 
Goosmann, yard foreman, working at his desk. FE. E. Jackson Lumber Co.; Dierks Lumber & Miami ............ 106 474 5,879,660 8.18 
“yl The door in the center is the entrance to the Coal Co. ; St. Paul & Tacoma | Lumber Co.; gy EEE siren + et 1 ee see t+. 
garage Great Southern Lumber Co.; Pioneer Lumber ‘Tallahassee ....... 13-65 931,431 14.34 
Co.; Winton Lumber Co.; Wood Conversion Tampa ........... 57 286 3,182,105 6.47 
P ‘ ‘ * , Georgia— 
Hill-Behan company does not restrict itself to Savannah ......... 35 188 1,508,763 4.58 
just building hardware, but as the pictures show Nihiene—~ 
| it carries tools, lawn-grass seed and fertilizer, Grosse Pointe Park 3 3 50,167 2.39 
| coaster wagons, electric fixtures and supplies, Nebraska— 
and even a large and inviting array of kitchen ore Ps 2 cee eees 13 71 961,222 11.36 
utensils. At the time of our visit the company a dabei ea 26 2 923.757 9.05 
was conducting a “one-cent sale” of spar var- eS 
| nish with considerable success and plenty of MI oe cc ong 18 42 989.926 10.16 
| enthusiasm. At several places in the store was en epeppeperte 10 21 313,998 4.32 
a sign which shouted: “We have it—Window Wewoka ateteeeees 13-28 891,985 13.05 
Glass.’ The glass department itself is with the — neegulareetil 12 44 328.893 4.81 
“rough” hardware up on the “mezzanine floor” gees tonal Patiala 
of that part of the building still used as a Mitchell .......... 17 26 678,247 6.09 
garage, and is lighted by a skylight. Rapid City ........ 10 105 1,148,244 12.14 
Another prominent feature of the Hill-Behan —- 16 140 1,271,494 10.37 
sales room is the pair of model kitchen cabinet a. 2 sib ; 
arrangements in two separate rooms partitioned Brownsville ....... 21 91 1,594,958 16.60 
off as show n in the pictures. Looking through a oe eens fs bi ety tt: ert 
the knotty pine doorway one can see the first ae 11 49 1.052738 14.94 
sample arrangement of cabinets as sty by Greenville heii 15 B+ » 527.856 ie? 
he domestic science department of the McDou- subbock  .......+.- 35 2,758,2 7. 
| vall Co. godin adhe. of the cabinets, and San Benito ....... 18 8 696.542 13.29 
ae a ie era West Virginia— 
many visitors come in just to see these little Parkersburg ...... 26 199 1,305,325 7.69 
| Fennel (the other “4 is -eggeee but te A. M. HILL, W. L. BEHAN, iM Wisconsin— os tie aciaa 
ifferent in arrangement, color and price), for ~ oe : é . Sheboygan ....... 2 9s ,980, a 
in one of the er windows is A another ee . SOU, Bes West Allis ..11/!1! 22 289 4/683,188 31.70 








type of kitchen. In each case a neat sign an- 
nounces the amount of money the customer 
must pay down, and how much each month for 
twelve months. A set of pictures shows the 
results of other color schemes. The utility of 
several different types of wall coverings, such 
as the United States Gypsum Co.’s “Chromite,” 
which is a product similar to tile in appear- 
ance, is well demonstrated on the kitchen walls 
or by samples. 


Now, some dealers may think it doesn’t pay 
to stock such items in a retail lumber yard— 
may think it detracts from attention to lumber 
and rough building materials—may even object 
that it is not in keeping with the traditional 
lumberman’s wares. Well—maybe! But we 
can judge only by appearances, and in this case 
the appearances were abundantly convincing. 
That day Mr. Glindkamp was so busy waiting 
on the numerous customers who wandered in 
that he found difficulty in preparing his latest 
circular he planned to send to the company’s 
mailing list of 6,000 people who have bought 
from Hill-Behan, at which he was busy at his 
desk at the rear of the big room. As before 
indicated, his office space is inclosed by a waist- 
high partition, and it is floored with E. L. 
Bruce Co. oak block flooring. Near it is a 
little alleyway to the back door, and beyond 
was another inclosure (it has Bruce oak plank 
flooring, random width) in which was another 
very busy man, J. F. Coffey, who is in charge 
of retail lumber sales, while at an adjoining 
desk sat J. H. Goosmann, yard foreman. We 
observed that he, too, had plenty to do, for often 


President Vice President 


Co.; Pickering Lumber Sales Co.; Industrial 
Lumber Co. (Inc.); Sumter Lumber Co. 
(Inc.); Exchange Sawmills Sales Co.; E. L. 
3ruce Co.; Arkansas Oak Flooring Co.; Pa- 
cific Lumber Co. of Illinois; Celotex Co.; and 
the Putnam Lumber Co. 


Moves Sales Office to Mill 


St. Louts, Ma., April 6—E. A. Frost, presi- 
dent Frost Lumber Industries (Inc.), of 
Shreveport, La., spent several days in St. Louis 
last week to oversee preparations for moving 
the main office here to Shreveport. This office, 
for thirty-five years the main sales office for 
Frost Lumber Industries (Inc.), will be moved 
to Shreveport on April 15. 

John L. Avery has been appointed sales man- 
ager of the new office, and L. J. Boykin, for- 
merly sales manager of the Gulf Lumber Co., 
of Houston, Tex., has been appointed sales 
manager of the southern pine department. 
Other appointments have not yet been an- 
nounced. 

A district sales office will be maintained in 
St. Louis, with Ed Hayes acting as district 
sales manager, and Don Wylie serving as man- 
ager of the wrapped trim department. Several 
stenographers will remain in this office, the re- 
mainder of the force going to Shreveport. 

John L. Avery of Shreveport, newly ap- 
pointed sales manager, has been in St. Louis 























Also from the front entrance one sees this 

model kitchen display, showing two arrange- 

ments, in rooms separate from the rest of the 
Hill-Behan store 
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National Production, Shipments and Orders 


Wasuinoton, D. C., April 6—Following is the National Lumber Manufacturers’ Association report for the week ended March 28, and for 
twelve weeks ended that date, covering mills whose statistics for both 1931 and 1930 are available, and percentage comparison with statistics of 
identical mills for the corresponding period of 1930: 























ONE WEEE No. of Percent Percent Percent 
Softwoods: Mills Production of 1930 Shipments of 1930 Orders of 1939 
Southern Pine Association............e+eee0- 122 36,677,000 68 35,364,000 69 32,382,000 77 
West Coast Lumbermen’s Association........ 198 105,838,000 58 122,766,000 70 123,787,000 76 
Western Pine Manufacturers’ Association... 61 27,335,000 59 25,954,000 72 26,032,000 80 
Northern Pine Manufacturers’ Association... 7 1,937,000 99 2,949,000 91 2,555,000 106 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 18 2,022,000 90 1,009,000 68 1,144,000 113 
North Carolina Pine Assoeiation............. 49 4,420,000 62 5,554,000 80 4,283,000 42 
OO eT er ree ee 455. 178,229,000 61 193,596,000 70 190,183,000 "6 
Hardwoods: : 
Hardwood Manufacturers’ Institute.......... 187 17,762,000 59 20,223,000 80 19,967,000 88 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 18 2,877,000 56 1,739,000 53 1,881,000 101 
i AR 6 occa ntawanwhadnddoueks 205 20,639,000 58 21,962,000 77 21,848,000 “89 
I a, ain ler Wa ial Ste BHT cle 642 198,868,000 60 215,558,000 71 212,031,000 77 
TWELVE WEEKES Mills 
Softwoods: Reporting* 
eens Pie BOOGEIOR, o.ccceciaciseacvnce 24 426,945,000 66 459,585,000 77 477,351,000 77 
West Coast Lumbermen’s Association........ 198 1,158,637,000 6&4 1,227,576,000 72 1,274,337,000 5 
Western Pine Manufacturers’ Association.... 61 229,316,000 63 318,623,000 79 297,681,000 73 
California White & Sugar Pine Mfrs.’ Assn... 25 57,066,9007 84 152,218,000¢ 82 149, 268,000+ 72 
Northern Pine Manufacturers’ Association... 7 15,426,000 68 31,317,000 70 32,525,000 90 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 21 21,930,000 56 14,339,000 68 15,327,000 67 
North Carolina Pine Association............. 47 51,289,000 62 60,054,000 91 49,191,000 75 
el aM. . xivucevcadedcbeveesicuct 483 1,960,608,000 64 2, 263,712,000 "5 2,295,680,000 7 
Hardwoods: _ 
Hardwood Manufacturers’ Institute.......... 170 190,901,000 58 221,611,000 76 234,083,000 80 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 21 48,603,000 55 29,216,000 62 32,142,000 69 
amas Aisne nari nd cicnigimamaatiaiaiiieb cies st cuvhiimmanipcdieaiea cata 
Te DAPMOGED. 02.0 cee ekeeeceseecsevaeeees 191 239,504,000 57 250,827,000 74 266,225,000 78 
SIN ONIN ogo og Bo cra aah acndicaaae veces 652 2,200,112,000 64 2,514,539,000 75 2,561,905,000 75 


*Average weekly number. fTen weeks. 





Northwest to Atlantic and Gulf Cargo 


The West Coast Lumbermen’s Association 
has prepared with great care a statement of 
the footage of lumber that moved from the 
Pacific Northwest to the Atlantic and Gulf sea- 
boards during 1930. It has checked its own 
figures against those compiled by the Pacific 
Lumber Inspection Bureau, and the tonnages 
reported as moving through the Panama Canal. 
Every source of information has been canvassed 
to discover movements of additional vessels not 
included in regular reports. The association 
points out that the Pacific Lumber Inspection 
3ureau figures for any month may represent 
a current shipment, or one that has been held 
over from the preceding month. The Panama 
Canal figures for any month will be strictly 
comparable only with shipment reports from 
the mills of an average of fifteen days earlier. 
Figures for Washington and Oregon, as pre- 
pared by the West Coast association, exceed the 
inspection bureau figures by 13 percent, and 
those of the Panama Canal by 4 percent. Asso- 
ciation figures for British Columbia exceed the 
inspection bureau figures by 29 percent, but are 
18 percent less than those given by the Canal. 


American Atlantic 


i ee aig we ee 158,560 
PO MD. 5 os ae uw bw ae wed kee 26,131,305 
ee 53,712,752 
RO eee 137,668,538 
New Bedford, Mass. ............. 5,505,678 
a. Oy Re eee 45,653,353 
wee Ee, ON. ce cinctawnneeee 15,752,879 
ror er 14,866,418 
roummmeomete, WW. Te ccccccceveses 48,690,744 
SS ee ee 40,813,185 
OD i ee 554,867,878 
De UL Me os wein on aw eda eaks 153,579,229 
Cees OE De cweidhe ned enen 2,300,000 
gt GE EE ee en eee 15,725,999 
> >, ae 203,119,291 
So RS ae 31,374,561 
on ce aeewawawae’ 209,723,999 
NS eh oir oad woe aiaane 67,979 
Pe Se WE vccwecewsecaeced 3,851,444 
i Se ee 16,845,157 
TRY ds ced vada eeksee once 202,664 
GS Ss oes ma bawieee aan 402,234 
a Og ce awe enir nd en 1,828,050 
Seen, I a ncccrveweiovene 2,233,542 
Pn ME acéawh chvewess secnwce 456,550 
PE Rr TR a er eee 107,547,478 

Total American Atlantic........ 1,693,079,467 


Gulf Ports 
IR: ha arch ak oie ian ecm aaa 1,538,510 
SUS, 6 hes adv kw oe k lesan 3,032,833 
ee is ca wet hoe ke 4,198,800 
BGO GUGNOE, BM. cccicccccocscce 5,507,066 
RN oe a ee whens 220,067 
SN IE iii ee gos ce We pe 9,233,978 
I, I on nds ce ches oo eels 0 804,430 
ES: PO, Ws vcd ccs vcescvs 2,066,715 
Cerpee CRVIEL, TOR. 2 nccccvicuce 6,985,370 
Destination unknown ............ 1,895,635 
GEE 655005600540 40emeren 35,483,404 
Canadian Atlantic ............... 61,856,705 
ee re ere 1,790,419,576 
Districts of Origin 
a. eee eee ee 762,229,139 
I I ls ia ica a are 198,872,756 
Ween BERSUOE. co cccccvcveccseses 62,617,313 
Ce MENU - 6 kt «0 ao welnweeacs 488,756,552 
pO A a er ee ee 1,950,147 
Cw cc chisweuk ech ae weeue ames 6,041,209 
ORR AMUOTIORM 26 nce cc ccccswecs 1,520,467,116 
reeneee COO ave tentuciewonas 269,952,460 
1,790,419,576 


An item segregation of shipments to the At- 
lantic coast during 1930 has been prepared from 
reports on 254,573,000 feet reported through the 
Davis Statistical Bureau, and the following 
table gives the percentage that each item makes 
of the total: 


B&better— 
 ceadaccksrsrtnranevawenedaows 4.80 
Se UE sauwck era Weeannden ene senanaes 27 

“corr 
I Occ loaned dies wale alee meer wns 1.10 

NR kor a ee oe ge a ee le .79 

Sel. com. & merch.— ; 

EE ave bie wea We OR Oe .96 
DEED at bctedcodéuemake bees nesses 2.50 

No. 1 common— 

I a a ita oer a seach aad rae 2.60 
a (a us ne ap aul Sai aw Bo ae eee eee 31.21 
I” cia nwandnes bodeakddendewuees 15.60 

No. 2 common— 

a a a a i i lh gra 13.15 
ME: where cea cheers ed bas Sheed 10.73 
SE cr tae dia oa ck a NR ake ea Oe ek 2.82 

No. 3 common— 
ree re ee 2.25 
NT els ies a Siar ache wimiata donates bale § Pncaed one 

No. 3 & Poorer— 

DI den davedades hana barra neceat 11.05 
100.00 





Western Pine Summary 


[Special telegram to AMERICAN LUMBERMAN] 


PortLanp, Ore., April 8—The Western Pine 
Manufacturers’ Association reports as follows 
on operations during the week ended April 4: 


Total number of mills reporting, 87: 


Actual production for week...... 28,874,000 
Ee eee ren 26,496,000 
oo are 24,390,000 
Report of 62 mills: 
OpOTating- COMGCHY ..ccccccccvcss 69,867,000 
Average for 3 previous years.... 49,245,000 
Actual production for week...... 27,975,000 
Report of 87 mills: 
Average production .............. 41,758,000 
SE SO wc ocsnekseaseme 114,608,000 
Stock on hand—April 4........... 1,226,424,000 
Identical mills reporting, 62: 
Production— 

Operating capacity ............ 69,867,000 


Average for 3 previous years... 
Week ended 
April 4, 1931 


49,245,000 
Week ended 
April 5, 1930 


Actual for week.. 27,975,000 49,450,000 
i 25,847,000 37,253,000 
Orders received .... 23,767,000 42,461,000 
Identical mills reporting, 85: 

Production— 


Average for 3 previous years... 
Week ended 
April 4, 1931 


41,366,000 
Week ended 
April 5, 1930 


Unfilled orders 114,088,000 138,580,000 
Gross stocks on 
| eee 1,209,152,000 1,171,694,000 





Southern Pine Report 


New Orveans, La., April 6—For the week 
ended March 28, Saturday, 137 mills of total 
capacity of 14114 units (a unit representing an 
average monthly output of 1,500,000 to 2,000,000 
feet between Nov. 1, 1927, and Oct. 31, 1930), 
report as follows to the Southern Pine Associa- 


tion: Pet. of output 
3-year Ac- 
Production— Carst Feet Ave, tual 
Aver. 3 years.. 58,897,000 viii <a 
eS ae ... 39,142,000 66.46 .... 
Shipments* -1,815 38,115,000 64.71 97.38 
Orders 
Received* ...1,729 36,309,000 61.65 92.76 
On hand end 
WOOGEE és asks 5,781 121,401,000 .. 


*Orders were 95.26 percent of shipments. 

tOrders on hand at above 137 mills showed 
a decrease of 1.47 percent, or 1,806,000 feet, 
during the week. 


— 
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Tractor Logging vs. Horse Logging in the South 


Direct comparison of the cost and efficiency of tractor logging with 
that of logging with teams, carefully noting each item involved, with 
a view to determining which method is the more profitable, is made 
so seldom that the results of such a comparative test probably will 
interest every lumberman who is faced with the problem of getting 
out the logs as quickly and as cheaply as possible, especially since the 
test was made in the South. 

This interesting event took place at one of the logging operations of 
the Crossett Lumber Co. near its mill at Crossett, Ark. The com- 
pany’s officials wished to determine whether it would be practicable 
to eliminate the use of teams and obtain lower logging costs. To 
maintain its daily production of 200,000 board feet at least eighty 
head of horses are necessary—to be assured of an ample log supply 
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on those days when inclement weather prohibits logging—and a fey 
years ago the Crossett company lost practically all its livestock as, 
This would be a serious loss to any con. 
pany, for good logging horses are hard to get and even then th 
company would have no assurance that the new supply would ng 


result of swamp fever. 


go the road of the first. 


So, under the supervision of L. R. Wilcoxon, the logging superin. 
35” tractor furnished by Kern-Limerick (Inc) 
of Little Rock, Ark., was given a week’s try-out at one of the camp; 
The operation of the tractor was directed by Hugh H. Honne 
logging engineer for the Monarch Tractor 
Division of the Allis-Chalmers Manufacturing Co. 
own description of what happened follows: 


“ 


tendent, a Monarch 


of Springfield, IIL, 





The first three days of the com- 


4 . Tt! -| 
parison of the Monarch “35” and fF ' i“ 
horses was conducted in the bot- | (he Rd 
tom lands or swamps. Although ’ ry* 
no direct comparison was made « 
on this work, since the company 4 pf a | 





was clearing up one spur prepara- 
tory to leaving the hardwood log- 
ging until later in the year, a 
very good knowledge was ob- 
tained on how the tractor would 
perform under adverse conditions. 

By relogging over parts of this 
spur many logs were brought into 
the landing that the company had 
not been able to move out under 
the wet, muddy conditions. Logs 
containing as high as 1,200 board 
feet were ground-skidded a dis- 
tance of one quarter-mile in sec- 
ond gear. The striking example 
of the need and usefulness of a 
Monarch tractor on this swamp 
logging was demonstrated by the 
trouble three teams had in load- 
ing and trying to move a large 
cypress butt log that contained 
over 1,600 board feet. With all 
six horses pulling on the cross 
haul line this big log was finally 


loaded on an eight-wheel wagon he now gets a steady log supply. 
and started toward the landing. One of the most interesting 
At the first soft spot in the skid parts of this work in the swamps 
road the wagon bogged down on was to watch the expressions on 
one side. When this occurredthe the faces of the horse loggers who 
log moved on the wagon and 


, had never watched the sure-footed 
locked the rear wheels on one side 


. . : operation of a Monarch tractor. 
by lying against them. The three On the first trip into the woods 
teams were unable to move the after unloading from a flat car 


wagon so they were taken off and 
the model “35” hooked on, pulling 
the wagon and log, locked wheels 
and all, in second gear fo the land- 


these skeptical fellows watched 
the tractor at every mud hole ex- 
pecting it to sink out of sight. 


. You can imagine their surprise 
ing, where it was necessary tO when it never faltered a second. 
use the tractor to unload as the This surprise continued through- 
teams could not budge the log. 


This was only one of the many in- 











A Monarch “35” tractor in action, on trial, at a Crossett Lumber Co. 
operation near Crossett, Ark., while L. R. Wilcoxon, logging superin- 
tendent, looks on 


out the day as the “35” continued 
traveling over the bad spots. The 
man that was being taught to 
drive the machine finally devel- 
oped such strong faith that the 
Monarch would go anywhere, that 
he even experimented on its abil- 
ity to climb standing trees. 

Notwithstanding the fact 
this clean-up work covered long 
hauls and skidding under heavy 
conditions, the Monarch “35” was 
able to yard over 20,000 board feet 
in five hours’ operation. Under a 
full day’s work and operating on 


that 





stances where the tractor proved 
conclusively that it could do more 
work in less time and at a much 
lower cost than teams. 

All of the isolated islands and 
creek banks could be easily logged 
in any weather by using a single 
or double drum winch mounted on 
the Monarch “35,” thus relieving 
spur track steel that has to 
left in until dry weather allows 
the horses to reach these profit- 
able spots. Tractors do away with 
the uncertainty of depending on 
good weather. The writer knows 
of one operation in southern Colo- 
rado that only gets about two or 
three days’ work a week out of 
forty good, big horses because of 


be 


soft muddy logging conditions 
while their two tractors logging 
over this same ground work two 
nine-hour shifts a day. Needless 


to say that operator has since sold 











his horses and bought more trac- 
tors. tain or shine, mud or snow, 


Despite the soft ground the tractor skidded this log out in a hurry 
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Mr. Honnen’ 


the regular skid haul of arouni 
600 feet this output would be jp. 
creased to about 45,000 board fee: 
Working under normal distance o 
haul and a production of 45,00 
feet per day, the tractor wouli 
replace eight or nine teams. 
The cost per day of each tean 
amounted to over $11. This in. 
cluded all costs directly relate 
to the teams, such as barns, feed 
harness, wagons, bummers, black. 
smith, doctors, depreciation, inter. 
est, sick and injured horses, neces. 
sary swamping and general main- 
tenance. The average producti 
of each team in the swamps is 
around 5,000 board feet; thus the 
tractor in taking the place of 
eight teams on this work wouli 
make a saving of over $60, the 
difference between $18.50 operat- 
ing cost of tractor as shown below 
and $88, the cost of eight teams 
This saving does not take into 
consideration the time and money 
saved in being able to remove the 
Steel on spur tracks and not wait 
for dry weather to relog the diffi- 
cult spots where teams cannot 
work in wet weather. 


Small Timber Logging in Pine 


On the completion of this work 
in the swamps the tractor was 
moved to the pine woods for 4 
further comparison in small tim- 
ber logging. The first full day of 
8144 hours operation a total of 
39,068 board feet was skidded, and 
269 was the total number of logs 
handled, averaging 150 board feet 
a log. On this same day the av- 
erage of eight teams was 13,000 
board feet. Thus the tractor was 
able to haul as much as three 
teams making a saving of better 
than $16 or one day’s operation 





The next day’s operation scaled | 


33,000 board feet while the team 
average was 11,000 board feet 
The tractor was operated on two 
strips and teams on the adjoining 
strips making an equal and fair 
comparison as the shows were 
exactly alike. As shown in the 
scale of this day’s work the 1ogs 
were slightly smaller which ac 
counted for the lower amounts for 
teams and tractors, but the trac- 
tor was still doing the work of 


three teams or a similar saving § 


as shown above. 

On the third day the total out- 
put amounted to about 37,000 
board feet, thus giving an aver 
age over the three day’s operation 
of 36,000 feet, which if compareé 
to the yearly average of 10,000 
feet per team in the pine woods 
would be nearly equivalent to four 
teams, 


Basing three days’ work 


7 
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against a year’s average would 
not be quite fair but even unde. 
like skidding shows the tractor did 
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as the average in figuring costs. 
The present logging plan of this 
company requires a spur every 900 


loader that follows after the log- 
ging. The trees on this right-of- 
way are cut after the logging and 


43 


on each side. By working a com- 
bination of tractors and teams this 
plan could be successfully worked 











petter than three teams’ work. 


Incidentally the teams used small the mile. 


feet of main line, or six spurs to 
This gives an 


each strip 
outside 


has this extra footage 
added to its total scale. 


out for a considerable saving as 
the average cost of railroads in 


pummers while the tractor used skidding distance of 450 feet from A plan was evolved which by the southern Arkansas territory is 
only straight ground skidding. By the track. A space fifty feet on increasing the skidding distance about $1,000 per mile. Thus, if 
increasing the efficiency of setting each side of the track is left for to 550 feet would eliminate two the spurs were only one mile long 
the chokers and unhooking at the cold decking the logs for the spurs per mile of main line one there would be a saving of $2,000 


landing, much time would be 
saved and of course a higher daily 


a mile of main line. Of course, 





log scale. If men had been avail- 
able Who were accustomed to trac- 








the longer the spurs the greater 
the saving. The reason for the 
use of a combination of teams and 








tor logging, many of the small tractor ig that the teams could 
delays would not have happened handle the short logging of 200 
and the daily output would have feet and less, while the tractor 
been increased enough to take the handled the outside from 200 to 
place of four teams or a saving 550 feet. 
of around $25 a day. The actual That tractors have made a tre- 
cost is shown as follows: mendous saving in logging work 
’ has been recognized a fact with 
Gue tap Ans Sencter Bupenses the lumber companies on the Pa- 
Operating Costs a cific coast and in the Southwest 
Gasoline @.15 per gallon. ..§$ 3.00 for the last ten years, but it has 
—— oil, 5 gals. for ae only been in recent years that 
b 0 DB evoveevoeseseseses ~e . " " sin ne . ; > 
Grease and transmission oil. 1.00 er ee operators re the 
Pen o£ southern woods have adopted this 
DOPTOCIRTION «oes reseccesens 6.59 plan. Competition demands that 
Interest @ © percent....... 4 more efficient and cheaper meth- 
Upkeep or repairs.......... 1.00 ods of logging be developed than 
$ 9.00 are obtained by the use of horses. 
Total sone eereeeereccereend - The results of this comparison 
Labor between horse logging and tractor 
Driver 2... eee cree cece eens $ 3.50 logging prove conclusively that a 
Chocker setter ..........0.- 3.00 saving can be made in the smaller 
Ne ee 3.00 timber as wel! as big timber. Ad- 
sed et tac " vanced southern lumber companies 
Total, Operating and Labor...... $18.50 “On the go” with 800 board feet, across and through mud-holes of that are realizing on this aaa 
The daily gas consumption of Arkansas bottom lands. The mud piles up in front of the logs, but the are much further ahead of the 
the tractor was less than twenty Monarch can’t be bothered, plowing right through, to the amazement of companies still using expensive 
gallons, but 20 gallons was used veteran horse-loggers horse logging methods. 





To Use Wooden Derricks in Oil Fields 


WasuHincron, D. C., April 6.—Persistent 
hammering by T. P. Wier of the Wier Long 
Leaf Lumber Co., Houston, Tex., and his asso- 
ciates, with the assistance of W. H. Scales, 
architectural engineer of the National Lumber 
Manufacturers’ Association, has resulted in the 
receipt of an order for 100 all-wood derricks 
for immediate shipment to the Humble Oil & 
Refining Co. 

All indications point to the new East Texas 
oil field going largely to wood derricks, despite 
the fear of many lumbermen that this impor- 
tant market had been lost to wood. Many of 
the derricks going into the East Texas field 
doubtless will be “just derricks,” built of pick- 
up lumber, inadequately anchored and guyed, 
but with the new Humble models alongside a 
rare opportunity will be presented to demon- 
strate the lifference between a real wood der- 
rick and what most people think is a wood der- 
rick, 

At the request of O. N. Cloud, secretary- 
manager of Long Leaf Yellow Pine (Inc.), Mr. 
Scales conferred with the Wier company 
(which has always specialized in longleaf der- 
rick stock) and the department heads of the 
Humble Oil & Refining Co. In these confer- 
ences, in which lumber prices, availability, ship- 
ments and the like were canvassed, technical as 
well as practical details were discussed and an 
exhaustive research made into the whole sub- 
ject of oil derricks. 

On account of the nature of their research 
the oil men were recentive to suggestions and 
data, but conducted their own independent in- 
vestigations and made a report and recommen- 
dations which were strictly followed. The 
Humble company had decided to use a large 
number of steel derricks in the East Texas field, 
otherwise known as the Longview field, which 
came into production during the latter part of 
February in an area declared to be without oil 
by at least twenty geologists. The full extent 
ot the oil bearing strata is not yet known, but 
the proved territory in the region is said to be 
greater than any other known field in the 

nited States. 

The Angelina County Lumber Co., Keltys, 
Tex., Frost Lumber Industries and Peavy- 
Byrnes Lumber Co., of Shreveport, La., and 
other concerns are hauling lumber into the new 


field by truck. The Humble company has a 
large acreage under lease and plans to drill 200 
to 500 wells, depending upon developments. 
Consequently, many new derricks will be needed 
and the question of ultimate costs and their 
bearing on cost of production is of vital impor- 
tance to the company. Immediate costs are 
said to be of secondary importance. 

Probably of significant influence on the deci- 
sion of the Humble company to use wood der- 
ricks were the figures of the Yount-Lee Co., 
operator of the Spindle Top field and recog- 
nized as among the leaders in oil production 
costs in the Gulf coast region. The Yount-Lee 
Co. uses wood derricks of its own design 100 
percent and will have no other kind. It uses 


90 percent heart, longleaf pine and states that 
its derricks do not cost to exceed $1,350 and 
figures a loss of from 22 to 27 percent for dis- 
mantling and removing to other sites for new 
drilling operations. The company frankly says 
that any producer who thinks he can use steel 
derricks at a lower cost per barrel of oil than 
wood derricks does not compute his costs 
closely. 

The Humble company has decided on a 94- 
foot type of derrick to withstand 300,000 pounds 
pressure, with heart lumber for the foundations 
and first section of the legs, and the remainder 
of No. 1 common longleaf. Two-by-tens will 
be used for floor boards and for the legs. This 
type was selected after the N. L. M. A. had 
rushed specifications and designs of a 94-foot 
derrick and a 96-foot derrick by air mail to 
the Wier company upon telegraphic request. 


Points to Dangers of Communism 


WasuHincton, D. C., April 6.— Matthew 
Woll, vice president of the American Federa- 
tion of Labor, recently in a radio address over a 
nation-wide hook-up urged the American peo- 
ple to awaken to the dangers of communism 
and organize actively to defend the “freedom” 
of the American working man. 

Mr. Woll pledged the American Federation 
of Labor to lead the counter attack of Ameri- 
can labor with all its resources. While the So- 
viets can not destroy American society, he de- 
clared that it is idle to deny that they are doing 
an immense amount of damage. 

While the Red Internationale “threatens 
every weak and backward country with politi- 
cal revolution, the Soviet economic system of 
forced labor threatens every country, without 
exception,” he said. 

He described forced labor as the foundation 
of the entire Soviet system, and declared that 
the Soviets have developed at least four major 
forms of slavery to the State. 

The first group, Mr. Woll said, consists of 
several hundred thousand political prisoners— 
“those who have demanded some measure of 
freedom or criticized the Soviets.” 

In the second group he places “millions of 
economic prisoners,” who have “committed the 
crime of having and wanting to keep a few 


cattle, of producing more grain than they 


needed to eat and wanting to keep a part of it 
and of having a family income of over $300 a 
year.” These are the “hated Kulaks.” 

Third is what Mr. Woll describes as “a still 
larger group, probably by this time millions 
strong—that huge section of the Russian peo- 
ple that is almost daily being conscripted and 
mobilized, sometimes under military discipline, 
sometimes under militaristic orders, for vari- 
ous special kinds of labor.” 

The fourth class constitutes the remainder 
of the laboring class in Soviet Russia, “which 
is assigned to tasks and its place of residence 
and punished for the crime of ‘desertion’ if it 
leaves its jobs.” Numerically, he adds, this is 
“the most important of all these forms of 
slavery to the State.” However, he declares 
the “political and economic prisoners are those 
who suffer the most frightful and most unjust 
forms of coercion and punishment.” 

Mr. Woll states that the political prisoners 
in Archangel districts alone are engaged in 
eight different kinds of labor, mostly connected 
with lumbering. In other districts they are 
forced to work in mines, at railroad building 
and similar tasks. 

“Within recent months,” Mr. Woll asserted, 
“practically the whole of the wage-earning class 
has been officially declared to be serfs and 
chained to its jobs.” 
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umber From 


|.4s was indicated in the report printed in 
the March 28 issue of the AMERICAN LUMBER- 
MAN, Of the small mill conference held in New 
Orleans on March 23, one of the most important 
subjects discussed was presented by a reépresen- 
tative of the Forest Products Laboratory. Be- 
cause of the increasing interest in this subject 
and the practical efforts being made by the 
Forest Products Laboratory to assist small mill 
Operators in improving and standardizing their 
product, the address of Mr. Telford is printed 
here in full—Epttor.]} 

The small miils cutting southern yellow pine have 
long been assuming an increasingly important place 
in the industry. Recognizing the degree to which this 
development might progress, not only in the South 
but also in other sections, the United States Forest 
Service some iour years ago began investigative work 
intended to assist the small-mill operators. The new 
program of southern pine mills, 
initiated by the large mills, presages a more stabilized 
southern industry. 

Obviously individual mills, large and small, compete 
for markets. Yet nowadays the magnitude of the 
markets for which they compete individually is chiefly 


co-operation of all 


pine 


determined by how well these same mills compete 
collectively with the manufacturers of steel, cement, 
and brick, rather than by competition among neigh- 


bors in the same industry. 


among 


Competition among indi- 
groups of mills can not pay 
sustained profits until the wood-producing industry as 
a whole has been successful in its competition with 
its rivals. The Forest Service takes the union of 
the large and the small southern yellow pine interests 
that the lumber interests are realiz- 
lumber fight for its life as other mate- 


vidual mills or 


to mean 
ing that 


various 
must 
rials do, 
Strengthening the improvement work in the small- 
mill field will strengthen immeasurably the competitive 
power of lumber entity. One purpose of the 
Forest Service is to foster more stable and more prof- 
itable forest industries. The small-mill operator needs 
such help. Our studies corroborate the common as- 
sumption that the small mill as it is usually operated, 
although producing at a low cost, is relatively waste- 
ful of quantity and of quality, and has poor market 
contacts. Yet in many parts of the country this mill 
means of converting 


as an 


already become the chief 


into lumber. 


has 
stumpage 


Clearing House for Small-Mill Information 


To help the small-mill situation the United States 
Government is setting up within its Forest Products 
Laboratory organization a unit to serve as a clearing 
for available small-mill information and to de- 
velop more of such information. The immediate need 
is to consider certain obvious problems that handicap 
the small mills, to determine what can be done, and 
to get this information to the small-mill operator. For 
instance, the small-mill man in the South suffers par- 
ticularly severe from sap stain. The Forest 
Products Laboratory is working on dipping tanks and 
dry kilns that can fit into the small-mill man’s prac- 
The laboratory is now testing under field con- 


house 


losses 


tice, 


ditions an inexpensive kiln that utilizes the good 
points of the so-called Arkansas smoke kiln without 
the disadvantage of smoked lumber. The small-mill 
man is limited in his marketing contacts. The labo- 
ratory is compiling for each State a list of whole- 
salers dealing in small-mill products. Questions on 


more efficient types of equipment, improved operating 
methods, and better merchandising systems press the 
small-mill man and ourselves on all sides. 

To get the information from the laboratory to the 
operator, reliance will largely be placed upon the 
various field agencies that come into contact with the 
small-mill men. These include the Forest Service 
force administering timber sales, the State foresters’ 


field forces, and the extension foresters and their 
county agents. To all of these we send printed state- 
ments of improved practices, and so forth. We are 


glad to co-operate also with the Southern Pine Asso- 
ciation, bringing to the concentration-yard members 
well as our own 


its grading and marketing aids as 
recommendations. 

To a large degree the policies of concentration-yard 
operators, who buy the output of small mills will de- 
termine 


whether the future southern yellow pine in- 
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Concentration-Yard Operator Can Improve 
Small Mills— acer tic, 


dustry will be a six billion feet low-grade producer 
or a fifteen billion moderately high-grade one. 


Portable mills are second only to fires as a threat 
to the southern yellow pine industry, because they 
can operate so cheaply as radically to lower the diam- 
eter at which a tree pays its way. They very com- 
monly operate in timber running between six and 
twelve inches on the stump. This patently is skin- 
ning the sheep to get the wool, because no pines that 
rise above the hardwood understory are left and none 
will push through from under them. 


Small-Tree Class Lowering Grades 


You see plainly that this dropping down into the 
small-tree class is lowering your grades. Perhaps 
you do not see so clearly that the close cutting is 
bound to produce less quantity. Timber management 
does not differ essentially from the handling of pas- 
tureland—you can overgraze each to the point of 
complete destruction, and the small mills as usually 
operated are proving as destructive as goats in an 
overgrazed pasture. 

With these facts clearly in mind, easily 


you can 


see why your policies as buyers of small-mill output 
will have a determining influence upon the future of 
pine 


the southern yellow lumber industry. If you 
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problem.?*, But whether you will get a high portion 
of upper grades depends also entirely upon the mills 
feeding your plant, and in turn the responsibility for 
what these mills send you rests squarely upon your- 
selves. The logical method to foster the maximum 
production of high grade is to adopt a payment policy 
that will make the production of such grades more 
remunerative to the feeder mills and will penalize the 
production of low grades. In other words, pay for 
a grade an amount that bears some relation to the 
market value of that grade. Some of you already do 
this, even paying a price differential based on length 
and width as well as on grade, but the practice must 
become more general in order to succeed in its ulti- 
mate purpose. At the other extreme we find concen- 
tration yards buying on a flat mill-run basis, or per- 
haps giving a paltry $3 a thousand more for B& 
better than for the lower grades. Needless to say 
this practice does not bring quality lumber; it leads 
only to quantity production. 


Effects of Flat Mill-Run Price 


The practice of paying a flat mill-run price has 
been established in the small-mill field chiefly because 
it requires the least amount of work in the two de- 
partments as yet undeveloped by many concentration- 

yard operators, inspection 
and accounting. But con- 
sider for a moment its ef- 
fects. The mill-run price 
is arrived at on the univer- 
sal recognition of the fact 
that the No. 1 common 
and up must carry the No. 
3 common, with No. 2 
about paying its way. Con- 
sciously or not there is a 
rough balancing of the 
profitable grades against 
the unprofitable ones. There 
is also likely to be in this 
process a heavy allowance 
for stained, miscut, or other- 
wise misused lumber. The 
balance struck, of course, 
is affected by local compe- 
tition and market condi 
| tions, but in essence it 
| tells the small-mill man 
that he can get no more 
for B&better than for No. 
3 common. It gives him 








Cross sections of an 8-inch and a 16-inch yellow pine tree. 

from the 16-inch brings about $4 a thousand board feet more than that 

from the 8-inch. Paying feeder mills on a grade basis puts a premium 
on cutting large trees and a penalty on cutting small 


place emphasis upon quality you are laying the foun- 
dation for sustained, moderately high-grade produc- 
tion, and in the long run you will thus practically 
double the quantity probable under a policy of em- 
phasizing costs alone. Specifically, we call to your 
attention the advantage of demanding the higher 
grades and better qualities found in the medium-sized 
and larger trees of any stand and also adjusting your 
manufacturing facilities and rough lumber prices to 
insure the maximum production of these grades. 


Not only does high-grade lumber bring high prices 
and low grade bring low prices, but the trends are 
for high grades to go higher and low grades to drop 
lower. A recent trade journal communication! showed 
that all grades from No. 1 common up bring much 
more than in 1909, while the No. 2 common and be- 
low bring less. For instance, the $16 brought by 1 
by 8-inch No. 1 common in 1909 has pushed up to 
$25, today, and the $14.50 brought by No. 2 has 
dropped to $14. The $10.50 for No. 3 is down to 
$8 twenty-two years later. You are making more 
on your better grades than you formerly did and los- 
ing more on your lower ones. 
association membership, through 
contacts, inspection, and other 
technical assistance, will clear the way for the maxi- 
mum production of quality stock after the lumber 
once reaches your yards; the laboratory has already 
investigated and reported upon certain phases of the 


I infer that your 
improved marketing 


” 


1. American Lumberman, Jan. 31, 1931, p. 290. 


— no real inducement to pre- 
vent stain and it particu- 
larly does encourage him 
to cut small trees because 
a thousand board feet from 
little trees brings him the 
same price as a thousand 
board feet from larger ones. 

Yet the lumber from small trees does not bring you 
the same return. This is proven not merely by 4 
single study; it shows up invariably in seven different 
studies we have made in southern pine milling opera- 
tions. I have here a pile of lath representing a thou- 
sand board feet of lumber. We find that the thou- 
sand sawed from 14-inch trees is worth a dollar less 
than that from 16-inch, and the thousand from 12- 
inch a dollar less than that from 14-inch. The rate 
of decrease holds with rather striking uniformity in 
all the studies; it is about fifty cents a thousand for 
each inch of decrease in tree diameter. This pile 0! 
lumber from an 8-inch tree is thus worth about $4 
less than that from a 16-inch. The little trees simply 
do not have the grades and widths. This holds true 
whether the timber is virgin or second growth. No- 
tice, I am not saying that the thousand from virgin 
and from second growth bring the same prices for trees 
of the same diameter; I shall go into that matter 
presently. At this point we are interested chiefly ™ 
how to take advantage of the fact that the thousand 


Lumber 


2. Standard Commercial Moisture Specifications 
for Southern Yellow Pine Lumber. Lough- 
borough and O. W. Torgeson. Report of the For- 
est Products Laboratory to the Southern Pine As’ 
sociation. (1929.) 

3. The Kiln 
Lumber. is Ve 
Agriculture Technical 


Drying of Southern Yellow Pine 
Teesdale. U. S. Department of 
Bulletin, 165. (1930.) 
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board feet of lumber from the larger trees is the more 

valuable. 

premium on Larger Trees; Penalty on Small 
Ones. 


In basing your payments on grades you virtually 
put a definite premium on the larger trees and a defi- 
nite penalty on small ones. The penalty is there 
now, but it is obscured under the present mill-run 
basis of payment. It shows up indistinctly as a lower 
mill-run price but, because this price is a mill-run 
or average one, the depressing effect of low grades 
and the boosting effect of high grades do not stand 
out. Moreover, the yard man stands a chance of 
paying the penalty himself. After he has set a mill- 
run price on the usual proportion of the different 
grades, his small-mill producers may lower their cut- 
ting limits or may operate in unusually small timber. 
He gives them a flat price based upon larger timber 
and then receives payment for grades lower than those 
he thought he was buying. 

One other point brought out by these studies espe- 
cially concerns you as concentration yard operators: 
the difference in value between good timber and poor 
timber. The only fair comparison is between trees 
of the same diameter for the different types of timber 
you operate in. Studies made so far indicate that 
values for second-growth are nearly 15 percent under 
those for virgin trees of the same diameter. Thus a 
thousand feet of lumber from say 16-inch second- 
growth trees is worth about $4 less than the same 
amount from 16-inch virgin trees. That in_ itself 
should open our eyes to the need of a careful check, 
such as the one a grade price schedule provides, on 
the kind of timber in which the feeder mills are op- 
erating. 

When you add the fact that second-growth timber 
of the same diameter is worth less than virgin timber 
to the fact that second-growth operations are almost 
exclusively in small stuff, you must perceive that your 
margin for profit is bound to be narrow. What par- 
ticularly concerns us now, however, is the diminished 
quantities that follow systematic cutting in trees so 
small. 

We have seen, looking far ahead, that cleaning out 
the smaller trees diminished production. We now 
see that such cutting gives lower values as well. It 
rests with the industry to say whether the values for 
steadily diminishing quantities will come down to an 
average tree of 10 inches or for ultimately increased 
quantities will go up to an average size of 16 inches. 
lf the southern yellow pine industry decides to take 
the wiser course and to lumber only the larger trees, 
we suggest payment on the grade basis as the lever 
to arrest the present decline. 


Method for Determining Purchase Prices 


A very simple method for determining your pur- 
chase prices by grades is to take the average sale 
price you receive grade by grade, subtract your han- 
dling costs, and then pay the small-mill man a per- 
centage of what is left, grade by grade as delivered 
by him. A specific example will bring out the details. 
A study the laboratory made in 55-year old shortleaf 
was on an operation where sale prices and recovery 
of qualtiy are probably slightly higher than those 
prevailing in the small-mill planer combination, but the 
trees, sizes, and qualities closely apply to the second- 
growth small-mill operations. 

The finished lumber brought the following prices 
per thousand board feet f. o. b. mill: 


Boards EE 6 Cte ed chiens team ae $48.75 
No. 1 common and C select....... 34.25 
SE fe ee 
i ae III soxcasnsveten netcreneledewe tae 17.10 
Dimension: No. 1 common ...........-seeee8 26.00 
en ee ee 23.00 
Pile: 2 OE, oka d checuane owner 16.75 


A change occurs during the drying, remanufacture, 
and handling of lumber. In this case there was a 
loss in grade values, so that we must subtract this 
loss from the values of the finished lumber in order 
to have the figures fit green lumber. Even when you 
buy lumber dried, you must alter the original values 
to allow for changes in grade and in size as a result 
of remanufacturing. The loss in value per” thousand 
board feet suffered by each grade is as follows: 


Boards : DEE “56 sce aueawsemeea hed $3.46 
No. 1 common and C select........ 3.12 
hh OE ancidukeaebava nme es .68 
PE. étccnucecacakepeedin 21 


Dimension: Unchanged. 

The unit cost to the yard man of remanufacture, 
carrying, and selling is $8.33. Taking this from the 
lumber values of each grade leaves the following 
amounts per thousand board feet to pay the small- 
mill man and provide profit to the yard operators: 


Boards : ee ee et ae aa ae ae $36.96 
No. 1 common and C select....... 22.80 
een 12.99 
Pe: 2 Eo kacs Raw acer nes 8.56 

Dimension: No. 1 common .........++eeeeee- $17.67 
Pe IN, in cy cnceascaamentns 14.67 
me. F OO: noid sv cwcecic ooees O82 
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Suppose that the yard man wants his new price 
schedule for the different grades to average the same 
return to the small-mill operator as the old single 
price of $14.50 a thousand board feet. From his in- 
ventories, shipping records, or whatever records he 
has of grades handled he finds that the grades of 
lumber received run as follows: 


Percent 

Boards: RE iit atl ces Cio eee ee 8 
No. 1 common and C select......... 10 

BOM ON “6 5 6.5.66 0 hoe inevwe eine 63 

BO I eS hbk. ion Seen ns. 7 

Dimension: No. 1 common ..........ccccccccee 8 
Oe Oe MII 5 55 de xWRardiwin ces sku . @ 

Pees DP OME ho kos 0.0% dae Lawenecas 1 


He ascertains what the thousand board feet is worth 
in terms of his profit and the small-mill man’s share, 
and finds it comes to $15.96. In other words, he has 
a total value, made up of individual grade values, of 
$15.96, for which he wants to pay on a grade basis 
a total of $14.50. Hence the small-mill man’s share, 


$14.50 91 

or -—— of the undivided re- 
15.96 100 

mainder. Ninety-one percent of this remainder for 

each grade gives the schedule for payment to the 

small-mill man that will equal in total amount his 

previous flat rate of $14.50. In this case the small- 

mill man is paid the following prices per thousand 

board feet: 





grade by grade, is 


Boards: Re ree ee eee ee tee $33.63 
No. 1 common and C select....... 20.75 
a MID. 5. ou wi AR ora ous km ten 11.82 
-w IE kiecth od sae 7.79 
Dimension: No. 1 COMMON <2. .cicccccccscces $16.08 
Th a NEE ones Hace eccneneae 13.36 
We OL, eet heen Senkbiovces 7.66 


The Effect—in Profit 


So much for the method, but observe the effect. 
You concentration-yard operators make a profit on 
each grade instead of a high profit on the uppers and 
a loss on the lowers. Let us even say that your total 
profits are the same. You have then transferred to 
the small-mill man the high profits on the uppers and 
the losses on the lowers. This gives him an incen- 
tive to reclaim quality lumber, which is now lost to 
everybody because of stain and mismanufacture. It 
will induce him to make the most of good timber. On 
the other hand, the checks you pay him will educate 
him to the folly of cutting the small stuff, since he 
will readily see that small checks and small trees 
come off the same stump. Except for the elimination 
of fires I can see no single measure that so vitally 
affects the prosperity of the industry as this simple 
one of the universal adoption of a price schedule 
based on grades. 





Augment Oak Flooring 
Air Program 


Little Rock, Arx., April 6.—Announcement 
has been made from the offices of the Southern 
Oak Flooring Industries that beginning April 8 
at 7:45 p. m. eastern standard time, and weekly 
thereafter at the same hour, Station WGY, 
Schenectady, N. Y., the powerful 50,000-watt 
plant operated by the General Electric Co. will 
be added to the SOFI radio schedule. This 
addition to the schedule expands the SOFI 
broadcast to practically complete coverage 
across the northern States, from New England 
to the Rocky Mountains, southwest into Texas 
and on the Pacific coast in southern California, 
Oregon and Washington. 

Following the present schedule, which will 
run into the late spring, and which is made up 
of high class orchestra music, supplemented 
with brief announcements regarding SOFI 
flooring, Southern Oak Fooring Industries will 
broadcast a program of its own making, which 
eventually will cover the entire United States 
and a large part of Canada. Companies com- 
prising Southern Oak Flooring Industries are: 

Arkansas Oak Flooring Co., Pine Bluff, Ark.; 
EK. L. Bruce Co., and Memphis Hardwood 
Flooring Co., Memphis, Tenn.; Crossett Lum- 
ber Co., Crossett, Ark.; Dierks Lumber & Coal 
Co., Long-Bell Lumber Sales Corporation, 
Kansas City, Mo.; Fordyce Lumber Co., For- 
dyce, Ark.; Kellogg Lumber Co., Monroe, La.; 
Nashville Hardwood Flooring Co., Nashville, 
Tenn.; Perfection Oak Flooring Co., Shreve- 
port, La.; Southern Pine Lumber Co., Texar- 
kana, Tex.; and the Texas Oak Flooring Co., 
Dallas, Tex. 
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ANNOUNCING! 
THE NEW 
BLUE BOOK 








The 55th edition of the 
lumbermen’s own credit 
rating service is just off the 
press—on time, as usual, 
with the most complete, ac- 
curate and reliable infor- 
mation ever offered the in- 
dustry. 


You, too, will want the New 
Blue Book. The dependable 
credit guide contains these 
features: 


For the 


Executive—Up-to-date Financial State- 
ments 

Credit Interchange Results 

Collection Slow Accounts 


For the 
Credit 


Manager— Conservative Ratings 
Weekly Notifications 
Monthly Supplements 


For the Special Reports 


Sales 


Manager— Directory Reliable Buyers 
Trade Reports 
Mailing Directory 

For the 


Salesmen— Handy Pocket Editions 
Useful State Maps 
Street Addresses all Cities 
Over 100,000 Population 


Lumber manufacturers, 
wholesalers, | commission 
salesmen, banks, logging 
and sawmill machinery 
manufacturers and_ allied 
building material concerns 


all use the Blue Book. 


FREE for 60 Days’ 
Trial--- 


Additional Free Service Until 
July Ist If You Subscribe 


MAIL THIS 
COUPON NOW 
for the best in 
lumber credit 

service. 


Send the coupon today. 
Remember—it’s the in- 
dustry’s own service. 

















-~ 
National Lbr. Mfrs.’ Credit Corp., 
2017 Conway Bldg., Chicago, IIl. 
Gentlemen: 

Please send me FREE of charge the com- 

plete Blue Book service for 60 days’ trial. If 
it does not meet my needs I will return the 
book promptly. 
I ai cis claeinalaieligdaniinialiennianelabnie 
| nn 
City... csiciieansieseaconanetecnicaiiann Dacanigniinnetinensiitien 
I iieccciectisatansseciieatonsoiooes 
AL-9 

a ws No a 
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GET macs A W~- Take 
No Chances 


FE AR all with 
{| | 
ERD LUMBER al 











SAFETY FIRE BUCKET TANK 
Offers Real Protection 


It’s a steel tank containing a liquid chemical 
solution which will put out a fire even after it 
has had a good start. There are six buckets sub- 
merged in the solution and are always ready for 
immediate service. The tank holds sufficient solu- 
tion to fill ten buckets. It will not freeze-at 30 
degrees below zero, 

Lumbermen can't afford to be without this eco- 
nomical, effective fire fighting equipment. 


Don’t Delay WRITE NOW for cir- 
cular fully describing 
the “Safety Fire Bucket Tank.” You need it 


around your plant, 


The 
SafetyFire Extin guisher ©. 


S$ -293 Seventh Ave., NEW YORK CITY 














| — = 
i}! | 
| Fix Your Credit hae 1 
| 
| 
| in Advance | 
You can state pretty accurately every ‘| 
item in your over-head expense but one itl 
: your credit loss That you can only | 
iI guess at And how often you miss the | 
| mark, you, only, know! Because of pres- 1 
} ent conditions, your credit loss is more {| 
of a problem than ever. | 
| 


If the year’s total covered credit losses 
} exceed a certain previously agreed upon 


percentage of your gross sales, we repay | 
| the excess. 

ft) Thus your credit loss for twelve 

| 

| 


months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance 
compared to the security 


is small 
afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. ||| 


OF NEW YORK 
220 So. State St. a Mer. Exch. Bidg, 


icago, Ill. an Francisco, Cal. 





511 Locust St. 
| St. Louis, Mo. 























“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con 
stantly increasing demand for 
it. Its one red-strand is our 


guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver 
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What the Associations Are 
Planning and Doing 


April 15—West Side Hardwood Club, 
Ark, 

April 14-16—Lumbermen’s Association of Texas, 
Plaza Hotel, San Antonio, Tex. Annual. 
April 15-16—National Association of Woooden Box 
Manufacturers, Congress Hotel, Chicago, Annual. 
April 15-16—National-American Wholesale Lumber 
Association, Ambassador Hotel, Atlantic City, 

N. J. Annual, 


Pine Bluff, 


April 21—Roofer Manufacturers’ Club, Columbus, 
Ga. 
April 22-24—National Lumber Manufacturers’ As- 


sociation, Congress Hotel, Chicago. Annual. 

April 23-24—Central Kansas Lumbermen’s Associa- 
tion, Salina, Kan. Annual, 

May 5-7—National Association of Railroad Tie Pro- 
ducers, West Baden Springs Hotel, West Ba- 
den, Ind, 

May 12-14—Associated Cooperage Industries of 
America, Jefferson Hotel, St. Louis, Mo. An- 
nual. 

May 14-15, 1931—Florida Lumber & Millwork As- 
sociation, Orlando, Fla. Annual. 

May 19-20—-Arkansas Association of Lumber Deal- 
ers, Little Rock, Ark. Annual, 

May 19-20—Northwestern Retail Coal Dealers’ As- 
sociation, Nicollet Hotel, Minneapolis, Minn. 
Annual. 

May 21-23—Pacific Coast Sawmill Engineering Con- 
ference, Lewiston, Idaho. Annual, 
June 3-5—American Forestry Association, 
Park Inn, Asheville, N. C. Annual. 


Grove 





Wisconsin District Meetings 
Scheduled 


MILWAUKEE, Wis., April 6.—Don S. Mont- 
gomery, secretary of the Wisconsin Retail 
Lumbermen’s Association, is busy arranging a 
schedule for a series of twenty-two meetings 
which will be held with district clubs, in co- 
operation with the National Lumber Manufac- 


turers’ Association. 
The meetings will start on Monday, April 
27, and close on Wednesday, June 3. A definite 


schedule will be announced as soon as dates and 
places where the meetings will be held are con- 
firmed by district club officers. Every district 
club in Wisconsin and northern Michigan will 
be covered, and H. S. Crosby, national field 
man for the N. L. M. A., will be the principal 
speaker at each. 

“Rural Retail Merchandising,’ will be the 
theme of the conferences which are being held 
to stimulate individuals to more intensive mer- 
chandising effort, and to promote intensive sell- 
ing to prospects by personal solicitation. The 
farm market will be selon discussed. 





Change in Cost of dation Pine 
Inspection 


New Orveans, La., April 6.—The cost of 
claim inspection work handled by the official 
inspectors of the Southern Pine Association 
will undergo an important change on April 15, 
according to announcement from H. C. Berckes, 
secretary-manager of the association, when a 
new basis of charges will be put into effect. 

Heretofore, said Mr. Berckes, claim inspec- 
tions have been made for subscribers with- 
out any charge for the service of the inspec- 
tor, the only cost being the actual expenses 
incurred by the inspector. This policy was 


adhered to, notwithstanding the fact that 
many subscribers whose fees to the associa- 
tion were equally as large as others, used 


this claim inspection service to a very limited 
extent. 

However, with conditions brought about by 
cutting out of many mills, and the smaller 
shipments of present subscribers, our board 
of directors, at their recent annual meeting, 
have deemed it necessary that this work be 
made as nearly self-sustaining as possible. 
Therefore, effective April 15, inspection serv- 
ice on claims will be available to subscriber 
mills on the basis of $10 a day plus the in- 
spector’s expenses, and to non-subscribers the 
rate will be $20 a day plus the expenses of 
the inspector. 


It was stated by Mr. Berckes that prac- 
tically all of the other lumber manufacturers’ 
associations employ a charge of from $10 to 
$15 a day for their members in claim work 
and that non-members are assessed as high 
as $20 a day, and in one case, $25. 

In spite of the endeavors of the associa- 
tion, continued Mr. Berckes, to combine terri- 
tories and distribute the work as efficiently 
as possible, and the fact that the last year 
has witnessed an extremely low demand for 
inspection service, it is essential that a cer- 
tain number of men be stationed at northern 
points so that their services may be available 
for the claims that develop. 





Long Island Smee in Annual 


FREEPORT, L. I., April 7—Bert Romeril was 
elected president of the Long Island Salesmen’s 
Association at its annual meeting held last Tues- 
day night in the Elks Club here. Charles A. 
Lutz is the new first vice president. Temple 
Tweedy was elected second vice president and 
Larry Morrison, third vice president. Robert 
E. Brown is treasurer and George A. Bahr con- 
tinues as secretary. The new trustees are A, J, 
Pracny, W. J. Martin and R. T. Stevenson. 

H. Jules Tollner in retiring as president 
thanked the members for their loyal support dur- 
ing his administration and Mr. Romeril, in a 
talk of acceptance, promised to continue the 
good work of his predecessors. 

H. Alston, of the Pacific Lumber Co., Scotia, 
Calif., and Frank Bartz, a former member of 
the association, were guests of ‘honor. Jac 
‘Hara, who showed a motion picture of the 
processes in the manufacture of asbestos, and 
Temple Tweedy, whose subject was “Lumber,” 
were the 10-minute speakers. 





Start Series of Illinois Meetings 


Exern, Itt., April 6.—The first of a series of 
county meetings of retail lumber dealers, held 
under the auspices of the Illinois Lumber & 
Material Dealers’ Association, took place here 
this evening and was attended by 40 dealers 
from Kane County. Arthur Todd, of the White 
& Todd Lumber Co., Aurora, IIl., presided and 
in the course of a short talk told an interesting 
story of how his company had checked the 
lumber bill for a house that had been sold many 
years ago and compared it with current prices. 
By the use of a graphic chart, the fluctuation 
in price of this bill over a period of years was 
shown. This indicated that the lumber bill for 
a 2-story house 24x30, now is $965, compared 
with a price of $1,890 in 1920. Through the 
careful study of records over a period of 30 
years, Mr. Todd has compiled a list of prices 
on all lumber items for building of this kind for 
each year, and the graphic presentation of these 
figures was nothing less than startling. These 
figures indicate that dealers have a strong talk- 
ing point now to present to building prospects 
in showing the big reduction in the cost of lum- 
ber and ‘building materials that has occurred 
within recent years and showing that a home 
can be erected now for a lower price than prob- 
ably will be available again. 

Jim Bryan, secretary of the Illinois Lumber 
& Material Dealers’ Association, known and 
loved by every dealer in this State, gave his 
usual inspiring talk. 

A feature of the meeting, as it will be in all 
of the meetings in this series, was an address 
by C. F. Miller, agricultural engineer of the 





Someone wants your “Don’t 
Wants.” Let the Classified 
Section tell about them. 
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National Lumber Manufacturers’ Association, 
who gave an instructive talk on the value to 
the retail lumber business of farm construction 
work. He illustrated his talk with pictures and 
charts, which impressed the selling points on 
the minds of those who heard it. His talk 
stressed the point that dealers were overlooking 
a big opportunity in not more strenuously going 
after this class of business. He explained how 
numerous dealers are educating farmers in their 
territories on various methods of increasing 
farm profits through the use of modern equip- 
ment and adequate building. Mr. Miller’s talk 
was well received and much interest was shown 
by the dealers in asking for information and 
sales helps that will assist them to put this 
idea over in their communities. 

Called on by Chairman Todd, F. E. Wellman, 
of the AMERICAN LUMBERMAN, spoke briefly on 
the question of latent, undeveloped business in 
each community, which only needed cultivating 
by the dealers to turn it into a profit. 

Another speaker was L. J. Zorn, of Chicago, 
who briefly addressed the meeting. 

This series of five meetings will include 
gatherings of dealers at Dixon, Cambridge, 
Ottawa and Pontiac, Ill. For the week of April 
13 five other county meetings are scheduled, as 
follows: April 13, Watseka; April 14, Paxton; 
April 15, Danville; April 16, Champaign, and 
April 17, Decatur. All of these will be eve- 
ning meetings and Mr. Miller will be the prin- 
cipal speaker. 





New Jersey Association Moves 


Newark, N. J., April 6—The office of the 
New Jersey Lumbermen’s Association was 
moved last week to No. 1 Bloomfield Avenue, 
in the Broadway-Fidelity Union Trust Build- 
ing. The new quarters are larger, more con- 
veniently located and the neighborhood affords 
much better parking facilities. 


AMERICAN LUMBERMAN 


Mississippi Retailers Organize 


GREENWOop, Miss., April 6.—Responding to 
a call to meet here March 27, thirty-three re- 
tail lumber dealers representing one or more 
yards, gathered to organize the Mississippi 
Lumber & Building Material Association. This 
name was chosen after a general discussion had 
sensed the need of a retail organization in this 
State. Officers were elected as follows: 

President—W. F. Pratt, Gulfport, Miss. 

Vice president—E. M. C. Hawkins, Corinth, 
Miss. 

Temporary secretary-treasurer—D, C. Bad 
ger, Columbus, Miss. 

A permanent 
selected shortly. 

In order to perfect the organization and to 
insure its proper functioning, the State was di- 
vided into eight districts and, except as noted, 
a director was named to have charge of each. 
The appointments are as follows: 

No. 1. Jackson, Vicksburg etce.—J. R. Perry 
of Perry Lumber Co., Vicksburg. 

No. 2. Greenwood, Greenville, Clarkedale 
ete.—P. F. P. Herring, of Indianola Lumber 
Co., Indianola. 

No. 3. Tupelo ete.—Open. 

No. 4. Columbus, West Point etc.—B. W. 
Norris, of Norris Building & Supply Co., West 
Point. 

No. 


secretary-treasurer will be 


Corinth 


5. Meridian—Open. 
No. 6. Hattiesburg—Open. 
No. 7. Gulf coast cities—Norton Haas, of 


Norton Haas Lumber Co., Waveland. 

No. 8. Natchez, Brookhaven ete.—E. 5S. 
Enochs, of the E. A. Enochs Lumber Coa, 
Natchez. 

Directors not appointed at this meeting will 
be appointed at the first district meeting. Dis- 
trict meetings will be held beginning about 
April 13. 


Hardwood Survey Planned 


Mempuis, Tenn., April 6.—At a meeting of 
the newly organized Hardwood Commission, 
authorized by resolution at the last annual meet- 
ing of the Hardwood Manufacturers’ Institute, 
held in the offices of J. H. Townshend, execu- 
tive vice president of the institute last Friday 
and Saturday, plans were laid for a complete 
survey of the hardwod industry in an endeavor 
to find out just what problems are the most 
pressing. 

V. M. Scanlon, of the Lamar Lumber Co., 
Bogalusa, La., chairman, presided. Among those 
who attended this meeting were Fred Arn, 
president J. M. Card Lumber Co., Chattanoga, 
renn.; Gordon Reynolds, president Reynolds 
Bros. Lumber Co., Albany, Ga.; P. P. Joyes, 
sales manager W. P. Brown & Sons Lumber 
Co. (Inc.), Louisville, Ky.; W. R. Satterfield, 
southern representative Chicago Mill & Lum- 
ber Corporation, Memphis, Tenn.; G. H. Hen- 
derson, Keltys, Tex., president Hardwood 
Manufacturers’ Institute; and John Raine, 
president Meadow River Lumber Co., Rainelle, 
West Va. In this group, mills covering the 
South, Southwest, Southeast and Appalachian 
territories were represented. The commission 
adjourned to meet again in about two weeks to 
consider information which will be gathered by 
the statistical department of the institute in ref- 
erence to vital statistics of the industry. 
_Chairman Scanlon in his opening talk out- 
lined and discussed the difficulties and problems 
that face the hardwood industry today, showing 
the great need of a plan which will bring the 
industry back to a firm foundation. He dis- 
cussed overproduction, declining consumption, 
research and merchandising. 

3y resolution, the commission went on record 
as favoring an immediate survey which will 
take into consideration the present supply of 
hardwood timber available, the manufacturing 
problems of those engaged in the cutting of this 
timber and the problems of sales of various 


manufacturers. The survey will also attempt 
to show the great need for some merchandising 
plan which will bring to the attention of the na- 
tion the various uses of hardwood lumber in 
the manufacture of any number of commodities. 
This information will be obtained through the 
statistical department of the Hardwood Manu- 
facturers’ Institute, which today gathers and 
disseminates to members facts and figures as 
to past sales, production and stocks on hand. 


The commission spent the entire two days in 
discussing present methods of manufacture and 
treatment of hardwood lumber and study of 
physical, mechanical and chemical products of 
hardwoods, particularly in reference to season- 
ing and refining; the necessity for comprehen- 
sive and sustained advertising and the close co- 
operation of all related industries for the mu- 
tual benefit and protection of the ultimate con- 
sumer. It was pointed out that closer contact 
with builders and architects was necessary and 
that to obtain this contact, considerable data 
concerning hardwood lumber would be neces- 
sary. This discussion led to consideration of 
plans now in operation by manufacturers of 
substitutes for hardwood lumber and it was 
pointed out that there is a great need for the 
advertising of hardwood lumber in order to 
off-set propaganda which has been circulated 
throughout the United States by the manufac- 
turers of substitutes. 

Mr. Scanlon said there was a possibility that 
a sales organization would be formed within the 
hardwood industry for the purpose of consolidat- 
ing, as nearly as possible, all selling. 

The commission also considered the freight 
rate situation as now applied to lumber and also 
the firm price policy, which was discussed at 
length at the last institute convention. 

Research was the subject of a talk by D. R. 
Brewster, who is co-operating with this com- 
mittee in its survey of the hardwood industry. 
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It takes a wide variety of items 
to supply needs of builders 
today. Dealers who sell Frost 
Pine are getting their share of 


the orders. 


Frost mixed car service is 
backed by eleven mills manu- 
facturing shortleaf, longleaf 
and Arkansas soft Pine, and 
Southern hardwoods. Frost 
stocks embrace practically 
any item from the smallest 
pattern of moulding to big, 
strong timbers. Don’t over- 
look Frost Packaged Trim 
and Mouldings, lineated di- 
mension, X-ilated lath or 
Frost brand oak flooring on 
your next order for a mixed 


car. They’re good sellers. 


FROST LUMBER 
INDUSTRIES, Inc. 


General Sales Office 


SAINT LOUIS, MO. 


.] 
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N. C. PINE 


Our “ Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 


Let us prove it on your next order. 


JOHNSON & WIMSATT 


WASHINGTON, D. C. 
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Short Leaf Pine and Hardwoods 
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VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
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Surface Measure 


ESTIMATOR 


By J. M. LEAVER 


This book covers in the most com- 
plete manner the whole field of 
surface measure as applied to rapid 
estimating of contents of fractional 
sizes of lumber, veneer, fibre board 
and stock used in the manufacture 
of interior and exterior finish, panels, 
doors, sash, blinds, door and win- 
dow frames, etc., etc. Send for 
circular containing sample pages. 


Pocket Size (41/2"x61/2”) 
Postpaid $5.00 
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Hardwoods on the Upgrade 


Southern Shipments Exceed Sales 


MemPuHis, TENN., April 6—For the first 
time in many weeks, southern hardwood ship- 
ments exceeded sales, according to the Hard- 
wood Manufacturers’ Institute, and sales con- 
tinue at about 50 percent of normal. Buying in 
recent weeks has exceeded shipments. Prices 
remain exceptionally low, for some manufac- 
turers are eager to unload their heavy stocks. 
It is encouraging that production continues low, 
and less than sales or shipments, so that stocks 
are being reduced. There are reports of short- 
age of certain items, but prices have not im- 
proved. 

Automobile and flooring factory buying con- 
tinues a feature of the market. Both of these 
groups have been in the market for many weeks 
and have bought considerable oak at low prices. 
Automobile plants seem to continue to operate. 
Flooring plants are making oak flooring to meet 
the expected demand when building starts ac- 
tively throughout the North and East. There 
has also been a fairly good demand from the 
retail lumber dealers throughout the country. 
This demand is far below that of previous years. 
Box and crate manufacturers, and sash and 
door manufacturers as well as interior trim 
plants, are buying some hardwoods, but not in 
much volume. The export market is showing 
a little more activity. Manufacturers state that 
prices being offered by foreign buyers are un- 
attractive. 


Many mills are not operating, and not ex- 
pecting to start operation this spring, unless 
there is an unusual demand for hardwoods. 


Weather conditions are ideal for production. 


Log Input Small; Business Improves 


Macon, Ga., April 6.—Frequent rains since 
the first of April interfered with logging opera- 
tions. Swamps are flooded and rivers are run- 
ning high. Temperatures have been lower than 
normal for this season. There has been fur- 
ther improvement in business. All hardwood 
mills are booking some orders. Mill output is 
being held close to actual sales, and in some 
instances the shipments exceed the output. Fur- 
niture factories are continuing to take a con- 
siderable volume of hardwoods. Most of the 
rest of the business is from the eastern markets. 
Manufacturers say that reports from the trade 
are more encouraging every day. 


Steadier Market in Britain 


LivERPOOL, ENGLAND, March 24.—From a re- 
cent visit to several of the lumbermen of this 
port, it is learned that conditions here are much 
the same as those ruling in London. The gen- 
eral light volume of business being done by the 
shipyards, the furniture manufacturers, and the 
other consumer trades is resulting in a very 
light call being made on the stocks of Ameri- 
can hardwoods, and while these remain as 
abundant as they are at present there can be no 
great activity in the importing section. 

It is expected, however, that the demand will 
expand as the year goes on, and the position 
is brightened by the fact that shippers’ quota- 
tions are keeping more in line with each other 
and the market is therefore steadier. It is ob- 
vious that the hardwood trade must show an 
improvement in the near future, for Britain is 
normally the user of a large quantity of hard- 
woods which only the States can supply, and 
it is the considered opinion of one prominent 
Liverpool importer that the hardwood section 
has now surmounted the worst and is entering 
a period of slow recovery. 

There is always a demand here for tough 
ash, and it is understood that ash plywood, at 
its present easy prices, is becoming something 


of a favorite with the furniture manufacturers. 

Pitchpine is still suffering from the lack of 
activity in British shipyards, but there appears 
to be quite a healthy demand for Oregon pine 
of all grades and specifications. It is learned 
also that offers from British importers of stave- 
wood have been rejected by the American ship- 


pers, who are standing out for a higher price. 
In fact, America is considerably more fortu- 


nate than the majority of countries — 
timber into the United Kingdom, for while the 
demand for Canadian and Scandinavian wood 
has been severely affected by the influx of cheap 
Russian timber, this latter does not enter into 
direct competition with the hardwoods of the 
United States. 


Appalachian Mills Curtail 


CINCINNATI, Ouro, April 6.—A number of 
the Appalachian hardwood mills are curtailing 
production. In several cases the mills notified 
employees that they would be allowed to occupy 
their houses rent free until the mills resumed 
operations and would also be allowed a credit 
of $1 a day for themselves and families at 
the company stores. The mills have notified a 
number of their customers that they would not 
sell any more lumber at present prices, or below 
cost of production. 

Spot buying continues rather dull, 
inquiries indicate that customers are interested. 
Most of the current orders are for small ship- 
ments, many of them being in mixed carlots of 
a dozen items. Nearby furniture 
doing some of the buying, but the bulk of it is 
by eastern and lake city wholesalers and in 
terior trim factories and planing mills. Items 
wanted are largely oak, poplar and chestnut, 
common and better. Box factories and crating 
plants are taking fair sized lots of low grade 
poplar, gum and chestnut. 

Pine and cypress orders are slow, though pine 
mills are taking stiffer price views. 


Larger Shipments Predicted 
KY. 


LouISVILLE, \pril 6—There has been 





although | 


factories are i 


somewhat better business reported for the third | 


month of the year, and the first quarter closed 
with signs of improvement. Large shippers 
predict for the second quarter a gain of 15 or 
20 percent in shipments, as compared with the 
first quarter. A good deal of mixed car busi- 
ness is reported, chiefly of stock for planers. 
Automobile business is showing some 
Furniture business is a trifle better and radio 
has improved. More lumber is being kiln dried. 
Sales have included such items as magnolia, 
wormy oak, elm, beech, sycamore, red 
white oak, black gum, plain and quartered sap 
gum, some walnut, maple, poplar, but oak is 
selling more freely than anything else. Panels 
have been in fair demand, 


moving as freely as had been predicted. Ex- 
port demand remains quiet. 
List prices do not mean a great deal. Some 


concerns have not changed their asking prices 
since December, but have done a good deal ot 


shading. Asking prices of inch stock at Louis- 
ville are rather hard to ascertain, but a fair 
range on inch stocks, f. o. b., Louisville, is 
as follows: Poplar, FAS, southern, $70; 
Appalachian, $80; saps and selects, southern, 
$45; Appalachian, $50@52; No. 1 southern, 
$32@35; Appalachian, $42; No. 2-A, south- 
ern, $25@27; Appalachian, $30@32; No. 2-B, 
$20@21. Walnut, FAS, $220; selects, $145; 
No. 1, $70; No. 2, $35. Sap gum, FAS, 
$35@37; common, $25@27; quartered, FAS, 
$48@50; common, $32@34. Red gum, plain, 
FAS, $72@75; common, $43. Ash, FAS, 
$65@70; common, $40. Cottonwood, IAS, 
$34@37; common, $26; southern plain red 


For Current Market Prices on Hardwoods See Pages 62 and 63 
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oak, FAS, $55; common, $36; plain white, 
southern, 'AS, $75@80; common, $40; Appa- 
lachian plain red oak, FAS, $65; common, 


¢42; Appalachian plain white oak, FAS, $80; 
common, $45; Appalachian quartered white 
FAS, $125; common, $65@70; southern quar- 


tered white oak, FAS, $110; common, $62@ 
63; southern quartered red oak, FAS, $85; 
common, $52.50; sound wormy oak, $25. 

J. S. Thompson, secretary Louisville Hard- 
wood Club and manager Louisville office 
Southern Hardwood Traffic Association, has 
recently been named chairman of the lumber 
committee of the Ohio Valley Shippers Ad- 
Board. 


West Virginia Trade Dull 


E_xins, W. Va., April 6—The demand for 
West Virginia hardwoods is exceedingly quiet. 
Prices are unusually low on all species of hard- 
wood produced in the State, as well as on all 
grades. Flooring is in fairly good demand, 
however. The West Virginia Flooring Corpo- 
ration, under the direction of H. E. William- 
son, has been operating regularly since the first 
of the year with a force of about seventy men. 
The Keystone Manufacturing Co.’s Elkins 
plant began on April 6 the manufacture of 
maple heel blocks for the eastern market. Only 
a comparatively small number of men are being 
employed. The plant was formerly used for 
manufacture of flooring. 


Trade Is of Fair Volume 


Boston, Mass., April 7.—March was a fair 
month with some distributors covering a wide 
territory efficiently, and the first week of April 
has brought a reasonable demand, all things 
considered. Several speak of a slight im- 
provement in the inquiry from abroad. Floor- 
ing mills are buying more or less freely the 
common grades of oak. The supply of No. 1 
common plain red oak is lighter than in the 


visors 


recent past, and there are some foreign in- 
quiries. There is still very little inquiry from 
house trim mills. Orders from the automo- 
bile industry are being received right along, 
but hardly in such number and footage as 
ordinarily expected in April. The flooring 
situation is still unsatisfactory. Prices are 
weak and demand is slow. Plain white oak 


flooring is offered down to $73 for first grade, 
and $81.50 is the high price for the clear; 
second grade is $50@53, No. 1 common, $30@ 
33. Clear maple flooring is offered at $73@ 
78, and clear birch at $68@78. The general 
range of quotations for inch hardwoods is 
virtually the same as last week. 

The N. P. Severin Co., of Chicago, has 
been canvassing the local market for approxi- 
mately 67,000 feet of maple and oak flooring to 
be used in the construction of new United 
States postoffice buildings in Springfield and 
Boston, Mass. 


News of Buffalo Trade 


Burrato, N. Y., April 7—Union carpenters 
at Niagara Falls returned to work at the end 
ot last week when they were promised a con- 
tinuance of their regular pay of $1.25 an hour 
until such time as a wage dispute there is set- 
tled. A general strike of plasterers was threat- 
ened because of a refusal of some of the build- 
ers to adhere to a contract with the union. 

The Curtiss Aeroplane & Motor Co.’s local 
plant is employing the largest number of men 
in its history, having between 1,000 and 1,100 
on the payroll. 

Dohn, Fischer & Co. have lately established 
a new showroom and store at the yard, 1340 
Niagara Street, and will carry a general line 
of building supplies and equipment, in addition 
to lumber. 

C. Walter Betts, of the Betts Lumber Co., 
returned last week from California. He called 
on a number of the large lumber companies 
there and was informed that some of the sugar 
pine mills will be late in starting up this spring. 

The Krug Lumber Corporation has been in- 
corporated here with 200 shares of no-par value, 
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to carry on the lumber business of Theodore 
Krug at 156 Fillmore Avenue. Mr. Krug is 
well known both as a lumberman and dealer 
in coal, having been in business here for many 
years. 

Ganson Depew, former president of the Buf- 
falo Lumber Exchange, who has been in the 
Garfield Memorial Hospital, Washington, dur- 
ing the last month, is improving after a major 
operation and will leave the hospital at the end 
of this week for his home in this city. 


Sales of Flooring Increase 


WarrEN, ArkK., April 7.—The last fifteen 
days there have been heavy sales of flooring, 
but prices are not anything to boast of. Sales 
of flooring have exceeded production by a com- 
fortable margin. Planing mills continue rea- 
sonably active. Demand for furniture and 
other special stock has been rather spasmodic. 
Air dried 4/4 gum in all grades sells slowly 
though there is some demand for No. 2 sap gum 
at extremely low prices. The flooring plants 
are taking limited quantities of 3-A and better 
oak flooring stock, prices varying from $8.50 to 
$10, mill, on 3-A; $16 to $17 on No. 2, and 
$25 to $26 on No. 1 red oak, with No. 1 white 
oak averaging around $28. Since the first of 
the year good dry FAS red oak 4/4 averaged 
around $48, mill. Practically no orders for 
railroad material are being placed in this sec- 
tion; the limited orders placed have gone to 
mills in the northern part of the State, where 
the freight rate is more favorable to concen- 
tration points. 

The hoop mill at Lake Village, closed for sev- 
eral months, has resumed operation. 


Stocks Being Reduced 


3ALTIMORE, Mp., April 7.—According to M. 
S. Baer, of Richard P. Baer & Co., hardwood 
producers and distributors, while the demand 
for stocks continued to show hesitancy, the 
market has touched its lows and a slow recov- 
ery may be looked for. The two sawmilis op- 
erated by subsidiary companies of Richard P. 
saer & Co., at Mobile, Ala., and Bogalusa, 
La., have been shut down for some weeks, and 
activity may not be resumed for a time. But 
the shipments are keeping up, and stocks are 
being reduced. Mr. Baer was on a western 
business trip recently and visited a number of 
the consuming centers. 

Statistics in regard to forest fires in Mary- 
land for 1930 show that 2.8 percent of the en- 
tire forest area of the State was overrun. This 
percentage estimate is approximately twenty- 
eight times the allowable margin for safe man- 
agement and far above the one percent set by 
the State forester as his goal in decreasing the 
number of fires. These fires were exceptionally 
humerous and destructive because of drouth. 
Fourteen fires were attributed to lightning, the 
railroads were charged with 228, campers with 
39, and careless smokers with 879. 

F. W. Woods, vice president Turner-Farber- 
Love Co., Memphis, was in Baltimore a week 
ago and called on some members of the trade, 
among others upon Richard P. Baer & Co. Mr. 
Woods was making a tour of the country, espe- 
cially the East, looking up representatives of 
the company and sales offices. He said that the 
hardwood situation seemed to show some im- 
provement. 

J. Ray Arnold, of the J. Ray Arnold Cypress 
Co., of Orlando, Fla., was making a swing of 
the eastern States to get a line on conditions 
and visited Baltimore last week. He expressed 
the belief that the bottom had been reached, 
and that conditions were slightly better, with 
cypress in a strong position. 

Two stained glass windows given in memory 
of his parents, the Rev. William P. Jordan and 
Mrs. Jordan, and of his brother, Wallace Pell 
Jordan, by C. M. Jordan, of the Jordan Bros. 
Lumber Co., of Norfolk, Va., were dedicated in 
Epworth Church at Norfolk, Va., on Easter 
Sunday. The windows depict Bible scenes and 
are fine examples of the art. 
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The name “Wier 
Long Leaf” has 
long been recog- 
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Shortleaf Yellow Pine 
Forked Leaf White Oak 
We Grade it Right and Ship it Quickly. 
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Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler”’ 


The Alger-Sullivan Lumber Co. 
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“*Parker’s’’ Calking Putty. “‘Parker’s’’ Steel Sash Putty. 
“*Parker’s’’ End Wood Sealer Keeps Out Moisture. 


Write for Prices and Information. 
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Logging Ralph C Bryant 


Have you a problem to solve in logging, | 
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turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
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Among the Lumbermen’s Clubs 


Clubmen See Improvement 


LouisviL_E, Ky., April 6—More optimism 
was shown at a meeting of members of the 
Louisville Hardwood Club a few days ago than 
has been reported in some time. Most of the 
reports indicated larger volume of business, 
and a better feeling regarding the outlook. 

Clarence Hoover, Wood Mosaic Co., reported 
more mixed car orders, and movement chiefly 
in walnut, oak and poplar. 

L. B. Olmstead, of the Mengel Co., reported 
improved business and sales chiefly in sap gum, 
ash, magnolia, red and white oak, red gum, and 
maple. 

W. N. Willis, of the W. N. Willis Lumber 
Co., reported sales chiefly of magnolia, wormy 
oak, elm, beech and sap gum. 

Colgan Norman, of the Cardinal Hardwood 
Co., reported sales in thick ash; also in oak, 
magnolia, black and sap gum. 

John Norman, of the Norman Lumber Co., 
reported fair hardwood sales, but a decided in- 
crease in commercial dry kiln space demand, 
this department having increased operation un- 
til it is now on about a 70 percent capacity 
basis. 

Hank Conrad, of the Louisville Veneer Mills, 
reported a better panel business, but a rela- 
tively quiet veneer demand. 





Told How Mail Order Houses Sell 


La Crosse, Wis., April 6.—Almost forty re- 
tail lumber dealers were in attendance at the 
meeting which the Mid-West Wisconsin Lum- 
bermen’s Club held at the Hotel La Crosse 
here last Friday afternoon. 

Don S. Montgomery, secretary of the Wiscon- 
sin Retail Lumbermen’s Association, in intro- 
ducing Charles W. Fish, of the Joseph A. Du 
Plain Lumber Co., Rockford, Ill., who was the 
principal speaker at the meeting, reviewed the 
high points of the “Dumb-Bell” conference fea- 
tured at the State convention in Milwaukee 
recently. 

Mr. Fish’s talk was a travelogue of his ex- 
periences in Wisconsin for eighteen months in 
the employ of one of the large mail order 
houses. His talk and the discussion which fol- 
lowed were entirely constructive, no attempt 
being made to criticize mail order houses, but 
rather crediting them with excellent merchan- 
dising methods which are worthy of study and 
emulation. 

Dealers in attendance were anxious to know 
how the mail order houses approach their prob- 
lems, and the thought brought out was that the 
dealer, in order to get business nowadays, must 
get off the old office chair, and go out and 
get business with the same intelligent ideas of 
merchandising that the mail order houses have 
used for so long. 

Mr. Fish pointed out that they not only have 
to maintain constant contact with their cus- 
tomers, but to know better the merchandise they 
are selling, and be able to describe every article 
they handle in just as attractive language as the 
mail order catalog does. 

Another fact that stood out, in addition to 
using descriptive story in everything the lum- 
ber merchant sells, was the fact that most deal- 
ers are lame in over-emphasizing the impor- 
tance of a contract. Mr. Fish pointed out that 
mail order houses sell the house or barn to 
the customer, and then, after the sale is made, 
arrange for the contractor. No mail order 
house ever submits a competitive bid to a con- 
tractor on a job that is being sold, he observed. 

However, with most dealers the practice is 
for the contractor to bring in a bill and de- 
mand a competitive bid from the dealer. Mr. 
Fish stressed this as being not only the wrong 
way to do business, but emphasized that it is 
something no self-respecting mail order house 
would do. 

The “Dumb-Bell” idea was lived up to per- 





fectly in this session, as everyone admitted he 
knew very little of how a mail order house op. 
erated. Various financing plans of mail order 
houses were thoroughly discussed, both the two 
5-year plans, and the 15-yeaf plan. 





Point to Association Benefit in Times 
of Stress 

CINCINNATI, Onto, April 6.—That the salva- 
tion of the lumbermen of the hardwood trade 
lies in their ability to keep tied to their organ- 
izations in this present period of depression, 
was the burden of the address of President John 
I. Shafer, of the National Hardwood Lumber 
Association, in speaking to the Cincinnati Lum- 
bermen’s Club tonight at its April meeting. 

President Shafer attended the meeting in 
company with Secretary L. H. Beale, of the 
same association, and the remarks of both ex- 
ecutives had largely to do with the work of the 
hardwood association and how it is serving the 
members of the hardwood trade. 

Neither of the officials attempt to make any 
predictions as to when the hardwood business 
would take a turn for the better, but President 
Shafer said that the most hopeful sign he had 
noted was that the record for the first eleven 
weeks of this year showed that production was 
only 81.3 percent whereas for the same period 
last year it was 112 percent of capacity. He 
said that this co-operation by the mills could 
not but lead to a better stabilization of the 
price structure as soon as business showed im- 
provement. 

Chairman R. E. Thompson, of the Chair 
ticket committee of the club presented the names 
of the present officers for renomination. They 
are: E. W. DeCamp, president; E. T. Con- 
neighton, first vice president; W. H. Brock, 
second vice president; C. J. Edelmann, secre- 
tary; J. Watt Graham, treasurer and A. E. 
Hart, E. 
W. J. Wright for directors. 
A. Bauers, of the Floor ticket committee placed 
in nomination E. H. Ward, president; W. H 
Brock, F, T. Atkinson, for vice presidents; 
Messrs. Edelmann and Graham for secretary 
and respectively, treasurer, and E. W. DeCamp 
T. C. Matthews, D. H. Willey and Kenneth 
Williams for directors. The election will take 
place the first Monday in May. 





H. Ward, Montgomery Christie and | 
Chairman Joseph | 


Se re RRR 


Chairman R. E. Thompson, of the entertain- | 


ment committee, reported that efforts were be- 
ing made to arrange to have a number of promi- 
nent Cincinnati architects as guests of the clul 
for the May meeting. David G. White, man- 
ager of the trade extension department of the 
Appalachian Hardwood Club, is co-operating 
with the Cincinnati club committee in this en- 
deavor and will have an exhibit of hardwood 
panels on hand to show the architects and speci- 
fiers when they attend the dinner meeting. 


Hold "Dumb-Bell"" Session 


Portace, Wis., April 6—The District of 
Portage Lumbermen’s Club met at the Raul 
Hotel here for a dinner and conference Thurs- 
day evening, April 2. A memorial to Fred 
3urbach, of the C. F. Mohr Lumber Co., wh 
lost his life in an automobile accident on Jan 
30, 1931, opened the meeting. 

George W. Andrews, of the Steward & Alex- 
ander Lumber Co., Baraboo, Wis., president ot 
the club, presided and presented Donald S. 
Montgomery, secretary of the Wisconsin Re: 


tail Lumbermen’s Association, and Charles W. | 
Fish, of the Joseph A. Du Plain Lumber Co, 


Rockford, Ill., who were the principal speakers. 

The meeting was conducted on the plan 0! 
the famous “Dumb-Bell’ session of the Wis 
consin Retail Lumbermen’s Association, with 
more than an hour devoted to general discus 
sion after Mr. Fish’s talk on improving met- 
chandising methods to meet mail order com 
petition. 
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BUSINESS CHANGES, INCORPORATIONS, ETC 








Business Changes 


CALIFORNIA, Pacific Grove—Chase Lumber 
Yard sold to George A. Good. 
San Francisco—Redwood Export Co. has moved 


its San Francisco office from 310 Sansome St. to 
405 Montgomery St. 
ILLINOIS. Zion 
James A. Foosland, 
IOWA Story City—Randall Lumber Co. 
ceeded by S. Hanson Lumber Co., of Boone, Iowa. 
KANSAS. McPherson—Pickering Lumber Sales 
Co. sold to Conway-Owens-Naylon Lumber Co. 
MISSISSIPPI. Jackson—Evans Auto Loading 
Co. (Inc.), changing name to Evans Products Co. 
NEBRASKA, Nebraska City—Otoe Lumber Co. 
succeeded by Dierks-Drumm Lumber Co. 
NORTH DAKOTA. Minot—Great Northern Lum- 


Alexander Lumber Co. sold to 


suc- 


ber Co. changing name to Muus Lumber Co. 
SOUTH DAKOTA. Andover, Kidder, Langford, 
Roslyn and Webster—Williams Lumber Co, suc- 
ceeded by Thompson Yards (Ince.). 

Roslyn—Evan Bordahl sold lumber yard to 
Thompson Yards (Inc.). 


TEXAS. Paris 


Cummer Mfg. Co., of Paris, and 
Graham Mfg. 


Co., of Longview, Tex., announce 
the merging of their interests effective March 1. 
In the future these concerns will be known as 
Cummer-Graham Co., wooden package manufac- 
turer, operating plants at Beaumont, Longview, 
Conroe, Mineola and Paris with general office in 
Paris 
Stanton—Berry 
J. T. Berry. 
WASHINGTON Castle Rock—Lee East is re- 
ported to have sold his tie mill to J. D. Tucker. 
Chehalis—Tip Rogers has sold his sawmill near 
here to Charles Lutkens. 
Spokane — Mackey-Reisinger 
millwork and builders’ supply 
Hudson who will continue 


Lumber Co. (Inc.), succeeded by 


Lumber Co. sold 
business to C. D. 
as Hudson Lumber Co. 


Incorporations 


Jacksonville — Florida - Louisiana 
incorporated; J. F. Wigginton, 1839 


FLORIDA 


Cypress Co., 





Calhoun St., New Orleans, La., president. 

Mount Dora—Mount Dora Crate & Supply Co., 
incorporated; capital, $25,000. 

St Petersburg—Littrell Lumber Co., incorpo- 
rated; F. H. Littrell, 1315 First Avenue S. 
INDIANA, Kendallville—Cline Bros. Lumber 
Co., incorporated; 1,000 shares, no par; old con- 
cern 


MASSACHUSETTS 
incorporated; timber, 
products; capital 500 


Dana—Swift River Box Co., 
lumber, logs and wood 
shares, no par; L, Clayton 


Grover, North Dana, president. 

Lynn—F, Feldman & Sons Lumber Co., incor- 
porated; capital, $50,000; David Feldman, presi- 
dent. 

MISSOURI. St. Louis—Steele & Hibbard Lum- 


ber Co. decreasing capital to $159,000. 


NEW YORK. Buffalo—Krug Lumber Corpora- 
tion, incorporated: capital, 1,200 shares, no par; 
Thos. G, Fitzgerald, 440 Linden Ave. 


Huntington, L. I.—Larkfield Avenue Lumber Co., 
neorporated; capital, 100 shares, no par; Harry 
C. Brenner, Northport, N. Y. 

Lockport—Wille Mfg. Co., 
$20,000; woodworking of all 
Hess, 124 Grasmere Road, 

NORTH CAROLINA. 
ican Lumber Co., 
Ss. E. Eichner. 

Wilson—C. R 


$25,000: to 


OREGON. 


incorporated; 

kinds; 
Lockport. 
Hendersonville—Repub- 
incorporated; capital, $500,000; 


capital, 
Maynard G. 


Swinson, incorporated; 
manufacture furniture. 
Portland—Modern Pattern 
incorporated; capital, $1,000; Sam Weiss, 
ested; wood and metal patterns. 
Portland—Youngs Bay Lumber Co., incorporated; 


capital, 


Works, 
inter- 





capital, $100,000 Arthur A. Tarlow, interested. 
T'oledo—Ross-Nicolle, incorporated; capital, $1,- 
000; O. R. Ross, interested. 
PENNSYLVANIA Hatboro—Edwin Winner, in- 
corporated: capital, $10,000; Clifford Winner. et al. 
Philadelphia—Michael J. Driscoll Co., incorpo- 
rated; capital, $10,000; Michael J. Driscoll, 100 W. 
Aspley St.; lumber. 
RHODE ISLAND. Providence—General Building 


Products Co., incorporated; 
Par; Chas, J. MeKenna, 111 
TENNESSEE, 
Handle (Co., 


capital, 500 shares, no 
Woodbine St. 

Cumberland Plateau 
capital, $25,000; J. R 


Crossville 
incorporated; 


Mitchell interested. 

TEXAS Brownsville—Tuggle Sash & Door Co., 
ra atta capital, $30,000; Keith Tuggle inter- 
este 

Trinity—Texas Long Leaf Lumber Co. increasing 


Capital from $750,000 to $1,500,000; taking over all 
assets and assuming liabilities of Rock Creek Lum- 


ber Co. and Oakhurst Lumber Co. 
Waco—Cameron-Flint Lumber Co., incorporated; 
capital, $200,000; 


country yards. 


o WASHINGTON. Camas—Camas Lumber & Fuel 
0 


» Incorporated; capital, $25,000; old concern. 

Seattle—Sulco Products Co., incorporated; cap- 
ital, $5,000; Karl P. Heideman interested. 

WISCONSIN. Ellsworth—Fullerton Lumber Co, 


authorized to conduct retail lumber, coal and build- 
ed materials business in Wisconsin; properties in 
State $220,000; Alex Brandtner, Ellsworth, 


Milwaukee—Consumers Building Material & Sup- 
ply Co., incorporated; capital, $25,000; Geo. D. Zim- 
merman, 3402 Wisconsin Ave. 


Casualti 
asualties 

INDIANA. Lawrence—Acorn Lumber Co., loss 
by fire, $50,000; yard destroyed; owned by Frank 


Young, Indianapolis. 


KANSAS. Coffeyville—Plant of North American 
Car Corporation destroyed by fire; loss, $200,000; 
boiler and machine shops, wood mill, car shop, 
blacksmith shop, power house, storage building and 
boiler house burned. 

MASSACHUSETTS. Lowell—Pratt & Forest Lum- 
ber Co., loss by fire. 

TEXAS. Center—Smith Lumber Co., loss by fire; 
plant destroyed. 


BRITISH NORTH AMERICA 


ONTARIO. St. Thomas—The plant of Canada 
Wood Products (Ltd.) in the village of Rodney, 
near St. Thomas, was almost totally destroyed by 
fire with loss of about $75,000; no insurance, 


New Ventures 


ALABAMA. Anniston—Anniston Lumber Mfg. 
Co. has purchased a large tract of timber near 
here and will start sawing immediately; planing 
mill, kilns and retail operation in Anniston, lumber 
to be delivered by truck from sawmill to yard and 
planer. 

Anniston—Model City Lumber Co. organized by 
B. F. Prewet, of Riverside, Ala., and S. E. Boozer, 
of Anniston, as an outlet in retail way for product 
of their several sawmills in this section. Planing 
mill, dry kiln and retail yard installed in Anniston 
with large storage sheds and building material 
warehouse; Mr. Prewet in charge. 

Sylacauga—The former retail plant 
Rumsey is being re-stocked and Mr. 
re-enter the retail business here. 
planing mill are at Kellyton, Ala. 

Weogufka—J. R. Black Lumber Co. will install 
machinery and add a manufacturing plant to re- 
tail yard. 

INDIANA, Cedar Lake—Cedar Lake Lumber & 
Supply Co. recently began business. 

South Bend—Claude O. West Lumber Co. 
started a wholesale business. 


NEW YORK. Tupper Lake—A. P. Tessier Lum- 
ber Co. opening lumber yard and mill. 

OHIO. Cincinnati—E. J. Doran has started a 
commission lumber business at 406 Bell Block. 

Cincinnati—Menzies Hardwood Lumber Co. 
started a wholesale business, 

Dayton—Rinderknecht Lumber 
downtown store and display room, 
and building materials. 

Hamilton—A. D. VanAusdall 
lumber business. 


OREGON. Klamath Falls—Tule Lake Building 
Material Co. will open lumber yard at Tule Lake 
near here with Fred Taylor as manager. 

Molalla—Slyter Bros. have started a sawmill. 

Portland—Oregon Hardwood Floor Co. has en- 
gaged in business under management of Donald 
Clearwater. 

TENNESSEE. Jellico—New lumber and builders’ 
supply yard opening under management of Jim 
McCall; planing machinery installed. 

TEXAS. Amarillo—R. H. Kelly 
mission lumber business. 

Amarillo—Western Lumber Co., M. C. Hancock, 
manager, opening new yard at 820 Parker Ave. 

Kilgore—W. C. Powell has started a lumber busi- 
ness. 
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Kilgore, Longview, Turner, Willow Spring— 
Cameron-Flint Lumber Co., of Waco, starting 
yards. 


Longview—Haynesville Lumber Co. opening local 
yard. 

UTAH. Bountiful—Fred Rampton, head of the 
Farmers’ Feed & Produce Co., has announced his 
intention of entering the lumber and building sup- 
ply field. Yard arrangements are now under way. 


New Mills and Equipment 


MISSISSIPPI. Hazelhurst—T. A. Graven, of 
Brookhaven, Miss., is reported to have acquired a 
tract of timber near here and will establish a band 
mill and planer. 

NORTH CAROLINA, Albemarle—Sibley Mfg. Co. 
is building storage house, boiler room, blacksmith 
shop and other improvements in lumber yard. 

Winston-Salem—Winston-Salem Chair Co. 
construct a $25,000 addition to plant. 

OHIO. Ashtabula—Post Bros. Lumber Co. plan 
extensive alterations and remodeling of lumber 
yard buildings: office, library and display room, 
warehouse and carpenter shop included. 

WASHINGTON. Pateros—Kimball Saw Mill Co. 
reported to erect a box factory. 


will 





THE ONLY REASON a great many American 
families don’t own an elephant is that they have 
never been offered an elephant for a dollar 
down and easy weekly payments.—Disston Cru- 
cible. 
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See One in Operation 
and Benefit 


The Outstanding Value 
in Drying 











THE 





NATIONAL MOISTAT 


KILN 


We have list of users and 


catalog for you 


The National Dry Kiln 
Company 


437 West Georgia Street 
Indianapolis Indiana 


Eastern Representative: 
C. A. FIELDS, Eagle Mills, Troy, N. Y. 


























~ The ~ 
Worlds 
Choice | 
Makes a Lasting || 


and Brilliant 


"AMERICAN 
LUMBER 
: CRAYONS 
3 Complete Range 
8 of Colors 





ar 
AN SEND 
“OLD FAITHFUL” FOR SAMPLES 
PRODUCT 


NEW YORK OFFICE (SO WEST FORTY SECOND & 
SAN FRANCISCO 116 NEW MONTGOMERY 
VALLAS TEXAS SANTA FE BUILDE 











DAVENPORT 
HOTEL 


Spokane, 
Washington 


Complete hotel and ' 
dining service. f 
formal. 600 
rooms, outside. 
Fireproof. 
Rates and 
prices are most 


moderate. 


Rendezvous of 
Lumbermen of 
the Northwest. 





LOUIS M. DAVENPORT, President 





























Co _ CALIFORNIA Co 


4 Sugar Pine 
California White Pine (f2% 
Arizona Soft Pine 
White Fir 


LOUIS WUICHET, Inc. 


Shop—Selects—Common 
Dimension—Lath—Shiplap 
Pattern—Flask 


WRITE 
712 Railway Exchange Bldg., Chicago 





























Feather River Lumber Co. 


Delleker, Plumas Co., Calif. 


Manufacturers of 


Feather River Canyon 


Soft California 
White Pine 


White Fir 


Incense Cedar 



















Annual Capacity 60,000,000 Feet. 
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As Good as New 
My dad was always bringing in 
Some article “as good as new” 
That needed just a square of tin, 
A dab of paint, a nail, a screw, 
To make it look and work as good 
As something costing double would. 


And many a joy, I’m frank to say, 

We'd never had, except for him; 
He liked to tinker, anyway, 

Repair and varnish, mend and trim; 
Our nicest things were things of his 
That Dad had sometime bought “as is.” 


He used to say, “Appears to me, 
Whatever else a man is at, 
The greatest fun he'll ever see 
Is fixin’ somethin’ such as that, 
To get it second-hand, and then 
To make it good as new again.” 


“You know, I hate to see a thing 

Play out, for want of someone’s care, 
When just a little wire or string, 

Some varnish here, new hinges there, 
Would fix it up—some little sum 
Would make it good for years to come. 


“And, say, I never fixed a pail, 

Or straightened up a fence a bit, 
Fixed something from a rummage sale, 
3ut what, when I had finished it, 

It seemed to say, when I got through 

‘Old fellah, much obliged to you.’ 


“I’ve got a fellah-feelin’ for 
Old, played-out things—I’m old myself. 
| hope to have a few years more 
Before I’m laid upon the shelf; 
[| hope the Lord will sort of see 
And—well, will do as much for me.” 


' 
We See b' the Papers 

King Feisal, of Irak, has bought a plane. 
The king may become an ace. 

For a place to take life easy we don't 
know any better one than Chicago. 

Lisbon troops seize Madeira. A lot of 
people would seize Madeira if they saw any 
around. 

King George has a cold. 
suggesting remedies is not 
Thompson. 

Automobiles do take people off their feet, 
but the trouble is that so many of them 
do it so sudden. 

Next week a lot of other fellows will be 
playing baseball, and, not only that, getting 
paid for doing it. 

Lettuce will keep fresh for a week if it is 
washed, and a man will keep fresh for a 
week if you just smile at him. 

Wonder what Caesar would have done if 
someone had tried to drive a truck-train 
over one of his new Roman roads? 

And we wonder where the Roman roads 
would be now if he hadn’t done something 
about it? Where ours are, probably. 

The trouble in Chicago isn’t that the po- 
lice haven’t anything on Al Capone, but Al 
Capone has too much on the police. 

The president of the Parkside Improve- 
ment Association in Chicago is John Ek. 
Wonder what they call him for short? 

What the American citizen ought to do 
is to go into the voting booth with his bal- 
lot in one hand and his taxbill in the other. 

One thing that would make life easier 
would be for the steamship companies to 
stop publishing these ads about Bermuda. 


Schmeling has fought only four rounds 


Among those 
William Hale 


in two years. He keeps about the same 
office hours as some other fellows we know, 

Some time some team is going to win a 
pennant by making sure of it in the first 
few weeks instead of fighting so hard for 
it in the last few weeks. 

It costs $20,000,000 a year to run the Chi- 
cago police department, and yet the only 
time some taxpayers ever holler is when 
they price a little lumber. 

Mr. Raskob says that the Democratic 
party should “develop some scheme of farm 
relief that will redound to the benefit of 
the whole country.” But the trouble with 
most forms of farm relief is that they seem 
to rebound instead of redound. 


Between Trains 


Superior, Wis—You remember this was once 
the summer capital of the United States, and 
tonight we held forth at the Central high school, 
which was Mr. Coolidge’s office when he was 
up here one summer seeing so much and saying 
so little. We are willing to bet that the kids 
of Superior feel closer to their Government than 
the kids of most communities. They also know 
something of the comparative value of works 
and words, as exemplified by the President who 
only talked when there was something to say, 
which, as a matter of fact, is seldom. We knew 
Mr. Coolidge only slightly, but never felt bad 
about it, as we figured that that was how most 
people knew him. Perhaps if we sometime ac- 
quire a loquacious president, we shall find that 
we knew him better than we thought we did. 

It was the Grade Teachers’ Club of Superior 
that brought us here, but that didn’t keep us 
from asking a few questions about logging 
operations during the recent so-called winter. 
They were rather light, and, at that, there are 
considerable logs piled up without an imme- 
diate market. As far as summer logging is 
concerned, we venture the guess that a lot of 
lumberjacks will be scattering buckwheat 
among the stumps this spring rather than con- 
suming the finished product in the lumber 
camps this summer. Still, you never can tell. 
The country that took a flop in 1929 can just 
as easily take a flip in 1931. Home building in 
the United States is on the rise for the first 
time since 1928. It was one of the first of our 
industries to feel a pain, anticipating Wall 
Street’s indigestion by almost a year, and may 
be among the very first to sit up and go back 
on a normal diet. Let’s hope so. 


The Old-Fashion Winter 


When you've got to go south to see snow, 
And you've got to go north for the sun, 
Where it used to be twenty below— 
Well, I'll be a son-of-a-gun! 
I knew men had altered a bit, 
And women had altered a lot, 
But J never thought we would git 
The new kind of winters we've got. 


We've made lots of rights out of wrongs, 
The things that we couldn’t we can, 
And now not a woman belongs 
To any particular man. 
They’re running saloons in a fiat, 
Now a man can have any maid’s kiss, 
Yet I never expected, at that, 
That I’d see such a winter as this. 


Yes, we've changed in a hundred of ways, 
The women, the weather, the men. 
I'd like to go back to the days 
Of the old-fashion winters again, 
To the old-fashion wife of the past, 
To the old-fashion gentleman, too, 
To the old-fashion winters that last, 
At least till the winter is through. 
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JOHN P. HEMPHILL 


General Manager 
1910-1931 





Managerial 
Staff 


[NO. 42 OF A SERIES] 


Lumber distributors and users have more 
or less direct contact with the Sales forces 
of those engaged in its manufacture, and 
less direct .relations with their Shipping 
departments. In the background, and not 
nearly so well-known, but playing a most 
important part in all that goes on, is the 
Managerial staff. 





GEORGE A. TOLLADAY 


Assistant Manager 
1911-1931 


Raw material must be acquired and made available for use, equipment assembled and main- 


tained, cutting schedules planned and manufacturing methods developed. 


With these phases of the work properly organized, most careful supervision must be given to 
the workmanship in all departments if the quality of the lumber and the character of the service 
are to be what they should. Without such checkups the standard of performance all along the 
line is certain to suffer, for human nature is such that the natural trend is in the line of least 


resistance. 


Such a condition serves to discredit not only sales representations but the product as 


well. With this in mind, the importance of managerial activity will be fully appreciated. 


Half a century ago, when the best timber in California was available to them, a group of very 
successful Michigan Cork Pine producers blocked out the Madera Sugar Pine Company’s holdings, 
it being their conviction that in Madera Sugar Pine they had the best possible wood with which 
to supplement their own wonderful product, the supply of which was fast becoming exhausted. 


Upon their accumulated lumbering knowledge and experience has been built the Madera Sugar 
Pine Company’s plan of operation and distribution, and backing up the program, a younger gen- 


G. B. MATHEWS 
Plant Superintendent 
1901-1931 


eration of men, every one of them a vet- 
eran in his particular field, are today true 
to the traditions of excellence passed on to 
them by those who have gone before. 


As always, water-cured, air-dried Madera 
Sugar Pine sets a standard for quality and 
service by which other lumber is gauged. 


MADERA 
SUGAR PINE 
CO. 


MADERA, CALIF. 


Because of their general interest, especially to all users of pine lumber, 
this series of letters prepared by the Madera Sugar Pine Co., Madera 





R. E. LANE 
Logging Superintendent 
1921-1931 


Calif., and sent to its entire list of distributors, is being published serially 


in the American Lumberman, and ‘will be available 





to any one interested. 
























































Co PACIFIC COAST Co 











“STAINED 
BY STARKS” 


—on the bundle is your 
guarantee that your stained 
cedar shingles will provide 
beauty and long service to 
the house owner who uses 
them! 


And you'll make a good 
profit on the order, and 
make many more sales as 
the finished home is viewed 
by the admiring neighbors 
and friends! 


Get Shingles 
“Stained by Starks” 
—and you’ve got 
the best! 





















ED CARS 


Our Specialty 


YARD _ AND 


SHED STOCK 


Including Bevel Siding, 
Mouldings, Lath, 
Shingles 


WHITE RIVERU 


LUMBER CO. 


ENUMCLAW, 
WASHINGTON 




















° h Cut Door Stock 
Furnis 
Porch Newels Porch Rails 


K. D.Window and Door Frames 
We Can Also Frame parts 
Garage Doors House Doors 
Plywood or Veneer Panels. 
Porch Columns 
oo Balusters and Baluster Stock. 
@) Straight cars or mixed with 


yard stock. 
John D. Collins Lumber Co. 
White Bidg., SEATTLE, WASH. 











Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
man poet.” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself. 


Price postpaid, $1.00, 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn St.. CHICAGO 
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Aberdeen-Hoquiam, Wash. 


April 4.—Waterborne shipments from 
Grays Harbor during March totaled 37,425,258 
feet. Japan took 12,357,000 feet; California, 
10,655,000 feet, and the Atlantic coast, 7,418,- 
000 feet. Thirty-eight vessels loaded cargo 
here during March. For the first time in 
the history of Grays Harbor, Japan held first 
place. Considerable pulp, paper, veneer prod- 
ucts and cottonwood logs were shipped. 
March shipments exceeded those of February 
by 7,500,000 feet, and brought shipments for 
1931 to 109,000,000 board feet. 

Grays Harbor lumbermen will be hosts to 
the West Coast Lumbermen’s Association in 
Aberdeen on April 16. It is expected that 
fifty to seventy-five members will be in at- 
tendance. Plans are now being made for a 
banquet, to which the Grays Harbor Forestry 
Board and Grays Harbor lumbermen will be 
invited. 

A suit has been filed by the Neff Mill Co., 
of Hoquiam, against the Northern Pacific 
tailway for $250,000 for damage caused by 
the fire which destroyed its mill in Hoquiam 
in May, 1928. The Neff company has been 
reincorporated with a capital of $75,000. 
George Neff, of Aberdeen, is the resident 
manager, representing Michigan interests. 

Schafer Mill No. 4, in Aberdeen, re-opened 
this week, employing a crew of 150 men. 


Spokane, Wash. 


April 4—The following firms resumed oper- 
ations in March: Washington — Winslow 
Lumber Co., Orin; Panhandle Lumber Co., 
Ione; Diamond Match Company, Cusick; Hum- 
bird Lumber Co., Newport; Edwards & Brad- 
ford Lumber Co., Elk. Idaho—H. E. Brown 
Timber Co., Colburn; Edward Rutledge Tim- 


ber Co., Coeur d’Alene; Ohio Match Co., 
Huetter; White Pine Lumber Co., Orofino; 
Russell & Pugh Lumber Co., Springston. 





Montana—J. Neils Lumber Co., Libby; Kalis- 
pell Lumber Co., Kalispell. 

Resumption in April is announced by: 
Washington—Mt. Adams Pine Co., Glenwood. 
Idaho—Lewis Lumber Co., Deary; E. C. Olson, 
Priest liver; Western Pine Manufacturing 
Co., Post Falls; Rogers Lumber Co., St. 
Maries. Montana—Dewey Lumber Co., Pol- 
son. 

Expected resumptions in May are: Wash- 
ington—Eller Lumber Co., Moab. Idaho— 
Atlas Tie Co., Coeur d’Alene; Brackett & 
Hogue, St. Maries. 

The Humbird mill at Sandpoint, Idaho, will 
open Monday, April 6, H. J. McCoy announced. 
Two shifts will be used. Practically all of 
the mills in that region are now in operation. 
The Brown mills at Colburn and Naples have 
been running for the last month. The Hum- 
bird mill closed the summer run in November. 

The Dalkena (Wash.) mill started its sea- 
son’s cut recently. It is probable that there 
will be no night shift this year. Due to an 
oversupply of lath, the lath mill is not being 
operated. Alterations are being made in the 
blower system of the planing mill. 

The firm price policy adopted generally 
last fall by Inland Empire lumbermen seems 
to be restraining all tendencies toward cuts. 
The price of Pondosa has gone up a little 
since the adoption of the policy. 

George Cornwall of Portland, Ore., talked 
interestingly to the Hoo-Hoo Club April 3 
concerning a recent trip to Panama, South 
America and Europe. The introductory ad- 
dress was given by the Rev. H. A. Van 
Winkle. 

The Chinook Lumber & Manufacturing Co., 
owner of the former Hedlund lumber plant, 
Spokane, placed its sawmill on an 8-hour 
shift April 1, it was announced by E, H. 
Stanton, president. The planing mfll, dry 
kilns and manufacturing operations have 
continued throughout the winter. Logging 
operations were resumed a week ago. 

The hanging of the 60-foot smokestack at 
the Tunk Valley Box & Lumber Co., of 
Okanogan, Wash., has been completed. The 
resaw for the box factory will be there soon. 
It is practically assured that a box factory 
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News Notes from Am 


at Pateros, Wash., will be in operation ip 
time for this year’s fruit crop. The Kimbal] 
Sawmill Co., located on McFarlane Creek, has 
arranged for a site on the Great Northern 
railroad. 

A 100,000 gallon tank for storing smudging 
oil has been arranged by the Biles-Colemay 
Lumber Co., at Omak, Wash. It has been 
difficult for orchardists to secure oil at times 
when it was in great demand. 

I. N. Tate, general manager Weyerhaeuser 
Sales Corporation, has returned from St. Pay] 
where he attended a meeting of district man- 
agers in company with F. K. Weyerhaeuser 
and Don Lawrence, assistant general mana- 
ger. Mr. Tate reports that Mr. Weyerhaeuser 
and Mr. Lawrence will remain in the East 
for a month. 

R. E. Slaughter, president Cascade Lumber 
Co., Yakima, Wash., was recently elected a 
director of the Yakima First National Bank. 

R. F. Wallace, purchasing agent Edwards 
& Bradford Lumber Co., Elk., Wash., will act 
as Spokane city lumber salesman. 


Seattle, Wash. 


April 4.—Japan is the best buyer in the local 
market, with China running a close second. 
Japanese space is scarce, so freight rates 
firm. A fair volume is moving, but volume 
is no more than normal. While Oriental de- 
mand for lumber has been less than normal 
the Japanese market has been quite active 
lately, as a result of the hand to mouth pol- 
icy of buying eventually bringing stocks to 
the point where replacements had to be made 
Much of the Chinese demand results from the 
influx of poor people and refugees into the 
coastal cities because of civil strife. Shanghai 
in the last three years has doubled in popu- 
lation, now having 3,000,000. It is one of the 
world’s largest shipping centers, and since it 
and other coastal cities are dominated by Eu- 
ropeans, the housing of refugees has been a 
problem. The Chinese themselves would use 
mud or straw to build, but leaders in the 
coastal cities have demanded use of lumber, 
with the result that considerable buying is 
now being done, despite the almost prohibitive 
cost as a result of the low rate of exchange. 

Lumber rates to the Orient continue firm 
The low exchange rates prevailing in China 
and Australia encourage movement of large 
quantities of cargo from the Orient, so that 
Oriental ships have been able to do far better 
operating in their own field than by crossing 
the Pacific to obtain cargo. The low ex- 
change rate of Australia has encouraged Jap- 
anese tramps to go there for cargo and to con- 
nect with Chinese ports. One vessel left 
Colon, Panama, for Australia in ballast, in- 
stead of coming north for lumber cargo and 
then going to Australia. Her owners found 
it cheaper to make the out voyage without 
cargo. The Australian pound is down to $3 
in American money. Increased demand from 
Japan at a time when silver in China reached 
the lowest point in all history, and Japanese 
tonnage was attracted elsewhere, caused a 
slight flurry in the freight market, which en- 
abled steamship owners to obtain better rates 
Rates to Japan have been quoted as high as 
$7.25 to $7.50 a thousand feet, Local reports 
that $1 and $2 more is obtained for shipments 
to Shanghai and Chinese river ports are dis- 
counted by some. Indications are that this 
firmness in rates will extend into June, be- 
cause Japan still continues to buy in fairl) 
large quantities. 

The movement of lumber to the United King- 
dom and Continent is very light. Rates to 
the United Kingdom are 47s 6d, and to the 
Continent, 45s. There is a very heavy grain 
movement, which is likely to continue every 
month in the year, and space is hard to get 
For lumber there is little demand, and prices 
are weak. 

Wholesalers here know that eastern stocks 
are depleted, and are confident that a turn for 
the better can not forever be delayed. A 
buyer for middle West line yards declared 
responsible for the 


are 


that the weather is not 
lack of orders. 

The $9 rate is still being maintained for in- 
cargo, but 


tercoastal most sales are being 
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made at $8, as a result of pressure from the 
East, Where speculative buying is based on 
this rate. Mill prices are $11 and $12 off for 


Douglas fir, depending upon how badly indi- 
vidual mills need business. The intercoastal 
volume is subnormal, and is running much 


less than last year’s. Space is plentiful at $9. 

A 60-cent rate to Chicago would help ship- 
pers to Central Freight Association Territory 
and would allow wholesalers and small ship- 
pers to compete with the backhaul business. 
Only the larger shippers are backhauling, be- 
cause it is necessary to supervise water ship- 
ments at unloading points, and supervision 
involves eastern representation. In shipping 
by water and backhauling, the small shipper 
has to gamble on the freight rate as well as 
on the market. 


Shingles continue soft. Some firms report 
a satisfactory business in cedar bolts, pur- 
chased by Japanese buyers. The Jamieson 


Lumber & Shingle Co., of Everett, Wash., 
one of the largest producers, went down April 
2 for an indefinite period. The Anacortes plant 
of this company has been down for some time. 

That the automobile industry is using more 


hardwood in the construction of sills and 
crossbars, Where formerly Douglas fir was 
used, is the declaration of a man who spe- 
cializes in this trade. Southern pine is also 


being used to a greater extent. 


The Louisiana Red Cypress Co, has discon- 


tinued its buying office here. Fred (Bud) 
Curtis, who has been with the company for 


some years, will continue to buy for some of 
the accounts formerly handled by that com- 
pany. His company is called Curtis Lumber 
Co., and will feature Merrill & Ring's shin- 
gles, and those of the Crescent Shingle Co. 


Tacoma, Wash. 


April 4.—Harry H. 
division of trade 


Steidle, representing the 
standards of the United 
States Bureau of Standards, was a guest of 
the Tacoma Lumbermens’ Club at the regular 
meeting yesterday. Mr. Steidle told of the re- 
cent effort of the bureau to get manufacturers 
to establish quality standards for their prod- 


ucts, and of the success that has attended 
these efforts in some thirty industries. He 
outlined the procedure at the recent meeting 


of the red cedar shingle manufacturers, where 
steps wer2 taken to establish a standard of 
quality for high grade shingles, and predicted 
that similar action will soon be taken by the 
Pacific coast plywood manufacturers. The 
general discussion that followed emphasized 
the necessity of working out a plan for taking 
care of lower grades, after a high grade ar- 


ticle has been made a standard. Mr. Steidle 
answered many questions as to methods in 
other industries, which have this same prob- 


lem to meet. No other business came before 
the meeting. 


The Wood Promotion Committee of the 
Loyal Legion of Loggers & Lumbermen has 
called a meeting of Tacoma lumbermen, city 


and county officials, engineers, architects and 
contractors to be held April 4, The committee 
asserts that wood has been discriminated 
against locally, and will endeavor to obtain 
an agreement for its more extensive use in 
building under proper conditions. 

Several plants along the Tacoma Eastern 
railway, closed for some time, resumed opera- 
tions this month. The Schaffer Bros. mill at 
Dryad, the Chehalis Mill Co. and the Tenino 
Shingle Co. are the mills in question. 

The last of the fleet of sailing vessels that 
at one time carried iumber cargoes from Puget 
Sound to the Hawaiian Islands is loading at 
the Defiance mill this week. The vessel is the 


four masted schooner Commodore which has 
been on the run for the last thirteen years. 
With this one exception, the entire fleet has 


been laid up. 

The Buffelen Pipe & Creosoting Co. has filed 
articles, incorporating for $100,000, and nam- 
ing Ernest G. Rice and E. M. Hamlin as in- 
corporators. 

The Carman Manufacturing Co., of Tacoma, 
has withdrawn from the Furniture Corpora- 
tion of America (Inc.) and will resume oper- 
ating as a local concern. 

Another new furniture and cabinet plant has 
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ericas Lumber Centers 


been added to the list of Tacoma’s woodwork- 
ing industries. Hubert D. Loomis, until re- 
cently with the Loomis-Arendt Cabinet Works 
(Inc.), has organized the new company and 
opened a factory at South 6th and Union 
streets. 


Boston, Mass. 


April 6.—There has been some improvement 
in New England business since February, in 
the view of the National Shawmut Bank, and 
the outlook for the second quarter is optimis- 
tic. This Boston institution, the second larg- 
est financial enterprise in the district, pre- 
dicts an upward swing in residential construc- 
tion, with increased activity in industrial 
plants, and some increase in individual earn- 
ings. 

Decision of the carpenters’ unions to sign 
last week wage agreements for the next three 
years is an optimistic factor in the building 
situation. Outside carpenters agreed to a 
40-hour week at $1.37% an hour, and carpen- 
ters working indoors in finishing mills will 
continue the present 44-hour week and receive 
$1.12 an hour. 

The Pacific Coast lumber situation has be- 
come very interesting, a fact due to the ex- 
tremely low prices some wholesalers are 
gladly accepting and not to any real activity 
in the demand. Some conservative wholesal- 
ers ask $12.50 off prices listed on page 11%, 
Atlantic differentials, for Douglas fir sched- 
ules, but plenty of lumber is offered at $12.75 
off, and even $13 off. Sellers’ ideas as to the 
comparative value of fir and hemlock vary 
widely; some making the difference $1 and 
others $1.50. The fir board market is thor- 
oughly demoralized here. No. 3 common fir 
boards are being offered at $14 on the dock. 

Inquiries for about 1,500,000 feet of lum- 
ber to be used in the construction of new 
postoffice buildings in Boston and Spring- 
field, Mass., by the N. P. Severin Co., of Chi- 
cago, have been arousing much _ interest 
throughout the local trade. 

Wells Blanchard, of the Blanchard Lumber 
Co., Boston, has returned from a visit to the 
West Coast. 


Ralph C. Berg, for ten years connected with 


the Burnham & Davis Lumber Co., Lowell, 
Mass., as secretary, has resigned to become 
associated with the Russell Lumber Co., of 


Lowell. 


New York, N. Y. 


April 7.—Gov. Roosevelt today signed the 
bill permitting the use of fireproof wood, in- 
stead of metal, in the construction of new 
tenements. The measure had the support of 
lumber interests and was sponsored by 
Senator Samuel H. Hofstadter, of Manhattan. 

Federick J. Bruce, president of Frederick 
J. Bruce (Inc.), returned today from a trip 
to Canada. Eastern spruce lath prices here, 
he said, are due to take a definite and sub- 
stantial upturn. New York stocks are de- 
pleted, and present prices are too low to 
encourage production. Mr. Bruce said that 
there has been fair improvement in lumber 
trade volume here of late, but that prices 
on all lumber are abnormally low, and will 


take a sharp upturn with the first sign of 
substantial buying. 
The New Jersey Lumbermen’s Golf Asso- 


ciation will open its season next Thursday at 


the country club in South River, N. J. N. W. 
Clayton will be the host. 
Joseph A. Tarbell, who recently resigned 


as secretary and director of Robert R. Sizer 
& Co., is now organizing a white pine, hard- 
woods and cypress department for the H. M. 
Bickford Co. 

The Fortnoy Lumber Co. has recently been 
incorporated in Brooklyn. The imeorporators 
are Matthew M. Larkin, William Larkin and 
Lea Miller. 

William F. Cunningham, who recently re- 
tired from the retail lumber business, is now 
representing Milton L. Dake and Co. in the 
Bronx and Westchester County. 

Fred J. Sorries, who recently completed his 
fiftieth year in the service of the New 
Rochelle Coal & Lumber Co., was tendered 


(Continued on Page 58) 
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EXPORT SHIPPERS— 
CARGO and PARCEL 
SHIPMENTS TO ALL 
FOREIGN MARKETS 

















HEAD OFFICE: 


1125 Henry Building, 
SEATTLE, WASH. 


BRANCHES: 
SAN FRANCISCO, CALIF, 
PORTLAND, ORE. 
CABLE ADDRESS, all offices, FIREXCO 


Cc. I. F. OFFERS 


on Request 











GRISWOLD-GRIER LUMBER CO. 
Philomath, Oregon 


Carlton Manufacturing Co., Carlton, Ore. 
Pedee Lumber Co. - Pedee, Oregon 


Affiliated Manufacturers in 
DURABLE DOUGLAS FIR 


Everything in Fir 
Sales Offices: 


THE GRISWOLD LUMBER CoO. 
Failing Building, Portland, Oregon 














YELLOW FIR 


Flooring Siding Ceiling 
Finish Mouldings 
Thick Clears 


Factory and Industrial Stock 
Fir Piywood 


CEDAR 


SPRUCE 
WESTERN PINE 
and HEMLOCK 


! Sullivan 


Lumber. 


PORTLAND, 
OREGON 
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CRONWALL & COMPANY 
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Represent owners of 


PACIFIC COAST 
TIMBERLANDS 


For Sale on Attractive Terms 
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Continental Illinois Bank Building 
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Hundreds of New Lumber Buyers 


are listed in the March 
Edition of the Red Book 
—now available. 
This book may be had on 
trial for 30 days—With- 
out Cost or Ob- 
ligation — by 
any responsible 
concern. Red 
Book credit rat- 
ings and re- 
‘ ports are almost 
“asman x . - universally rec- 
; ognized as the 
most reliable. 
Ask for Pam- 
= hoe. 5 phiet No. 49-S 
|. aee SS and details of 
; FREE trial 
offer. 
The Collection 
Department has had long 
experience in collecting 
lumber accounts, and the 
cost is reasonable. ’ 


LUMBERMEN’S CREDIT ASSOCIATION 


Executive Offices, 608 South Dearborn St., Chicago, 111. 
East. Headquarters, 35 S. William St., New York City 
























GILBERT NELSON & CO. 


Public Accountants 
I! SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 











THE HEART CONTENT 
By DOUGLAS MALLOCH 


Read it, and you will know why Mr. 
Malloch is called “‘the poet who makes 
living a joy.”’ A hopeful and helpful book 
that you will want to give to many a 
friend, 


Sent Postpaid, $1.25 
AMERICAN LUMBERMAN 


431 S. Dearborn St. 
CHICAGO, ILL. 











George J. Pope, of Chicago, president of the 
D. S. Pate Lumber Co., was in Rockford Thurs- 
day to call on some of his firm’s customers and 
others in the lumber trade there. 


Frank R. Linroth, manager of the Chicago 
office of the Exchange Sawmills Sales Co., was 
in Detroit over the week-end, and called on 
lumber dealers and consumers there. 


R. G. Maislein, of the Hales-Maislein Lum- 
ber Co., Sheboygan, Wis., was in Chicago Mon- 
day and Tuesday, and called on several of his 
friends in the local lumber trade. 


L. S. Beale, of Chicago, secretary-treasurer 
of the National Hardwood Lumber Association, 
left Saturday to spend several days visiting lum- 
ber markets in Cincinnati, Ohio, Louisville, Ky., 
and the surrounding territory. 

Ernest T. Bond, Chicago representative of 
the Hugh McLean Lumber Co., returned last 
week from a trip to the East, where he had gone 
to visit his mother who is seriously ill at her 
home in North Adams, Mass. 


Charles A. Goodman, of Marinette, 
president of the Sawyer-Goodman Co., was in 
Chicago Tuesday, to confer with Harry H. 
Butts, his company’s sales representative here, 
and to visit friends in the local lumber trade. 


Clay Wilcox, of New York, vice president 
of the United States Plywood Corporation, 
stopped in Chicago Monday on his way back 
home from a trip to California, and while here 
called on some of his friends in the trade. The 
activities he observed at California mills and 
yards was quite encouraging, he reported. 


Wis., 


W. R. McMillan, of Chicago, manager of the 
Hammond Lumber Co. (Inc.), left Sunday 
night to spend two weeks in the South and East, 
where he will call on the company’s sales con- 
nections and others in the lumber trade. He 
expects to visit lumbermen in Birmingham, Ala., 
Norfolk, Va., Baltimore, Md., and New York. 


Evidently northern hardwoods and western 
pine make a pleasing combination in sales solici- 
tation, because this week for the second time 
two Chicagoans, W. H. Abbott and W. L. God- 
ley, made a business tour of important lumber 
consuming cities along the Mississippi River, 
in Mr. Abbott’s car. He and Mr. Godley are 
Chicago representatives of the M. J. Wallrich 
Land & Lumber Co. and the Pickering Lumber 
Co., respectively. 


A recent issue of the Timber Trades Journal 
of England said: “Hunt Bros. & Co., agents for 
the Holt Hardwood Co., well known manu- 
facturers of ‘Shining Face’ maple flooring, tell 
us that while their manufacturers do not them- 
selves attach any particular significance to 
flooring being made with a groove for secret 
nailing, they are prepared, where customers 
desire it, to supply ‘Shining Face’ flooring with 
that type of grooving.” Holt Hardwood Co. is 
one of the outstanding manufacturers of maple 
flooring, its plant being located at Oconto, Wis. 


E. L. Connor, sales manager Huntting Mer- 
ritt Lumber Co. (Ltd.), Vancouver, B. C., was 
in Chicago again this week, after having spent 
the last several weeks in eastern territory con- 
ferring with his sales representatives and with 
dealers who are handling the famous Dri Home 
edge grain shingles produced by this company. 
Mr. Connor reports many evidences of better 
business in eastern territory, although dealers 
and builders are moving cautiously and the 
improvement is coming slowly. Mr. Connor is 
extremely gratified with the increasing popu- 
larity of his company’s product and also with 
the interest he has found in the unique and ef- 
fective advertising this concern is carrying in 
the AMERICAN LUMBERMAN. Mr. Connor will 


spend the next fortnight in the middle West, 
conferring with representatives, meeting dealers 
and opening up new outlets before returning to 
his headquarters in Vancouver. 


Illinois Lumber Yard Sold 


Aurora, Itt., April 7—The Aurora Lumber 
Co., line-yard operator which has headquar- 
ters in Aurora, announces the sale of its 
yard at Zion, Ill., to James A. Foosland. 
Possession was given on April 1. 








Sawmill Festival Planned 


La Crosse, Wis., April 7—The pages of 
history will be turned back and the La Crosse 
of half a century ago re-enacted during a Saw- 
mill Festival planned by merchants and _busi- 
ness men for this summer. 

La Crosse, 50 years ago, was important in 
the nation’s lumbering industry. In 1910 saw- 
mills passed out of operation on the banks of 
the Mississippi and Black rivers here. The 
event, planned tentatively for the first week in 
July, will feature a trade and industrial exposi- 
tion as well as many contests bearing on the 
lumbering industry. A steamboat race from St. 
Louis to La Crosse, a canoe race from Minne- 
apolis to this city, and a raft race from Winona 
or Wabasha, Minn., to La Crosse, in addition 
to motor boat contests are included in the pro- 
gram. The event will extend over a four-day 
period, 


Announce Drastic Rate Increase 


Kansas City, Mo., April 7.—J. E. Johnston, 
traffic manager of the Southwestern Lumber- 
men’s Association, has directed attention of the 
dealers to a startling increase in freight rates 
on plaster just announced, to become effective 
April 14. Supplements to tariffs have been 
issued that cancel present interstate commodity 
rates on plaster from Texas and Oklahoma pro- 
ducing points to all destination points in Mis- 
souri, Kansas, Oklahoma and Arkansas, which 
comprise Southwestern Lumbermen’s Associa- 
tion territory, as well as to all other points 
in the United States and Canada. In lieu of 
these commodity rates class or combination rates 
will apply. That this is almost an unheard-of 
increase in rates is indicated in a few illus- 
trations prepared by Mr. Johnson, as follows: 

Tro- 


posed Present 
Present Class Plaster 


Plaster C Board 
From To Rate Rate Rate 
Acme, Tex., Kansas City, Mo. .18% 55 .37 
Plasterco, Tex., Kansas City 

at 5icuwadswnn ba tnaeneie -18% .64 42 
Southard, Okla., Kansas City, 

i Asws he aeddaestaebeweewe 15% AT 31 
Acme, Tex., Chillicothe, Mo.. .24% .65 43 
wreeeren, Tex., Chillicothe, 

Khe Rhaweods ade seeees 24% -73 49 
Southard, Okla., Chillicothe, 

DE. Gineckens ccsbshud dees .20% .56 38 
Acme, Tex., Wichita, Kan.... .18% 41 -33 
Plasterco, Tex., Wichita, Kan. .18% .49 .33 
Southard. Okla., Wichita, Kan. .14% .29 .19 
Acme, Tex., Parsons, Kan.... .18% AT 31 
Plasterco, Tex., Parsons. Kan. .18% 52 .35 
Southard, Okla., Parsons, Kan. .14% .36 24 
Acme, Tex., Little Rock, Ark. .24% .53 36 
Plasterco, Tex., Little Lock 

Bs | sevskesenvcudtenebasene 24% 56 .38 
Southard, Okla., Little Rock 

MS Jardine nte teak adnbireuhs 24% .50 .33 
Acme, Tex., Oklahoma City 

WS Kectnkhededaneamas bane 14% 32 21 
Plasterco, Tex., Oklahoma 

Cees, Gs. cierntceeuswecee 14% 41 28 
Acme, Tex., Muskogee, Okla.. .18% 44 29 
Plasterco, Tex., Muskogee, 

G. tivevicarubsn oon nwnne 18% .50 .33 


Unless suspended by the Interstate Commerce 
Commission for investigation and hearing, these 
rates will become effective April 14 and are 
even higher than present plaster board rates as 
increased early in 1930, 
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P| wood Packed Dust-proof and the whole is firmly held with stout steel 
7 y ; baling bands. Thus the wall board is protected, THE SMITH 
PorTLAND, Ore., April 4—No dust possibly not only from dust, but also from surface 
can reach the “Plylock” wall board manufac- scratches and chipping of corners and edges. 
tured by the Oregon-Washington Plywood Co., Each package is kept clean and true, ready 
while it is either in transit or in retail lumber for immediate use, and specifications and trade 
dealers’ stocks, for this company’s product now’ mark are plainly printed on the outside, as the FIRE PUMP 
accompanying illustration will show. The Ore- 
— gon-Washington company believes that the PUTS ANY FIRE OUT 
strong modern trend toward packaged goods t 
“n will make this an even more profitable item QUICKLY! 
rm than it has been. ———— 
————_——— ae ae 
Use Many Woods in New Office 
» ; ‘ . BRASS 
| _ Fiacstarr, Ariz., April 6.—An_ interesting PUMP 
4 feature of the office in the new lumber yard eatin 
its here of the Babbitt Bros. Trading Co. is the J ANK, CURVED 
id. variety of woods used. Fourteen kinds of wood IN SHAPE TO 
, have been used in finishing this office. The oe CaaS 
; is ; sp BACK SNUG. 
floor is of Louisiana oak; counter siding and LARGE BRASS 
wainscot caps, California redwood; wainscoting, STRAINER ANO 
California white pine; wainscot window stools, coves z PATENTED 
. Tennessee cedar; outside window frames, Avi- : ‘ : 
a] zona white pine; and window stools, California yeni for nae gg a this 
SSE sugar pine. The counters are topped with ma- ish - y, 1 easny ra d extin- 
LW - | ple, the side panels of cypress, and brackets of a er. it always works and never 
1si- A peteaegione 1g — you in an emergency. 
“ .: a e Indian is the choice of U. S. and 
‘. Putting the finishing touches on a bundle of ’ “ : State forestry officials. It is extra 
“ae Plylock at one of the Oregon-W ashington They Still Cut Big Northern Pines strong in construction and an easy 
of Plywood Co.’s four plants, which together are : , x stroke of the pump throws strong 
The capable of producing 150,000,000 feet of this NauMa, Micu., April 6.—One of the big- stream of water 50 ft. Quickly refilled. 
- in material annually gest white pine trees in this region, a lone re- Agents Wanted—Write for Folder 
oak, minder of the days when such towering conifers D. B. SMITH & CO 
the is being offered in dust-proof bundles, according were everywhere in evidence, recently was har- 407 Main Street, Utica, N. Y. 
St. to a announcement from the firm's headquar- vested by the Bay de Noquet Lumber Co. at Pacific Coast Agts. Fire Pro. Eng. Co., 
ony ters in the Porter Building here. its camp No. 25, north of Nahma. Charles E. 369 Pine Street, San Francisco, Cal. 
ona “Plylock” wall board, as the trade is learning Good, of Chicago, vice president of the com- 
tion with satisfaction, consists of three plies of either pany, was present on the eventful occasion and ; mE SMITH F 
ro- Douglas fir or spruce, is uniformly %-inch thick had some pictures taken, two of which are | — TW EDpEAN ¥ 
day and is sanded on both sides. Careful produc- reproduced herewith. : ae - Ve. FIRE Pump “ia 
: : tion makes it 100 percent usable. Because of rhe tree frequently was the object of pilgrim- Rdetentatahthnntbatathiatetll? 
, its great structural rigidity and freedom from ages by Boy Scouts, Camp Fire Girls, and other 
warping and splitting, and because it can be similar organizations of nature lovers, and was 
Se stained, varnished, painted, or finished in any a familiar landmark because it stood so high 
ton, | of the other ways to which wood is adapted, above its neighbors. Because of its many inter- 
ber- | this wall board is well suited to any use where esting associations the tree was harvested with WEEDS d t 
the | partitions, wall lining or panels may be required. great care, as the pictures show, and the butt mee no 
ates The new type of bundle is designed to fit log has been brought to the park here in Nahma, 
“tive these various needs, also. “Plylock” is packed where it will be preserved. It is 21 feet in cir- cause fires ecce destroy 
been | ten panels to the bundle, in widths of 32 or 48 cumference, and 10 feet long. This, with the ee 
dity | inches and in lengths of 5, 6, 7 and 8 feet. The one 12-foot log and six 16-foot logs which them this easy way e338 
pro- i heavy paper wrapping is so folded at the ends were cut, made a total of 118 lineal feet of logs. : 
Mis- ; as to make the package absolutely dust-proof. The diameter of the top log was 10 inches. Simply dilute 1 gallon of Wilson's Weed Killer to 46 
hich | Edge protection is afforded by strips of wood, The logs scaled 5,835 feet. gallons of water and just sprinkle around your lumbe: 
a. 1 piles and buildings. . . at the mills or in your yards. One 
ints > good application a year is sufficient. This is cheap fire 
a of | insurance! Send in a trial order today! 1 Gallon $2.00; 
ates 5 Gallons $8 00; 10 Gallons $15.00; 25 Gallons $30.00; 
d-of 50 gallons $50.00; freight allowed on 5 gallons or over 
ten East of the Mississippi River. 
Jws: Booklet mailed on reauest. 
esent 
aster * 
oard 
rate 
‘oT Department R 1 
42 7 SPRINGFIELD NEW JERSE? 
31 : 
a | 
49 . 2 
: Established1847 
wil Richard Shipping Corp. §**"*" 
33 | 44 Besver Street. NEW YORK = fess "onne": 
"19 . . peemets.. We 
‘31S Ocean Freight Brokers Dindicaliclasses 
35 ; tend to collection 
o | and Contractors of invoices. 
36 : 
E Special department handling export lumber shipments 
.38 ry 
‘gi 
.33 
" WARREN AXE & TOOL CO. 
ee — WARREN, PA. 
33 Hap views of the butt log of the big white pine recently harvested by the Bay de Noquet Somers Rone eee rey-o-1, 198-4 2 
nent ; Lumber Co. at one of its camps near Nahma, Mich. In the left picture Foreman Clem Coughlin International Ex position \ sovmseemecneeteneenn  sesoeneseeeneseaeree 
these & ts shown in gee gg and — Bs is Charles E. —— of Chicago, vice president of the ALSO ALASKA-YUKON PACIFIC EXPOSITION 
i are company; in the other picture, en Mercer, assistant woods superintendent, is on top of the AND DROP FORGINGS. Daily fac- 
res as butt log and the foreman is resting one foot upon it. The butt log will be preserved in the AXES-LOGGING TOOLS tory capacity ss00Axes& Tools 
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Forest Timber 
FOR SALE 


Sealed bids will be received by the 
Regional Forester, Missoula, Montana, 
up to and including April 13, 1931, for 
all the merchantable dead timber stand- 
ing or down, and all the live timber 
marked or designated for cutting on an 
area embracing about 2,250 acres within 
surveyed Sections 5, 6, T. 51 N., R. 1 
Ww £28 & Btw. M RB F 
, R. 2 W., unsurveyed Sections 19, 
7, 28, 30, 31, 32, 33, 34 and 35, T. 
. R. 1 W., Boise Meridian, Little 
Coeur d’Alene River Watershed, Coeur 
d’Alene National Forest, Idaho, esti- 
mated to be 38,400,000 feet B.M. of white 
pine and 1,300,000 feet B.M. of spruce 
more or less. No bid of less than $4.00 
per M. feet B.M. for white pine and 
$1.50 per M. feet B.M. for spruce will 
be considered. $8,000.00 must be de- 
posited with each bid to be applied on 
the purchase price, refunded, or retained 
in part, as liquidated damages, accord- 
ing to conditions of sale. In addition, 
a deposit of $1.20 per M. feet B.M. for 
the total cut of timber will be required 
for slash disposal and other silvicultural 
measures. The right to reject any and 
all bids reserved. Before bids are sub- 
mitted, full information concerning the 
timber, the conditions of sale, and the 
submission of bids should be obtained 
from the Forest Supervisor, Coeur 
a'Alene, Idaho. 
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A New Book by the 
“Lumberman Poet” 


he Heart: 


Content 


BY 


Douglas Malloch 





Here are 125 happy, hopeful 
and helpful poems which will, 
indeed, “make living a joy.” 

You will want to pass extra 
copies along to your friends— 
and the price makes it possible. 


a especially you want it your- 
self. 


$1.25 Postpaid 


Address 


The American Lumberman 
PUBLISHER 
431 South Dearborn St., Chicago. 

















(Continued from Page 55) 
a dinner by his associates. Mr. Sorries 
started as a boy in the yard and attained the 
position of vice president. 

Clarence Broback, production manager for 
the Union Lumber Co., San Francisco, manu- 
facturer of redwood, has been spending some 
time on the Atlantic coast. 

Charles Hill, general sales manager of the 
Southern Pine Sales Corporation, is still con- 
fined to his bed at his residence in Mont- 


Philadelphia, Pa. 


April 6.—The river yard of the J. 
Coombs Lumber Co., along the Delaware 
River at Paulsboro, N. J., has been pur- 
chased by the Paulsboro-Hog Island Ferry 
Co., for the location of the slip on the 
Jersey side of the river. Mr. Coombs has 
been elected president of the new ferry com- 
pany, which will operate boats between Hog 
Island, Pa., and Paulsboro, providing a time 
saving detour for southern motorists en 
route to New Jersey seashore points. 

The annual meeting and banquet of the 
Eastern Lumber Salesmen Association, will 
be held Friday, April 10, at the Manufac- 
turers’ Club. At this session, officers will 
be elected and plans made for the coming 
fiscal year. 

The lumber industry is almost certain to 
have a governor in New Jersey after the 
votes are counted next fall. Not to be out- 
done by David Baird, of the Baird Lumber 
Co., in Camden, who is to be the Republican 
nominee, Owen M. Bruner, the Atlantic City 
lumber merchant, has been selected by the 
Prohibitionists as their standard bearer. He 
will receive the unanimous support of the 
National Prohibition Party. 


Howard 


Shreveport, La. 


April 7.—Retail yards are sending in a few 
replacement orders. There is not a great 
deal of buying going on throughout the ter- 
ritory as a whole. The demand from east 
Texas oil fields has slowed up materially. 
Visitors to that region state that it is teem- 
ing with activity still, though need of lumber 
and other items has been fairly well supplied. 
Proration of the production of oil is not 
going to help matters, as the small operators 
will be seriously hampered. tetail lumber 
yards that were looking for an extended de- 
mand while exploitation continued would be 
among the chief sufferers, outside the oil 
business itself. Southern pine prices show 
little change. The weather is somewhat bet- 
ter and logging conditions are improved 
Mill order files are thin, and shipments are 
reduced. 

Resolutions of respect to the memory of 
the late George S. Prestridge of the Frost 
Lumber Industries (Inc.), who died here sev- 
eral days ago, were adopted by the board of 
managers of the Shreveport Lumbermen’s 
Club, of which Mr. Prestridge was president 
when he died. 


Kansas City, Mo. 


April 7.—Lumber trade has shown an up- 
ward trend again, after a pronounced dull- 
ness the previous week. Heavy purchases of 
piling, for the extensive grain elevator build- 
ing program here, were in part responsible 
for increased sales. Government work on 
the Missouri River has also been responsible 
for some sales, chiefly of piling. There is 
good inquiry for all classes of lumber, and 
even railroads, which have been quite inac- 
tive lately, resumed buying in a healthy man- 
ner. Industrial demand was fair generally, 
and may be expected to increase from now 
on, sales managers predict. 

Contractors say there is more building 
going on, or to start within the next week 
or so, than they had expected. Residence dis- 
tricts are thickly dotted with new residences 
under way, in spite of the fact that loans 
are hard to get on this kind of construction. 

The Stephenson-Browne Lumber Co.,, 
Chickasha, Okla., has purchased seven Okla- 
homa line yards of the Pickering Lumber Co. 
The yards are located at Bixby, Cushing, 
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Jenks, Tulsa, 
Okmulgee. 
Out-of-town lumbermen attending a line- 
yard meeting of the Southwestern Lumber- 
mens’ Association April 7 in Kansas City 
were Harry Cragin, Harry Cragin Lumber 
Co., Ponea City, Okla.; Oscar Curd, Producers’ 
Lumber Co., Tulsa, Okla.; Harry Putnam, 
Putnam & Jones Lumber Co., Carthage, Mo., 
and W. L. Hulett, Baxter Springs, Kan. 


St. Louis, Mo. 


April 6.—Trade is quiet. Industrial buying 
is light. Most yards are working off stocks 
bought this year, which are fairly well as- 
sorted, though not heavy. Inquiries are pick- 
ing up a little from railroads and _ retail 
yards. The trend of prices is downward. The 
price of 2x4-inch No. 1 southern pine is down 
to $21; 4-inch Bé&better flooring is $32.50; 
No. 2 boards, $20.50; No. 1 lath, $3.50; No. 2 
lath, $2.60. B&better slash grain Douglas fir 
flooring is $31.50; B&better fir drop siding, 
$34.50, f. o. b. St. Louis. No. 2 4/4 sap gum 
is $13. 

Representatives of West Coast mills repart 
that business in general is better, with west- 


West Tulsa, Mounds and 





Statement of the ownership, management, 
circulation, etc., required by the Act of Con. 
gress of August 24, 1912, of AMERICAN 
LUMBERMAN, published weekly at Chicago, 
Ill., for April 1, 1931. 


STATE OF ILLINOIS, 
County oF Cook, 8. 

Before me, a Notary Public in and for the State 
and county aforesaid, personally appeared ELMgeR 
Cc. Hone, who, having been duly sworn according to 
law, deposes and says that he is the business 
manager of the AMERICAN LUMBERMAN, and that 
the following is, to the best of his knowledge 
and belief, a true statement of the ownership, 
management (and if a daily paper, the circula- 
tion) ete., of the aforesaid publication for the 
date shown in the above caption, required by the 
Act of August 24, 1912, embodied in section 411, 
Postal Laws and Regulations, printed on the 
reverse of this form, to-wit: 

1. That the names and addresses of the pub- 
lisher, editor, managing editor, and business man- 
agers are: 

Publisher, The AMERICAN LUMBERMAN (a corpo- 
ration), 431 S. Dearborn St., Chicago, Ill. 

—~y ELMER C. Houe, 6704 Stewart Ave., Chi- 
cago, Ill. 

Managing Editor, A. L. Forp, 6104 Woodlawn 
Ave., Chicago, Il. 

Business Manager, ELMer C. HOLs, 6704 Stewart 
Ave., Chicago, II. 

2. That the owner is: (If owned by a corpora- 
tion, its name and address must be stated and also 
immediately thereunder the names and addresses 
of stockholders owning or holding one per cent or 
more of total amount of stock. If not owned by 
a corporation, the names and addresses of the indi- 
vidual owners must be given. If owned by a firm, 
company, or other unincorporated concern, its 
name and address, as well as those of each indi- 
vidual member, must be given.) 

The AMERICAN LUMBERMAN (a corporation), 
431 S. Dearborn St., Chicago, Ill. 

Carl W. Defebaugh, 1120 EB. 50th St., Chicago, 
Il 


Annie C. Defebaugh, 1130 E. 60th St., Chi- 
cago, Ill. 

3. That the known bondholders, mortgagees, and 
other security holders owning or holding 1 per- 
cent or more of total amount of bonds, mortgages 
or other securities are: (If there are none, 80 
state.) None. 

4. That the two paragraphs next above, giving 
the names of the owners, stockholders, and security 
holders, if any, contain not only the list of stock- 
holders and security holders as they appear upon 
the books of the company, but also, in cases where 
the stockholder or security holder appears upon the 
books of the company as trustee or in any other 
fiduciary relation, the name of the person or cor- 
poration for whom such trustee is acting, is given; 
also that the said two paragraphs contain state- 
ments embracing affiant’s full knowledge and belief 
as to the circumstances and conditions under which 
stockholders and security holders who do not ap- 
pear upon the books of the go as trustees, 
hold stock and securities in a capacity other thaD 
that of a bona fide owner; and this affiant has no 
reason to believe that any other person, association, 
or corporation, has any interest direct or indirect 
in the said stock, bonds, or other securities thao 
as so stated by him. 

5. That the average number of copies of each 
issue of this publication sold or distributed, 
through the mails or otherwise, to paid subscribers 
during the six months preceding the date show? 
GS Oe cveveceves (This information is required 
from daily publications only.) 

EvMoer C. Hote, 
Business Manager. 

Sworn to and subscribed before me this 25th 
day of March, 1931. WILLIAM MATHIESEN. 

(Seal.) Notary Public. 

(My commission expires Jan. 20, 1933.) 
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and ern lumber holding its own, although there 
js no improvement in demand. No change in 
ine- prices is reported, except on straight cars of 
er- special items in distress, which are being 
city offered at especially attractive figures. There 
iber has been no change in shingle prices, and de- 
ers’ mand is very light. From another source 
am, comes a report of a reduction in prices of 50 
Mo., cents on No. 1 fir dimension, and $1 on tim- 
pers, indicating that the low volume of busi- wy 





ness is forcing American mills to meet lower , F — 
prices from British Columbia mills. tai Ceeiciia 
Oak flooring volume is continuing fairly ae eS 
, satisfactory, and some of the more rapidly 
» | ator Wilixed Car Shipments 
cks items are oversold, on account of production 
schedules being low. Sales of hardwood 









































a : lower grades are showing some activity, due 
to Government demand for river work. iif | Yi 
The Arthur Schaeffering, former sales manager ALL IN THE @e2 yp OU ake 
ee Hill-Behan Lumber Co., has gone to Dibert ‘ 
Maes Stark & Brown Cypress Co., as salesman for SAME CAR 
- southern Illinois and southern Indiana terri- MORE PROFI 4 
s fir . 
é tory. 
— F. D. Root, assistant sales manager What- y 
zum , : ~ , , et ‘ . 
com Falls Mill Co., Bellingham, Wash., spent , 7 
Wednesday in St. Louis, calling on members DENSE Excess stocks = yom sheds — yer yards, 
part of the lumber trade uickly eat up profits. And being “short” thi 
et- | _— ROSEMARY PINE— ee 0 ee 
I ° ° ° 
; . or that item makes you miss sales. But with Bruce 
—— = | Warren Ark Timber, yard and shed f . 
- | ' ’ stock. Mixed Car Shipments you can keep a full stock— 
J April 7.—Arkansas soft pine orders are not <i. 2 
“on. ear ee ae ee ae HARDWOOD have everything you need and actually operate on 
>AN through, and are keeping shipments and pro- FLOORINGS— less money. 
Ago, ] duction well balanced. Mill operators have e 
; not been able to reduce inventories as much Block, Plank, Strips,— ‘ 
| as they had hoped for, but there has been no untreated or *CELLized. You can make up your mixed cars of anything 
marked increase, yrders or mixed Car ioad- e 
state ing predominate. TRIM— you need—get the car load prices and the car load 
.MEB Finish, casing, base, Idings : ‘ing M4 ; ; 1 
“7 Meh, SORE, DOES, snreeNEe Ste Seernee. Gum, Beech, Oak. freight rate. Everything is loaded at the Bruce Mills 
- An | both 38- and 4-inch flat and edge grain, are 
that } — (Aap = 7 quantities. Prices 9 - —— — yard stock, shed stock, hardwood floorings, 
edge are holding steady on edge grain, varying coca : : 
_ | scan SEE to Oe | de tat eoade moulding, hardwoods, pine—untreated or Bruce 
ula- i flooring averages around $31. B&better drop Bruce Tennessee Aro- Preserved 
= siding No. 117 has been offered by some matic Red Heart Cedar. . ‘ 
southern mills at $2 to $3 lower than Arkan- 
= sas mills are willing to accept. Stocks on BRUCE PRESERVED And in addition to vour low r invent ‘. 
5/4x12-inch B&better have been reduced 20 LUMBER— ) ee Sey eae 
Dub- pore oe a the an me ne Sills, Joists, Sub-Floor complete stock plan, you will enjoy doing business 
{ s is ) ar item, and a east a sma Ed 9 ‘ 4 A ‘ ‘ 
— : quantity is called for on practically all mixed ing, pi pt yor ean Ceil- with the Bruce organization. They understand the 
; orders, prices averaging from $70 t 74, il}. ing—and all other con- ° ) ° 
ped Sines cakes teone ik canes pike sac pr EY Pa many retailer’s problems—know his language and have 
at cat-to-longth doer Sembe, averaging from 60 SOUTHERN everything he needs. Send them your inquiries. 
o 65 cents a set. e 5/4x6-inch jambs aver- 
age from $1.10 to $1.20 a set. HARDWOODS— 
wart Several mills re . P . “tama % “dc = 
i s é s 2>port a shortage in boards 
pora- j of 1x12-inech 10-, 12, 18- and 20-foot No. 1, Oak, Gum, Poplar, BRUCE ROSEMARY YELLOW PINE 
also | and 1x8- and 10-inch 20-foot No. 2. Dimen- Cypress and Magnolia. f * * 
esses sion, 2x4-inch, 18- and 20-foot Nos. 1 and 2, AN —a feature item of Bruce production 
nt or and 2x10-inch No. in ¢ > 3 exc “ D— ; 
d by ee BD Benen ee ee lat —complete stocks at all times. 
indi- ny » Oe Ge aces. s engtns 0! Bruce “Specialties”. 
firm, 2xl2-inch are exceedingly scarce. In No. 2 
, its boards, 1x12-inch, 10- and 20-foot are very ss 
indi- | scarce and sales are limited to 50 to 100 . 
pieces a car. 
on), | Some orders for ear siding have been 
cago placed, but prices are generally too low for s 
4 the mills in this district. In fact 8- and oe ee , Be 
Chi- 10-foot B&better Boston partition is being 
F sold for more than that grade of car siding. 
,and Ff Several orders have been offered this week EXECUTIVE OFFICES: MEMPHIS, TENN. 
per | for long joists, but the mills in this district . 
age se ae cies caeney ee ae Bruce Mills In Seven Southern Centers 
B, 4 : 
iving N rf Ik V LARGEST MANUFACTURERS OF HARDWOOD FLOORINGS IN THE WORLD. 
om 4 ° ° 1 a. 
tock- 
upon _ April 6.—There has been but a fair demand 
yhere for North Carolina pine. Total volume of more ago good circular sawn kiln dried edge ° ° 
= March business was larger than during pre- box was bringing $18.50 f. 0. b. cars Norfolk, Birmingham, Ala. 
a : vious months. Prices have shown a further whereas today the best offer made is $17. 
= Weakness. Many millmen are advocating an The retail yards are buying some 10-inch and April 6.—Repairing continues to be the 
iven; | : : . F : 
tate. 8-hour day to lessen production. showing real interest in 12-inch No. 1 box, kind of trade most interesting to the re- 
relief é There has been a little better demand for rough and dressed; the 12-inch is now scarce, tailer. March repair jobs included 193 resi- 
vhich =§ edge 4/4 B&better band sawn stock, but good and never goes along with the market. The dence contracts, and a few repairs for com- 
A circular edge and stock widths have not been box makers are buying a little poplar and mercial property. Retailers report better col- 
than moving so well, even though the price is cottonwood but are not using much gum, lections, but loans are still hard to secure. 
15 20 lower than it was two weeks ago. No. 1. either sap or tupelo. The large industrial Credit conditions remain about as in March. ; 
‘tion, common 4/4, either edge or stock widths, has consumers of pine lumber, dressed and re- Most retailers demand a positive guaranty of' 
lirect been very quiet. The retail yards are mov- sawn, bought more freely last month but payment, or cash, before delivery of mate- 
than ing out a little more lumber of all kinds, seem to have left the market entirely. rial. Price adjustments continue. Further 
ai but are not buying anything until forced to Planing mill operators have not been find- cuts in costs of mill operation do not seem 
do so. B&better 4/4 stock widths have been ing business very brisk. There have been possible, With the continued downward 
uted, : B ; ; 
-ibers moving a little better dressed in mixed car- many inquiries for dressed finish, flooring, movement of prices, there is no margin left 
=o | — along with 5/, 6/ and 8/4, but competi- casing, ceiling, roofers ete. in mixed cars between actual cost delivered on the job and 
uir e tion is keen and prices have suffered. There but orders are slow in materializing. Prices sale level. Manufacturers expected to main- 
is a better demand for B&better 4/4 miseuts, are weak. Kiln dried and air dried roofers tain March 15 levels of prices, but April 1° 
x me the mills have little to offer, because have been very quiet. Prices on air dried lists carried further reductions, ranging from 
pate ley are not producing. roofers are holding steady, because of un- 50 cents to $2.50. Many of the mills have 
25th > : , ‘ whe é - . - . 
he Edge 4/4 No. 1 box, kiln dried and air favorable weather. Good 6-inch air dried reduced by about 25 percent their discounts. 
ro dried, has been moving very slowly. Box roofers, beaded, are selling at $11.50 f. 0. b. to the wholesaler and commission salesman, 


makers are buying little. Thirty days or cars Georgia main line rate. The Swift Hunter Lumber Co., which closed 
















































down its plant last December, has resumed fixed for the annual letting of highway guard 

operation rail post contracts. It is a question of supply 

‘ s " rather than demand where the large posts 

Minneapolis, Minn. are concerned, since most manufacturers re- 

port them to be in short supply. Warm 

April 7.—While there has been no general weather of the past few days is beginning to 
change in northern pine quotations, dealers in stimulate spring business ip small posts. 


some cases are making concessions, forced Sash and door manufacturers report an im- 
upon them by competition. The volume of proved business during the last week, consid- 
sales is holding up fairly well, but is below erable residential construction having been 
that of previous years. Orders still are started, with more planned for the near fu- 
largely for mixed cars of difficult assort- ture. Much of the building involves the use 
ments. Northern pine stocks have been of special millwork in expensive houses. 
dwindling quite rapidly, since only two mills Modernization demonstrations are reported as 
in the Head of the Lakes region have been having a favorable reaction in the millwork 
operating, but are in fairly good assortment market, 
and will probably be in sufficient volume to Five hundred twenty-six retail yards in 
carry over until the new cut is available. Box the ninth Federal Reserve district sold 3,4914,- 
and crating interests are taking some north- 000 board feet of lumber in February, 1931, as 
ern pine, but other industrials are not ac- compared with 3,563,000 feet in January, and 
tively in the market. 4,100,000 feet in February, 1930. Stocks at 
A fair volume of business is being trans- 197 yards totaled 80,251,000 feet at the end 
acted in the northern white cedar lines, prac- of February, 1931; 76,552,000 feet at the end 
tically all items being in some demand, al- of last January, and 89,534,000 feet at the 


though orders are not large. Today has been end of February, 1930. At 526 yards, Feb- 





Strong? 


Here's the 
Proof — 


The air-dried 
Spruce and 
hand split and 
shaved rungs 
make the dif- 
ference. 





KCO. ‘BATH NY. 


Here’s the Place to Get 
Any Quantity of Finest Quality 


\ Northern Hardwoods 


Our large tracts of virgin growth 
timber and modern manufacturing 
facilities insure you a dependable 
source of supply Let us prove it. 





















MANISTIQVUE, MICHIGAN. 
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ruary, 1931, sales totaled $695,500, as com- 
pared with $1,056,300 in January, and $957,- 
700 in February, 1930. Cash collections at 
334 yards totaled $365,900 in February, 1931; 
$55,900 last January, and $486,600 in Febry- 
ary, 1930. 

Ray A. Gore, representative for the St. Pay 
& Tacoma Lumber Co., has removed his office 
to Room 742, Lumber Exchange Building. 


Laurel, Miss. 


April 6.—March 31 inventories by the 
southern pine mills in this vicinity show that 
stocks are still being reduced. The loca] 
mills are curtailing production heavily, and 
it is below shipments. Some of the much 
used items have become somewhat scarce, 
Prices are firm and some advances during 
April are expected. The export market is 
quiet, only a few small orders being placed, 

There has been practically no change in 
the hardwood market. 

Schuyler B. Bissell, of Wausau, Wis., and 
Mrs. Bissell, en route from Sanibel Island, 
Florida, to their home in Wausau, were 
guests last week of Laurel relatives and 
friends. They will stop in Memphis, Tenn., 
to see Murray H. Bissell, their son, and Mrs. 


Bissell. 
Macon, Ga. 


April 6.—Roofer manufacturers report a 
pick-up in business since the middle of 
March. The Southeast is taking a large part 
of the roofers being sold. There are a num- 
ber of good sized constructicn contracts un- 
der way. Weather conditions have been bad, 
as there have been rain and heavy hail 
Prices remain low. 

Railroads in this vicinity are taking a lift- 
tle more longleaf than for several months, 
yet their orders are not up to expectations. 
Railroad shops are busy getting equipment 
in good shape for the spring and summer 
movement of freight. Construction programs 
in the Southeast, including some big con- 
tracts in middle Georgia and in the Atlanta 
territory, have resulted in placement of some 
good orders. 





Trouble por Litigation 


COLUMBUS, OHIO, April 6.—Papers in 
voluntary bankruptcy have been filed by 
James O. Goodlin Son & Co., lumber dealers 
of Toronto, Ohio, in the United States district 
court at Columbus, listing liabilities of 
$34.743 and assets of $15,707. At the same 
time individual members of the concern filed 
petitions in bankruptcy. 


BOSTON, MASS., April 6.—Atherton Loring, 
of the George McQuesten Co., was appointed 
a receiver in equity of the A. T. Stearns Lum- 
ber Co., following a hearing last week. The 
court intimated that a co-receiver would be 
appointed later. The A. T. Stearns Lumber 
Co. in business here for about eighty years 
and operating a retail yard in Neponset and 
a sales office at Haymarket Square, down- 
town, recently has been unable to meet obli- 
gations promptly and court proceedings were 
instigated by two local banks with compara- 
tively small claims. The corporation is re- 
ported to have assets of moré than double 
the amount of liabilities. 


CLINTON, MASS., April 6.—W. A. Fuller & 
Son, lumber dealers of Clinton, have made 
an assignment for the benefit of creditors. 
This has absolutely no bearing on the affairs 
of the W. A. Fuller Lumber Co. of Leominster, 
Mass., as the two concerns are separate cor- 
porations under different ownership and 
management. 


ASHEVILLE, N. C., April 6.—Temporary 
order placing seven lumber companies in re- 
ceivership as the result of the failure of the 
Central Bank & Trust Co. November 20, was 
signed recently by Judge Guy Weaver in 
general county court. Petition for receiver- 
ship for each company was filed by G. N. 
Henderson, liquidating agent of the Central 
Bank, who alleges the defendants owe the 
bank $1,292,000. They have been directed to 
appear in court to show cause why the 
order should not be made permanent. In the 
meantime Henderson and Lawrence J. Pace 
of Hendersonville have been named tempo- 
rary receivers. The companies and the 
amount it is alleged they owe the bank are: 
the Arden Lumber Co., of Buncombe, $190,000; 
Hardwood Sales Corporation, $168,000; Hen- 
dersonville; Pace Lumber, Hendersonville, 
$40,000; Cashier’s Commission Corporation, 
Hendersonville, $225,000; Sterling Lumber 
Co., Hendersonville, $225,000; Forest Prod- 
ucts Co., Hendersonville, $225,000; and the 
Southern Land & Lumber Co., Hendersonville, 
$224,000. 
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THIS WEEK’S LUMBER PRICES 


NORTH CAROLINA PINE 


Following are typical average f. o. b. Nor- 
toll prices made during the period March 1 
to 31, inclusive, as reported by the North 
Carolina Pine Association: 


Rough 
Edge 4/4— 


"POORER TCT TOOT $38.00 
9 1 seis pa Rea eBit hc 4 24.35 
F RE Rev asentav cad s Cenanen esa cieeee wn 18.85 
 .. Divas bccvnencesebet ees eres enain4 ae 

No. 1 No. 2 
B&better No.1 box box 
one cccacneums $38.15 er in ie eae 
S ——Teer re Tee 39.00 oak ws wih e+e 
Se Pore rrr 40.60 $31.15 $20.30 $16.35 
id awit ane 43.15 i. i re 
Dear 42.40 31.70 21.70 17.35 
PE one eae 46.30 36.15 22.50 17.55 
SEE” hax caters 60.25 40.40 25.80 18.20 

Edge, B&better— 
ox cade e Se RES aa ee RECO $42.50 
RN ok ates egal ie ASG ie we We ee ae 57.45 
NY oO lata a as te SOR AL A 62.55 
b i rrr Tee ey Te eee eae ee 46.10 

Bark Strips— 
NOC RE CTT CECE CC $26.90 
le a a as ate ok Godby RSL ALAK or Gene EO a 9.8 
Dressed 21%” 3” & 
Flooring— Wide Wider 

| eee CT CCT $35.95 $34.95 

No. 1 common, {%”........ 31.50 30.90 

No. 2 common, {§”........ 22.75 23.25 

2%" 3% ” 

a A PEE re ee ae $33.75 
B&better, bark strip partition.......... $28.55 
Box bark strips, dressed........c.ce.00- 12.75 

No. 2 
Roofers dressed 
ax iuigigiern Geialn tebe aiesw haa oe $21.20 
BE ari rash wh gaggle iaere Melee ee ae 21.80 
SE. Saha Gb hal bem ihn RAS Reena oe eee eae 21.75 
BOT a sch aa pktns aeanal back the aida are are a 28.00 





WISCONSIN HEMLOCK 


Following are f. o. b. Wausau, Wis., prices: 
No. 1 Hemlock Boards, 818S— 


8’ 10,12&14 16’ 


ee nas rere $22. 50 $23.50 
Me snonnnces wean . 25.00 26.00 27.50 
DE us cccwelnea naeees 26.00 27.00 238.50 
Di  ceeudaun wenn eee 28.50 29.50 31.00 
Se cavemen ‘ 29.50 30.50 32.00 

For shiplap ‘or flooring, add 50 cents to 


prices on No. 1 boards. 
No. 1 Hemlock Dimension, S1S1E— 


8 10’ 12’ 14° 16” 
2x 4” ...$26.00 $26.00 $26.00 $26.00 $27.00 
2x 6” ... 24.00 25.00 25.00 25.00 27.00 
2x 8” ... 26.00 26.00 26.C0 26.00 27.00 
2x10” ... 25.00 28.00 29.00 29.00 28.00 
2x12” .. 25.00 29.00 29.00 29.00 29.00 


For Nw. 2 dimension, deduct $2.50 from price 
of No. 1. 


ENGELMANN SPRUCE 


Prices f. 0. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
siding and ceiling: 

Inch 4” 6” 8” 10” 12° 





D&btr., 6-16’.$42.00 $46.00 $46.00 $67.00 $82.00 
btr.,* 6-16’. 41.00 45.00 45.00 62.00 77.00 
No. 1, 6-16’.. 40.00 44.00 43.00 8 
No. 2, 8-16’.. 40.50 38.50 38.50 38.50 46.00 
No. 3, 8-20’.. 31.50 33.00 33.00 34.00 35.00 
No, 4, 4-20’.. 27.00 29.00 29.50 29.50 29.50 
5&6/4, 6-16— 4”&wdr. 4,6&8” 10” 12” 
ry $66.00 $68.00 $71.09 $81.00 
a ee 60.00 62.00 65.00 75.00 
ae 58.00 60.00 63.00 73.00 


For 5/&6/4 in No. 2, 4-inch, add $6; 6-inch, 
add $9; 8-inch, add $6; 10- inch, ‘add $8; 12- anche 
add $6: No. 3, 4-, 6-, 8- and 16-inch, add $7.5 
12- inch, add $8; No. 4, $4. 

§Furnished when available. 

*Contains 40 to 50 percent Dé&better. 

Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18- and 20-foot é, $2. In No. 
2, add for 18- and 20- foot, $2; other lengths, #. 
Bevel siding, %-inch, odd iengths, 3- to 20- 

foot, but not over 20 percent shorter ae 


10- foot: 
D&btr., 4-inch. -$28.00 E, 4-inch.......$18.00 
6-inch.. 31.00 6-inch....... 21.00 


Tesh, spruce and pine, 4-foot; No. 1, $7.45; No. 





AMERICAN LUMBERMAN 


DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., April 7.—I*. o. b. mill prices 
on actual sales of fir, April 3, 4 and 6, direct 
only, straight and mixed cars, reported by 
West Coast mills to the Davis Statistical 
Bureau, were as follows: 


Vertical Grain Flooring 








B B&btr ¢ D 
1x4” hanen 00 as 00 wane Fg 
I ida she coc sit tested 1.50 : 

Oe” -csses 31:80 
Flat Grain een 
DT. bb ecneaae : 17. 75 15.00 oe 
oars, a aieacereoe ‘ 22.50 18.25 ° 
Mixed oe nena 
Bee” <5 pasa saes $11.00 
‘Cetling 
bib edlasank ‘ 16.00 13.00 
CT kaa oie ‘ 17.00 13.00 
Drop Siding, 1x6” 
PE .nees Oeaias . 20.2 17.00 
> GAS tree 19:00 17.00 cree 
pee ae oa 12.00 
Pinish, Kiln Dried ont Surfaced 
1x6” 1x a” 139" 
PORE io cece cananns $38.50 $38.25 $46.75 
Common Boards and Shiplap 

1x6” 1x8” 1x10” 1x12” 
ee Mota care ee ore $12.75 $13. 00 $13.00 $14.75 
oe, Se 5.75 6.25 7.50 8.75 
ee ee 4.00 5.25 5.25 ue 

Dimension 
12’ 14’ 16’ 18’ 20’ 22&24° 26-32’ 
No. 1, 2” thick— 
4”.$12.50 $12.50 $13.75 $14.25 $14. 00. 

6”. 11.75 11.75 13.00 13.00 13.50 $16. 50 $17. 50 
8”. 11.75 11.75 13.00 13.75 13. 75 17.25 18.00 
10”. 13.00 13.00 14.00 14.75 14.25 16.50 19.00 
12”. 13.50 13.50 14.00 14.25 14.25 18.00 18.50 
2x4”, 8°, $12.50; 10’, $12.50; 2x6”, 10’, $10.50 
Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
a eevee $7.25 $6.75 $6.75 $8.00 $7.50 
a eee 3.75 4.25 hs hee er 
No. 1 Common Timbers 
Su3 to 4z13" to 30°, surfaced ...vccses $15.50 
SED tO 1ZEES" to 40", FOUR 2. cccccssece 14.00 
6x5 to 123n13" te €0’, BUFTRCOM ..cccccee 13.25 
Fir Lath 
Pe Di Be as kvsadeusiatseneneban $2.50 
B& better, Piat Grain Car Siding, 9 or 19’ 
BE wibies v a:d:nis we 08 ra ee oe eee $27.00 
BNE cat heaters aiid price belie ale ae de Ri low aha 27.00 

The following average wholesale prices 


f. o. b. mills, those on commons covering 1l-inch 
stock only, were reported by the California 





White & Sugar Pine Manufacturers’ Associa- 
tion for March: 
California White Pine 
No. 1&2-clr. C sel. D sel. No. 3 clr. 
All widths— 
UE aiiata wacale'a or $58.55 $54.65 $34.85 $27.55 
Se ere 57.55 55.10 33.40 42.00 
SRE eS 55.75 46.75 27.45 42.50 
_, SEAS 66.05 56.50 35.40 52.45 
California Sugar Pine 
ee ere 89.50 77. 57.05 34.85 
Spe aes 83.55 71. 53.35 51.25 
| eee 83.30 59.5% 40.45 49.50 
SO en eee 93.60 76. 59.25 62.10 
White Pine Shop Australian 
Inch common ..$16.10 Mixed pines— . 
No. 1, g/4xaw.. 28.50 4/4xa.w. - + $36.15 
No. 2, 6/4xa.w.. 19.00 5/4Xa.w. 43.45 
Panel, C&better 6/4xa.w. 38.00 
%"xa.w. ..... 56.15 OS ere 53.75 
“i 10/4&12/4xa.w.. 88.00 
Sugar Pine Shop a 
ineh common 75 a eae $19.45 
oO. 1, 5/4xa.w. 95 
, Bev. Siding, et OK 
No. 2, 6/4xa.w.. 22.80 B&better $30.75 
i, We SS hswecssenses 26.65 
No. seeetier, : Lath— 
1xa.W. ....... 15.00 MR eos bre eee $ 2.60 
No. 2&btr. dimen., _ ac eee 1.90 
19/16xa.w. .. 11.25 No. 1 dim., 
Mixed Pines es 9/16"x4" 17.20 
Common— . segs? 0 oe 15.00 
No. 3) 
6” ....$28.40 $16.00 — 
See 21.15 16.05 Pencil stock . $24.75 
10” .... 20.66 15.55 Douglas Fir 
12” .:.. 25.85 14.65 -Dimension ..... 11.15 
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WESTERN RED CEDAR 


Seattle, Wash April 4.—Prices for red 
cedar siding in mixed cars, new bundling, 8 to 


18 foot, f. o. b. mill, are: 
Bevel Siding, 14-inch 
Clea ee ad 
NL cea pia each etewn $25.00 $22.00 $17.00 
rr ee 29.00 24.00 20.00 
eee 29.00 24.00 20.00 
Clear Bungalow Siding 
%-inch %-inch 
ainsi aah a a wien read Brace $43.00 $32.00 
Se eee eae rere ee 53.00 43.00 
IIE fa on ack ri ret oer 62.00 wah 
Pinish, B&better 
$28, 84S 
or Rough 
i ks nig ts csr -9 Sta aka ene mee $ 50.00 
ES rr ear ne marae eee ert 55.00 
BE “bleh as 5.40 o's CRS eS Oe 70.00 
NE nity. plead al eaca © ote wae oneal hae eee 85.00 
Nothin ik eats oh ae ee aoa ae eee me 90.00 
fost ss baci Edie ale wo og see eee een 95.00 
ESSE a ya Pee Rr ae Ame eee 100.00 
Bae MN GE és i 6b crekc ates ates ennena he 105.00 
Clear Ceiling or Flooring, One Side V or B 
Sa, © 0 BW oc cacedecsivssensasdawekae $35.00 
Se. © OO Be hac itaes saciacesdenewe een 40.00 
Discounts on Mouldings 
Made from 1x3” and under......... SP ee 35% 
age THOMA GEROT SIDER. «onc cscs cantcienes 45% 
For 50,000 feet or more, additional dis- 
WO halkicca sab odd e Keedeles wake eee 5% 
Clear Lattice, S45, 4 to 16’ 
100 lin. ft. 
RO + agus in eleca a eee eee 6 oie kk Si one Re $0.25 
NN Sih: oo ara Ges ham) ain Aicksg eet anita a eel .35 
RE bis kad eas oe keane ee Deke aw eee Ce mee 25 





RED CEDAR SHINGLES 


Seattle, Wash., April 4.—Eastern prices 
per thousand (shingles packed by the square 
are approximately 5 cents over straight car 
prices) f. o. b. mills are as follows: 

Pirst Grades, Standard Stock, Straight Cars 


ee NE. BiG cgi cccwancccevies $1.25@2.00 
SE: oc bs ven acieseecins von cenn 1.45@2.20 
Es PE Kb ad Keke wees vaweaes 2.10@3.00 
IGUPFORAS,. BIRGR STRIM...revccvecerss 2.20@2.95 
WORE ccc cead use eave ae eew es 2.95 @3.75 
See es er 6.50@7.00 
ee ie Ee See eee 2.05 @2.25 


Pirst Grades, Standard Stock, Mixed Cars 


Mixed with Mixed with 
cedar lumber fir lumber 


Mixtra. stars, 6/2... 404. $1.30@2.00 $1.45@2.00 
SS arr 1.55 @2.20 1.60@2.30 
po + 3 > 89D Ss a 2.10@3.00 2.05 @3.00 
eS OS eee ee 2 @3.00 
Gy eee 3.15 @3.75 3.10@3.75 
Royals, 24”, A grade... 6.75@7.00 
Dimension, 5/2, 16”.... 2.35@2.60 2.50 

First Grades, Rite-Grade Inspected Stock 
Extra stars, 6/23... 008. csc ve doses $1.35 @2.00 
Extra clears: 

75% premium clears..........++. 2.05@ 2.40 

50% premium clears............+ 1.90 @ 2.50 
Mae. LOSE DOTCOCIE) ccc csccsaces 2.10@3.00 
Eurekas (75% vertical grain)...... 3.00 ‘ 
PN ds 6 ok ones s's th eee une ome 3.25 @3.75 
DE. Aiceck acct censieke acts ei eae 0 
Second Grades, Standard Stock, Straight Cars 
Common Stas, Cl8.0s cc csecccsvéizsss $0.90@1.00 
a eee ee: re ee .90@1.00 
COMMGNOE GHOGEE ciccevsccescveseves 1.15 @1.75 
TED... B. FORM sb Xin ct on oo ce cetassees 4.75 @5.75 
No. 2 perfections.......oc.scccceces 1.75 @2.75 


Second Grades, Standard Stock, Mixed Cars 
Mixed with Mixed with 
—_ lumber fir lumber 


Common stars, 6/2. a yrt ty .00 sy lan 00 


Common stars, 5/2 0@1.00 
Common clears. ......- 1.15 @1.75 i 33 @1. 75 
No. 2 perfections...... 1.85 @2.75 1.85 @2.75 





WEST COAST SPRUCE 


[Special telegram to American Lumperman] 


Portland, Ore., April 7.—The following are 
prices for mixed carlots prevailing today: 


——, $51@55 Factory stock— 
1x12” ...... @55 4/4 ...$24.00@26.00 
1xi—10” ... 40@45 s/t 2. F6-00g a8'00 
Bevel siding— 6/4 ... 26.00@28.00 
x4” $20.00 8/4 28.50@ 29.50 
x6”, Flat gr. 23.00 Lath 


3.00 
Vert. gr. 26.00 Green box 13. 00 @14.00 








INLAND EMPIRE PINES 


[Special telegram to AMERICAN LuMBERMAN] 


Portland, Ore., April 8.—TFollowing f. o. b. 
mill prices on actual sales were reported to 
the Western Pine Manufacturers’ Association 
by members during the three days ended 
Wednesday, April 8. Averages include both 
direct and wholesale sales, and are based on 
mixed car orders. Quotations follow: 


Pondosa Pine 
INCH SELECTS AND COMMON, S2S— 


q” g” 10” 29° 
C selects AL..... $4 47.30 $48.16 $56.36 $74.18 
D selects AL..... 31.71 35.19 44.64 63.10 
No. 1 common AL 32.( 0 31.00 39.71 46.00 
No. 2 common AL 25.89 22.82 22.75 29.10 
No. 3 common AL 16. 50 16.46 16.68 16.91 
SeLects 82S, 5/4 anp 6/4, 4” AND WIDER— 

C selects AL. ..$61.19 D select AL...$45.23 
Bvat, BIMENG, SG Cicccccscccoccvcevscces 26.63 
Idaho White Pine 

INCH SELECTS AND COMMON, _ 
Td 10” 12” 
© selects Als. ..<« $5 8.00 $65. 50 wee 00 
D selects AL..... eeee ° 53.00 ee 
No. 1 common AL. $39.00 39.00 44.00 
No. 2 common AL, 31.39 31.50 31.48 39.57 
No. 3 common AL. 19.22 20.50 20.50 26.44 
Sevtects 82S, 5/4 anp 6/4, 4” AND WIDER— 
Oe Beis cawacantacecevectieesvedens $80.62 
No. 4 Common, S28, RW RL...... ....-- 13.50 
Larch and Pir 
- . Oe See Ce ta cwnw eee eee $14.47 
Pee, 3 GEORGE. SEIS” 36 ccccvessesesss 15.32 
Drop siding or rustic, C&better, 6” RL.. 33.50 





ARKANSAS SOFT PINE 


Following are average sales prices, these 


f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended April 4: 
Plooring 

1x3” 1x4” 
Edge grain—Bé&better........ $ 60.00 $58.50 
Flat grain—-B&better........ 31.00 31.00 
. he snueedeeas 26.00 26.50 
ce Sarre 19.00 19.00 

Partition and Siding 
Boston partition, B&better, 1x4”........ $30.00 
Drop siding, B&better, 1x6”............ 30.00 

Finish and Moldings 
Finish, B&better, 1x5&10”........ccce0. $45.00 
Finish, B&better, 5/4x5&10”.........066- 58.50 
Caer Ole SE, SEED cectnnedsceananaus 51.00 
Discount on moldings, 1%” and under... 50% 
1%” and over.... 40% 

Boards and Shiplap 
Boards and shiplap, No. 1, 1x8”......... 27.00 
Boards, No. 3, 1x12”, 10, 18&@20’......... 22.00 
Pe: Bek wt Mi ptecavesekseseeex xe 15.00 

Dimension 
ek ee, ee evn ekeeaksumawed $17.00 
ee Ae ee a a gan cned eke ae 
DE» Sat DD BE acc eccadtasencwas 30.00 
ee 2 Ae a EC rere 16.00 
ot gt rr 22.00 
Lath 

Ps a RU s Wacacdeenecedbedécenuewan $2.40 





PHILADELPHIA PRICES 


Philadelphia, Pa., April 6.—Following are 
prices prevailing today in this market: 
LONGLEAF YELLOW PINE FLOORING, 1x3-inch— 
B&better, $42.00; No. 1 common, $37.00; No. 

2 droppings, $28.00. 

LONGLEAF YELLOW PINE TIMBERS, 

Rough, merchantable grade, water delivery— 

6&8-inch 10-inch 12-inch 14-inch 16-inch 
$36.00 $42.00 $52.00 $65.00 $75.00 

GEORGIA AtR DRIED Roorers— 

Tonemed and grooved, %-inch, 6-inch width, 
$20.00 


KILN DRIED YELLOW PINE ROOFERS— 
Tongues and grooved, standard, 6-inch width, 


NoRTH CAROLINA PINE RouGH Box, No. 1— 
10-inch,. $26.00. 12-inch, $27.00. 


NORTH CAROLINA PINE FINISH, 


ER Serr $42.50 

NORTH CAROLINA PINE STEPPING, 

Bébetter, 6/4xl2-inch ........ccccccees $63.00 

Hours CAROLINA PINE DIMENSION, No. 2 & bet- 
er— 

S48; %-inch scant, 2x3-inch, 9-foot, $20.00: 
2x3-inch, 16-foot, $21.50. Rough, 2x10-inch, 
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WEST COAST LOGS 





Everett, Wash., April 4.—List prices of 
logs: 

Fir: Selected No. 1, $21; No. 1, $20; No. 2, 
$15; No. 3, $10. 

Cedar: Rafts of shingle logs only $12; lum- 
ber logs, $24. 

Hemlock: No. 2, $12@12.50; No. 3, $10@ 
0.50. 

NoTeE: Few logs are moving. 





NORTHERN HARDWOODS 


Following are prices of northern hardwoods, 
f. o. b., Wausau, Wis.: 


AsH— 
Sel. No. 1 No.2 No.3 
4/4 $ 65.00 $ 55.00 $ 46.00 $ 30.00 $ 22.00 
5/4 ... 76.00 5.00 58.00 35.00 22.00 
6/4 90.00 75.00 60.00 35.00 22.00 
8/4 - 100.00 85.00 70.00 40.00 22.00 
BrircH— 
4/4 80.00 60.00 38.00 26.00 18.00 
5/4 85.00 65.00 45.00 33.00 19.00 
6/4 90.00 70.00 562.00 35.00 19.00 
8/4 95.00 75.00 65.00 40.00 21.00 
10/4 100.00 90.00 80.00 60.00 Pees 
12/4 105.00 95.00 85.00 65.00 wa 
16/4 160.00 145.00 130.00 ae *s 
SSS we 70.00 55.00 30.00 23.00 ancl 
3/4 ... 72.00 58.00 34.00 23.00 ee 
Thin 4/4 72.00 58.00 34.00 anaes a 


Price of No. 2 and better, 1x4 inch and 
wider, 4- and 6-foot lengths, $30. 

For select red, add $15. 

Rough birch, 6- to 16-foot, 1x4 inch, two 
face clear, $70; one and two face clear, $55; 
1x5-inch, two face clear, $85; one and two face 
clear, $65. 


Sorr MapLp— 


4/4 60.00 50.00 38.00 25.00 18.00 
5/4 65.00 55.00 43.00 30.00 19.00 
OSG «oo Tee 67.00 55.00 35.00 19.00 
8/4 ... 82.00 72.00 62.00 39.00 19.00 
Sorr ELm— 
FAS No. 1&Sel No. 2 No. 3 
4/4 60.00 40.00 25.00 22.00 
5/4 70.00 50.00 28.00 24.00 
6/4 75.00 55.00 28.00 23.00 
8/4 80.00 60.00 36.00 23.00 
10/4 . 90.00 70.00 40.00 eeee 
12/4 ... 100.00 80.00 45.00 oelee 
Rock ELM— 
FAS Sel. No.1 No.2 No. 3 
4/4 80.00 Rares 55.00 27.00 19.00 
5/4 85.00 60.00 30.00 20.00 
6/4 ... 90.00 a 65.00 30.00 *20.00 
8/4 ... 95.00 75.00 38.00 *25.00 
10/4 - 105.00 . 85.00 52.00 hee 
12/4 115.00 95.00 657.00 *30.00 
*Bridge plank, add $4 to No. 3 price 
Basswoop— 
4/4... 65.00 55.00 42.00 24.00 20.00 
5/4 68.00 58.00 48.00 26.00 22.00 
6/4 72.00 62.00 50.00 30.00 23.00 
8/4 75.00 65.00 55.00 34.00 24.00 
10/4 90.00 80.00 65.00 45.00 seats 
12/4 100.00 90.00 75.00 55.00 Seee 


Keystock, 4/4, $72; or on grades, FAS, $80; 
No. 1, $60; 5/4, $75; or on grades, FAS, $85; 
No. 1, $65. 


One and two face clear, 6- to 16-foot, 1x4- 


inch or 1x4-5-inch, $65; 1x5- inch, $70. 
Rep Oak— 
4/4... 85.00 65.00 50.00 32.00 14.00 
5/4 ... 90.00 70.00 60.00 38.00 18.09 
6/4 - 105.00 85.00 70.00 40.00 18.00 
8/4 ... 110.00 90.00 75.00 45.00 18.00 
HarRD MAPLE— 
4/4 ... 67.00 57.00 45.00 34.00 14.00 
5/4 ... 80.00 60.00 48.00 36.00 18.00 
6/4 85.00 65.00 50.00 36.00 18.00 
8/4 90.00 70.00 60.00 36.00 18.00 
10/4 110.00 90.00 75.00 50.00 ose 
12/4 - 125.00 105.00 90.00 52.00 ne 
16/4 170.00 150.00 130.00 eawe eee 
Harp MaPpite RovucH F.oorina Stocc.— 
No.1 No.2 No. 3A 
com. com com. 
ae chekws iva rhienees - -$43.00 $33. 00 $23.00 
eee copeccan’ 45.00 35.00 25.00 
i checadewaas Meier » eee 85.00 26.00 
BEECH— No. 2 and better 
SE whee home Damien mada bnee re 
| eee ae heemened and sotesnae Gee 
FAS ~ Sel. No. 1” - No. 2 No. 3 
6/4 --$70.00 $60.00 $50.00 $35.00 $22.00 


Additions for special widths of No. 1 and 
better in all hardwoods, standard lengths, are: 
8-inch and wider, ¥i3: 10-inch and wider, $30; 
12-inch and’ wider, 
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APPALACHIAN WOODS 





Cincinnati, Ohio, April 6.—Average whole. 
sale prices, carloads, Cincinnati base, on Ap- 
Ppalachian “soft texture” hardwoods: 

PLAIN WHITE OakK— 
4/4 5&6/4 8/4 

ee tet fet 1100115 $115 @12 

No. 1 com.&sel. 53 63@ 68 7090 

No. 2 com... 1Q 86 40@ 45 

No. 3 com..... 24@ 26 26@ 28 26@ 2 

Sd. wormy ... 40@ 42 55@ 57 60@ 62 
PLAIN RED OAK— 

EE cance nk hed 75@ 80 80@ 85 90@100 

No. 1 com.&sel. 45@ 48 52@ 55 58@ ¢@ 

No. 2 com...... 32@ 34 36@ 38 38@ 49 

No. 3 com...... 24@ 26 27@ 30 28@ 2% 
CHESTNUT— 

Tee sesccoscee TO OD 90@ 95 100@105 

No, 1 com..... 483@ 46 54@ 6 60@ 65 

No. 3 com..... 22@ 23 22@ 23 22@ 23 

Soy & 30@ 33 

oO. com... 3 34@ 37 38 

No. 1 & btr. sd. on 

wormy ..... 33@ 37 35@ 38 40@ 42 

PoOPLAR— 

Panel & No. 1, 

18” & wdr...130@135 140@145 150@165 
| Ree 90@100 105@115 120@139 
moe & sel.... 70@ 75 80 90 95 @105 

ehaaeneae 48@ 52 55 60 60@ 65 

No. ee 33@ 36 40 43 45@ 48 

eS eee 24@ 26 28@ 30 29@ 31 
MAPLE— 

Eee 75@ 78 78@ 83 84@ 87 
No. 1 com.&sel. 47@ 560 55 60 64@ 69 
No. 2 com..... 40@ 43 40 43 41@ 4 
Following are carlot quotations, Chicago 


basis, on oak flooring: 


1#x2%” > tg % x1" 


Clear qtd. wht..$103.00 $96.00 $86.00 $63.00 
Clear qtd. red.. 76.00 71.00 66.00 61.00 
Select qtd. wht. 73.00 61.00 50.00 47.00 
Select qtd. red.. 62.00 55.00 50.00 48.00 
Clear pin. wht.. 89.00 60.00 658.00 46.00 
Clear pln. red... 68.00 60.00 56.00 50.00 
Select pln. wht. 55.00 50.00 40.00 39.00 
Select pln. red.. 54.00 51.00 40.00 39.00 
=f ee 35.00 34.00 26.00 25.00 
2 2 eae 35.00 34.00 26.00 25.00 
No. 2 mixed.... 23.00 22.00 12.00 12.00 

) ay %x1h” 
Sere eee $92.50 $91.50 
eC aise ou paw crns oe mee 89.50 89.50 
I os ow atm eat a ee - 71.50 68.50 
eee -- 71.50 68.50 
Ce M, QE oc cnskcaneecucen - 66.50 66.50 
Clear pln. red. bp pidnwaene eae 61.50 61.50 
RN a aides: aga a ace 58.50 57.50 
gS ee er . 55.50 55.50 
No. 1 pln. wht a: aie os wai raed 35.50 33.50 
ey eer ne er 35.50 33.50 
c.f See ere 18.50 17.50 


New York delivered prices may be obtained 
by adding to the above: For }}- or stock, $3; 
for %-inch, $1.50; for %-inch, 


MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of northern hard maple flooring as re- 
ported to the’ Maple Flooring Manufacturers 
Association, averaged as follows f. o. b. cars 
flooring mill basis during the week ended 


April 4: 
First Third 
$34.65 





Second 


CHICAGO PERMITS 


Following are Chicago building permit sta- 











tistics for March, 1931, and comparative fig- 
ures for February, 1931, and March, 1930: 
March, Feb., Mareh 
1930 1931 = 
I circa deen ht dint oo aie dp 62 30 
Offices and hotels ......... 2 1 "i 
EO ree 125 75 86 
Halls and churches........ 6 “Ss 3 
EE ee aaa ee — ane os 
ee a re 30 13 22 
Stores and offices ......... - - ee 
Stores and apartments .... .. 1 3 
Stores and residences ..... 4 a : 
POON GOOG MOI ..ccccccss 3 , 
eee. Peer ere 1 1 e. 
DEN, par ga aha mata ea eas ap 4 1 
2) Re re ee 233 126 167 
Analysis— 
Brick Frame Frontage Co 
Mar., 1930 226 563 $4, 649, 800 
Feb., 1931 122 4 4" 944 7,877,000 
Mar., 1931 148 9 6,007 18,054,100 


Cumulative totals for the first two months 
of 1930 and 1931 are as follows: 


1930 1931 
Number of buildings... 509 399 
Frontage feet «.... <> 17,673 14,409 


SE ew alainn- da cciei ewe nal $15,492,900 $28,769,500 





















































Apr 


Sy 


W) 


RE 





1, 1931 


50 @ 155 
20 @ 130 
15 @105 
0@ 65 
L5@ 48 
9@ 31 


4@ 87 
4@ 69 
1@ 44 


—$—__., 


‘hicago 


%x1%" 
$63.00 
61.00 
47.00 
48.00 
46.00 
50.00 
39.00 
39.00 
25.00 
25.00 
12.00 
6x1" 
$91.50 
89.50 
68.50 
68.50 
66.50 
61.50 
57.50 
55.50 
33.50 
33.50 
17.50 
tained 
ck, $3; 


ooring 
as re- 
turers 
. cars 

ended 


Third 
$34.65 


157 


st 

49,800 
77,000 
54,100 


onths 


31 
399 

14,409 

59,500 








Bi aad 
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SALES PRICES OF SOUTHERN HARDWOODS 


sales prices of southern 























Following were hardwoods received during the week ended March 31, Chicago basis: 
: 4/4 5/4 6/4 8/4 4/4 5/4 6/4 8/4 
FIGURED ReD GUM— MIXED OAK— 
i i. weer ewieahe woe hke awe em celleratee o iatedes Sd. sq. 
‘ > an 2 76 
Rep GUM— : edge 31.79 Met ee ee ee a ee 

Qtd FAS... 83.25 83.25 83.25 81.50 Sd. wormy. EY | he rice echt “gif anata bia cee ae eee 
No. 1&sel. 39.75@ 45.25 ............ 56.00 60.50 PoPLAR— 

Pin. rAS.. 5 15.00@ 82.75 Dae”  . ‘dghavgehwebaeia -quteremeneen Pie. We Cee Se BU 8 ikvvbtieck bvcecaw buen 
No. i&sel. 40.75 RE bees ERK REED SSR ORORERRE Thedeosewans Sune. Geet. 46.200 67:75 BOTR  vviiecoddocew ccceeccvczsn 
NO. 2 eee SOT hee ee ee ne eee eee bee tee eee No. 1 com. 38.00 35.50@ 37.50 37.50 

Sap GUM— No, 2-A PN Bisieseesaws Sue uawaere 

Qtd. FAS... 50.25 | a rrr me SA 2 BAO Shee BER Case eevoues Fos auerbeens 
No. 1&sel. 33.00@ 37.50 37.25 38.75 ASH— 

Pin. FAS... 38.75@ 41.00 41.25 1.00@ 49.50 ~~e nn asl di 
No. 1&sel. 28.50@ 32.25 cig eee es 33.00@ 24.50 Engg coeeeve £0.00 (i.do as TONE a a 
No. 2 2400@ 24.75 24.50 2450) we OS conte Oe &8 |. eke eden a wae SEO Be t6ceaiveas ons 
No. 3 REO SONU chek icencees soabases Sort MAPLE— 

BLaAcK GUM— No. 1&sel 

ee Bs seciweketaee. aavanen tees <abimedebeas 42.25 WHND 2. oe cece eee ee cece tence ees ys, TOOT Cee 
at BOM eS sascas -peone sick eat 34.50 32.25 NO. 2 cece cece eee ee ee beeen eens 5G 8 = sew tnenreser 

ee Dass See 8 $ #Keresiseaees —— £  ° #4 .#  # #£teemen nev an w BEECH— 

i sn see  6UClllCl RGR ROSH « KMenbRecbeke. Saddeabavena Pe Chea s saconcam aera . wasaietawiens 53.75 54.75 
TUPELO— No. l&sel... .Ceeesenbaed. £6 ele ea eee se 6s 38.75 39.75 

Pin. FAS... 37.50@ 39.00 ........... ee i are NO. 2 oicseee cecscrccvere cevvvevesees 26.75 27.75 
We WOME bécc cerns s. \\iauan aca whats S050 “ek des wei - Sorr ELm— 

i See ree a RO GED ‘Leenversases. Peace pares PRE tanee AaRisienss. eaieonOnmees 47.50 50.00 
SYCAMORE— MEGS Lniketnevies’ ‘winanancuens 36.50 39.00 
eee a ae er ee SO 8 2 0«ss Reese No. 2 ..... P40 ne teens 25.50 26.50@ 28.00 
ee MS. Secidisweees - ovaeeese an as 37.00 38.75 CoTTON WoOoD— 
No. 2 5 Se ere ee Box bds 
( be 13-17” EY OE 6 Sie ca ea tae sing 6 oat ae Caran de kta 
“a ————— ie ek. See ee AR cet ck senda  caeaatonaeen 
ad. \[inkcnckaae.- .. — Seeewieweenee See ere Sere — SORES SE OO ED - ‘ en 97 fF 

Pin. FAS... 82.50@ 83.00 89.00@ 96.75 97.00 104.25 NO. 2 ..44. 26.90@ 20.50 oes eeeeeeee 

No. 1&sel. 42.26@ 53.00 16.75@ 59.00 62.00 67.75@ 78.25 WILLOw— 
a See, eee, OE foe cee Dee eaoe an eie “waa be Wine ae S No. 1&sel a 4 AGmocieieeeeins ceuaterctnbtahthi, cilscbalietbetead 
a 2 . Se Caer Bee 6 CU pew ee nee, eudenebiv paws Ss eee ot Ae aes a a ir eee ea oa oS vet 
No. 3, fig. 28.50 31.75 tee eeeee MAGNOLIA— 
Sd. wormy ..... ate.  £+e-  W®©e0 Vekeaeee Se pene ewe ee OS 2 ar ere 5350 49.95 
RED OAK— Oe: EAs SCO. .... eeaerane nt ; 38.25 

ee. PAS... SE «HH HNERMARERS. Kecdacos cece aAnpeeseeeaes ae ere 24.25@ 27.25 2b.25@ 26.25  .ccosccccncs 
No. 1&sel. 57.00 a neae ee ° ° ee -_ sae) yaaa ate me . CHERRY— 

Pin. FAS... 58.50@ 65.25 72.00@ 80.50 $0.25@ 90.50 87.50@120.25 No. 2 1.75 
No. 1&sel. 38.50@ 42.50 44.50@ 49.00 47.00@ 53.00 64.75 ay poaiey ne sii ihe a aretha 
i ee Coe =. Yeesineenroe SCR eCN RRA elie mwas PECAN— 

No. 2 ee Se ee fe hema “wae eemeieiele Yar 7.00 60.00 

Se wee Tee  (~O == serene acede Risgsaeaeake sans ew dnieds No. 1&sel... 42.00 ee fe ie ee add aibraehs 
look is for better trade this month. Stocks 
of most items are of ample size, so that there 


This 


For 


NORTHERN PINE 


BUFFALO, N. Y., April 7.—Northern pine 
demand rather small, owing to the desire 
of retailers and industrial users to keep their 


Editorial Review of Current 


is 


stocks at a low level. Some increase in in- 
quiry has recently been reported, and a 
moderate gain in the amount of new con- 


struction is predicted for the present month. 
Prices are about steady. 

BOSTON, MASS., April 7.—Southern pine 
business still too quiet for April. toofers 
are urgently offered at low prices. There are 
chances to buy 8-inch air dried at $23@23.50. 


is 


B&better partition can be had at 38.50@ 
41.75, but there is little buying. The lack of 
activity in dwelling house construction, and 
the cheapness of hardwood flooring, restrict 
business in southern pine. 

BOSTON, MASS., April 7.—The first week 
of April brought a little more inquiry for 
eastern spruce frames. tetailers also are 


rather more easily interested in random 
lengths. Zoards are still very dull despite 
their cheapness. Due to scarcity, lath now 
are firm, although business is quiet. Quota- 
tions: Dimension, 8-foot to 20-foot, 8-inch and 
under, $36@38; 9-inch, $37@39; 10-inch, $38 
@40: 12-inch, $40@42; random lengths, 2x3 
and 4-inch, $26@27; 2x6- and T-inch, $27@28; 


50; 2x10-inch, $35@36; boards, 
and up, 8-foot and up, mer- 


“x8-inch, $32@ 32. 


covering, 5-inch 





END DRIED WHITE MAPLE 


Prices on end dried white maple, f. o. b. 
mills, lower Michigan: 
FAS No. 1 & sel. 
Te nvcanncamenaacaxakaws $110.00 $ 85.00 
WS nee cawea emma aeatr 115.00 90.00 
Pe bent ke rerum enews’ 120.00 95.00 
a OT err ree eer. 125.00 100.00 
RE ESS 4 150.00 125.00 
SD  daviinwsawenenre snes 160.00 135.00 


Week's Market 


eports 


Market Conditions See Page 25 


chantable, DIS, $28@29; matched, clipped 8- 
to 16-foot, random widths, $31@32; matched, 
random lengths, 1x6- and 7-inch, $31; furring, 
2-inch, $26@27; lath, 1%-inch, $3.50@3.75; 
1%-inch, $5. 


HARDWOODS 


CHICAGO, April 8.—Virtually unchanged is 


the situation in hardwoods here. Demand 
and prices are no worse, and a few report 
some improvement, although this is slight. 
Get the hardwood men together, though, and 
they cheer each other with stories, once un- 
believable, of a new low price some hard- 


hitting buyer was able to worm out of some 
luckless lumberman who had more lumber 
than money. But separately, the distributers 


will maintain their good spirits and express 
confidence in their ability to weather the 
storm, 


3ALTIMORE, MD., April 
hardwood distributers indicate disappoint- 
ment over the latest developments. Stocks 
of hardwoods are not so low as some sellers 
could wish in the interest of firmness in quo- 
tations, and spreads in quotations continue 
wide enough to suggest a considerable meas- 
ure of unsettlement. The export situation is 


6.—Statements by 


perhaps the most promising, and even here 
the most modest expectations are to be en- 


tertained It is probably true that some ex- 


pansion in demand has taken place, but it is 
quite slow. 

CINCINNATI, OHIO, April 6.—Aside from 
an improved demand for dimension from the 
automotive trade, and a better inquiry for 
oak, ash and poplar for export, business in 
southern hardwoods continues quiet, with 
prices still weak and very unsettled. The 


larger mills are reported to be showing a bet- 
ter spirit, and many are reducing production 
schedules rather than cut prices. 





BUFFALO, N. Y., April 7.—Hardwood de- 
mand not active, and March business was 
not as large as had been hoped for. The out- 


is 


is a good deal of complaint as to competition. 


CYPRESS 


CHICAGO, April 8.—Industrial purchasers 
lead in the consumption of what little cypress 


is moving. Retail demand, even outside the 
city, is very light, as is the railroad buying. 
Prices, to date at least, have not been 


changed by the recent merger in the cypress 
field. 








CINCINNATI, OHIO, April 6.—Cypress is 
very dull, with prices inclined to be weaker. 
Some inquiry for factory lumber is being re- 
ceived from eastern interior trim factories, 
and wholesalers are taking small lots of fin- 
ish. Tank cypress is quiet, as is flooring. 
Some pecky and other common grades are 
moving for farm work and greenhouse use. 


BALTIMORE, MD., April 6.—Quotations on 
cypress are holding at least as well as those 
on other woods used for similar purposes, 
and the inquiry is believed to show rather 
more activity. Sellers are disposed to resist 
any proposal of concessions, especially on the 


high grade Gulf stocks. While stocks here 
are ample, perhaps a slight reduction has 
been effected. Production is: being curtailed. 


SOUTHERN PINE 


CHICAGO, April 8.—Some distributers re- 
port a better tone to the southern pine mar- 
ket, probably induced partly by the definite 
arrival of warm weather, and the uncer- 
tainty of the civic election also was men- 
tioned as a deterrent to business in the past. 


Now, however, these sellers say, there is more 
inquiry and a few more orders, from both 
retailers and industrials, although this of 
course is a very weak movement and some of 
the distributers say they don’t notice it at all. 
There is a little more building, however, even 
in Chicago, noted on another page of 
this issue. Prices are about the same as they 
have 


as is 


been. 


BALTIMORE, MD., April 6.—Quotations on 
longleaf are holding but there has been no 
advances of consequence. Sellers seemed 
quite ready to book orders on a fairly low 
basis. Quite a number of buyers are willing 
to give longleaf the preference even though 
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it is offered at somewhat higher prices than 
competitive woods. In North Carolina pine 
trade some slight improvement was noted, 
but prices made no gain. Requirements show 
little expansion, and competition of other 
woods is keen. Stocks on the wharves here 
remain comparatively small. 


CINCINNATI, OHIO, April 6 Better in- 
quiry from the yard trade, locally, up-State 
and in southern Indiana, was reported by 
wholesalers Buying, however, is spotty. 
Prices are firmer all along the line, many mills 
refusing to make concessions. Wholesalers 
here do not expect much improvement under 
thirty days. Most retailers are well stocked, 
and have not yet come to a point where they 
need to fill-in. 

KANSAS CITY, MO., April 7.—Southern 
pine volume of orders is about the same as 
it was last week. Industrial buying was a 
little better, and there was a decided in- 
crease in inquiry from this class of trade. 
Inquiry from retail yards fell off. Mills are 
holding to the firm price policy. 

NEW YORK, April 6.—Southern pine de- 
mand is unquestionably better, and competi- 
tion is less keen than it was a month ago, 
but retail yards continue to hold off. Prices 
have not changed in the last week. 


WESTERN PINES 


CHICAGO, April 8.—‘“The less,” remarked 
one distributer, “said about western pines, 
the better. Of course there are small orders 
coming through, but they are widely scat- 
tered, and the prices are no better yet. But 
I will say, they are no worse, either, and the 
prices are about the same.” 

BUFFALO, N. Y., April 7.—Trade in west- 
ern pine is small with retailers as well as in- 
dustrial users inclined to keep down their 
stocks as much as possible. An increase in 
construction this month is looked for. Prices 
show no special changes. 








KANSAS CITY, MO., April 7.—All orders for 
western pines call for immediate shipment. 
The volume of sales is fair, as there are 
many small orders. 


NEW YORK, April 6.—Idaho and Pondosa 
prices are holding up well, but demand con- 
tinues rather slow. Stocks in the leading 
grades have not been increased, and whole- 
salers find it difficult to get what they want. 


HEMLOCK 


BOSTON, MASS., April 7.—Eastern and 
northern hemlock are dull, and the tone of 
prices is quite easy. Clipped boards are 
urgently offered at $28, and random at $27. 
Quotations for western hemlock are more or 
less demoralized, and buyers are very cCau- 
tious. Retailers are offered chances to buy 
both transit and for mill shipment at $13.50 
to $14.25 off prices listed on page 11%, At- 
lantic differentials. Although the recognized 
cargo rate is $9, some space is reported to 
have been purchased within a few days at $8. 


NEW YORK, April 6.—Early spring demand 
for hemlock has been light, and sales are 
mostly of small lots to old customers. Stocks 
are not heavy, for few yards carry any hem- 
lock to speak of. Prices, however, are hold- 


"DOUGLAS FIR 


CHICAGO, April 8.—Though there is con- 
siderable pessimism on the part of those who 
expected a sudden remarkable upturn of the 
sales figures with the coming of the flowers 
that bloom in the spring, a number of Doug- 
las fir distributers find food for cheer in the 
small improvement that has come their way, 
bringing more inquiry and a few more orders. 
Prices are nothing to brag about, but the 
latter group reflects that such a condition is 
not new and that one should have been 
hardened to it long ago. 

BALTIMORB, 


MD., April 6.—The rush of 


West Coast woods to the East, in order to com- 
ply with contract requirements on the part of 
shippers, and take up the space on steamers 
contracted for, is so large as to counteract 
any strengthening factors. 


The returns re- 
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main unsatisfactory, for offerings are much 
more liberal than could be desired in the in- 
terest of profit margins. 


KANSAS CITY, MO., April 7.—Industries 
came out quite actively for scattered lots of 
Douglas fir last week, although prices were 
competitive to the extreme. Retail buying 
was dull, and salesmen say yards are having 
difficulty moving present stocks. Inquiry is 
small. 


NEW YORK, April 6.—Demand for Douglas 
fir is far from expectations, but there has 
been a steady improvement in the last month. 
Wholesalers expect a much better market in 
April. 


SHINGLES AND LATH 


KANSAS CITY, MO., April 7.—As weather 
conditions were suitable for building, shingle 
and lath sales reached much higher levels 
last week. Inquiry from retail yards in al- 
most all parts of this territory was good. 


NEW YORK, April 6.—The eastern spruce 
lath stocks are scarce, with replenishments 
hard to obtain. Prices are steady around 
$4 for rail and cargo shipments. Shingles 
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are plentiful for the moment, but curta 
of arrivals has improved market con: 


BOXBOARDS 


BOSTON, MASS., April 7.—The boxboarg 
market is quiet and prices are 
firmer. Some of the smaller operators who 
have been cutting during the winter without 
contracts are canvassing for purchasers. Sey. 
eral of the large box and shook manufactur. 
ers have been encouraged to depend to a large 
extent upon picking up bargains. Some really 
desirable lots of log run round edge white 
pine inch boxboards have been offered lately 
for as little as $20 f. o. b. Portland, Me., and 
$22 f. o. b. Boston, and around $24 is «about 
the top price now obtainable. 


CLAPBOARDS 


BOSTON, MASS., April 7.—Clapboards are 
moving very slowly in the Northeast, despite 
price concessions. Residential building is stil] 
very quiet, and retail yards generally have 
enough stock. Stocks of eastern spruce and 
native white pine clapboards in first hands 
are quite limited, and quotations keep fairly 
steady. In West Coast clapboards there are 
some bargains to be had. 


Iment 


itions 


certainly no 











NECROLOGICAL RECORD OF THE WEEK | 





OREN LEROY BENWAY, aged 65, for- 
merly active in the southern lumber trade, 
died in New Orleans on April 1 after an ill- 
ness of several months. Mr. Benway was 
born in Cordova, Ill, and entered the employ 
of Weyerhaeuser & Denkmann at Rock 
Island, Ill., after completing his education. 
Afterwards he was manager of the Rock 
Island office of the Southern Pine Co. and in 
1903 he moved south becoming manager of 
the Easterling Lumber Co. at Ora, Miss., and 
the Pine Lumber Co., at Mish, Miss. For 
eight years he was manager and secretary 
of the Natalbany Lumber Co. at Hammond, 
La., leaving that concern in 1914 to become 
a firm member in John A. Hunt & Co., ex- 
porters and shippers of New Orleans. Mr. 
Benway was active in church work, serving 
as superintendent of the Sunday school for 
the St. Charles Avenue Baptist Church of 
New Orleans for ten years, and was a life 
deacon of that congregation, secretary of the 
board of trustees of the Baptist Bible In- 
stitute, a trustee of the Southern Baptist Hos- 
pital, and a member of the hospital commis- 
sion of the Southern Baptist Convention. He 
was a member of the New Orleans County 
Club, the Pickwick Club and other organiza- 
tions. Funeral services were held in New 
Orleans, the body being sent to Moline, IIL, 
for interment. 





E. L. MILLS, aged 69, retired lumberman 
of Lake Mills, Wis., died at his home there 
on the night of April 3, as a result of a 
paralytic stroke suffered a week before. He 
had gone to Lake Mills in 1881, and was as- 
sociated with his father in the lumber busi- 
ness. there. Following the death of his 
father, in 1893, he continued the firm, adding 
fuel te the products handled. He had dis- 
posed of his interests on Jan. 1 of this year, 
and retired after fifty years of business life. 
Mr. Mills was an ardent lover of all forms 
of sports, especially baseball. He began his 
athletic career as a youth with the Lake 
Mills Blues, as catcher, and his work at- 
tracted the attention of major league scouts. 
He was signed by the Milwaukee Brewers, 
and then by a major league team for a while. 
Returning to Lake Mills at the close of his 
activities in professional baseball, he again 
became active in the lumber business, retain- 
ing his interest in local semi-pro and ama- 
teur baseball. Mr. Mills took an active part 
in civic affairs. He was a Mason. Surviving 
him are his widow, three daughters, and one 
son. 


GEORGE A. BUSHNELL, vice president of 
the McPhee & McGinnity Co., Denver, Colo., 
died on April 5 at his home in Denver fol- 
lowing a short illness. He was 80 years old. 
One of the dwindling group of the State’s 
pioneers, Mr. Bushnell went to Colorado in 
1876, the year of its admission to the Union. 
He was born in Bushnellville, N. Y., in 1851. 
The town had been named in honor of an an- 
cestor of his. Mr. Bushnell’s only son, Theo- 
dore Kingsley Bushnell, was killed in action 
in the World War during the Argonne en- 
gagement of 1917 and is buried in the ceme- 
tery at Romagne, France. In 1919 Mr. 
Bushnell married his second wife, formerly 
Miss Anna Horton, of Los Angeles, his only 
survivor. Mr. Bushnell was a member of the 








Mystic Shrine, Sons of the Revolution, Den- 
ver Lodge No. 5, A. F. and A. M., and of the 
Knights Templar. He became associated with 
the McPhee & McGinnity Co., years ago, and 
took an active interest in the concern, de- 
spite his advanced age, until his illness two 
weeks ago. 





FRANKLIN HAWLEY McCORMACK, SR.,, 
of the McCormack Lumber Co., Malvern, Ark., 
died at his home there on March 28, after an 
illness of one week. Mr. McCormack was 
born in Wauwatosa, Wis., Aug. 23, 1861, and 
resided in that place until after his marriage 
to Miss Eva Katheryn Kellogg in 1893. The 
family moved to Malvern in 1900 upon’ the 
establishment of the Wisconsin & Arkansas 
Lumber Co. there and Mr. McCormack be- 
came superintendent of the operation, re- 
maining in that position for many years 
Later he established the F. H. McCormack 
Lumber Co. of Malvern and remained the 
head of that concern until his death. He was 
active in civie affairs, was a member of the 
Methodist Church and the Masonic Lodge. His 
widow, three sons and a daughter survive, 
also three grandchildren. 


CHARLES M. BUCHANAN, formerly en- 
gaged in the hardwood lumber trade as the 
Baltimore representative of William Whitmer 
& Son, of Philadelphia, died on April 6 at his 
home in the northern suburbs of Baltimore. 
Mr. Buchanan for years was active in the 
lumber trade and enjoyed the esteem of all 
with whom he came into contact. Later he 
engaged in the brokerage business He was 
highly connected and prominent in Baltimore 
society, being a member of the Baltimore 
Club and the Bachelers’ Cotillon His wife 
and a two-year-old son survive. 


A. J. GRAY, aged 54, died suddenly April 3 
at his residence in Birmingham, Ala. For 
more than a quarter century he had operated 
the Jefferson Lumber Co. one of the out- 
standing firms of the Birmingham district. 
Starting in Choctaw County, Alabama, and 
later removing to Birmingham, Mr. Grav had 
acquired a string of saw mill, planing mill and 
retail yard interests. The deceased is sur- 
vived by his wife and one daughter, four 
brothers, and three sisters. 


ROBERT MEAD, retired lumber dealer of 
Glassboro, N. J., was killed Monday, March 
30, when his automobile struck a pole near 
his home. Mr. Mead, who was 74, was be- 
lieved to have suffered a stroke of apoplexy. 
The deceased was at one time _ sheriff of 
Gloucester County and later operated a saw- 
mill and lumber yard. A few years ago he 
was elected the first mayor of Glassboro. He 
is survived by a widow and three daughters. 


BYRON MAMLAON, pioneer lumberman f 
northwestern Wisconsin, died at his home 
near Shiloh, Wis., April 3, of a heart attack 
that followed influenza. Mr. Mamlon, who 
was 67 years old, became identified with lum- 
ber activities in Wisconsin 45 years ago. His 
widow survives. 
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| TRANSPORTATION 


lumber Rates Applied to Various 
Commodities 


WASHINGTON, D. C., April 6—Under Fourth 
section Order No. 10584 issued by the Inter- 
state Commerce Commission in response to 
Application No. 14272 filed by Agent F. A. 
Leland on behalf of certain carriers, lumber 
ates are applied to the following commodi- 
ties between points in Southwestern terri- 
points in that territory from other 
territories and between Southwestern points 
and destinations in other territories except 
those east of the Illinois-Indiana State line 
and north of the Ohio and Potomac rivers: 

Lumber, rough or dressed, edges glued or 
not glued together, cut to dimension and/or 


tory, to 


beveled, grooved, surfaced, slotted, or 
tongued, wrapped or not wrapped. 
Lumber, laminated, consisting of layers of 


(made of native woods) one upon 
er, glued together and not faced with 
the thickness of any layer of lumber 
less than three-fourths of an inch. 
articles of separate pieces (not 


lumber 
the oth 
veneer, 
not to 

Wooden 
d). rough or dressed, but not polished, 


ply wor 

nainted or varnished, cut to dimensions or 
aot cut to dimensions, viz.: Boards, planks, 
poles, posts or stakes, not bent or shaped, 
with traight sides and straight, pointed, 
rounded, grooved, tongued or beveled edges 
r ends 

Poles, posts or stakes, round or oval, ends 


flat, pointed or beveled, not sanded, nor bent 
rw further 
Two or more boards, nailed or cleated (not 
clued) together flat in sections, with straight 
(parallel) sides and edges; except edges and 


shared. 


enés may be beveled, grooved, slotted, mitred 
y tongued; not wrapped. 
Airplane hangar material consisting of 


pieces of wood nct less than 6 feet 

in length, which may be bored for bolts, in 
carloads only. 

‘arriers parties to the tariffs covered 

by Agent Leland’s application may maintain 

her rates from, to and between interme- 

points, with the usual limitations. 


separate 








Urges Upholding of Reasonableness 
of Rates 


WASHINGTON, D. C., April 6.—lIn its inter- 
vening brief in Docket No. 23462—Anson, 
Gilkey & Hurd Co. et al. vs. Great Northern 
Railway Co. et al.—the West Coast Lumber- 
Association strongly urges the Inter- 
Commerce Commission to uphold the 
reasonableness of existing rates on building 
woodwork in straight and/or mixed carloads. 

It is pointed out that the West Coast as- 
sociation did not intervene to obtain affirma- 
tive relief, but merely to seek a finding that 
rates are not unduly preferential or 
unlawful. 

“In their rates on building woodwork they 
have no artificial advantages nor do they 
creation of any,” states the brief. 
“They believe that the natural advantages 
and disadvantages of themselves and of com- 
Plainants ought to be reflected and, generally 
reflected in the respective ad- 
They oppose the use of 
neutralize or equalize natural ad- 
Vantages or disadvantages of location either 
for themselves or for complainants.” 

The brief defends the reasonableness and 


men’ 


State 


thei: 


otherwise 


seek the 


speaking, are 
justments of rates. 


rates to 


hon-preferential character of existing rates 
on ich traffic and defends the “mixed car 
rule’ available to the Pacific coast inter- 
venors in connection with their shipments 
into the middle West. 

Among other things, the brief points out 


that complainants’ rates are already substan- 


tially lower than the Pacific coast  inter- 
venc * to most of the destinations involved 
and to a great many of such points the dif- 
fere es are very large, amounting to as 
mu as 30, 40, 50 cents and more per 100 
pour To grant the demands of complain- 
ant t is declared, would “spell disaster to 
the Pacific coast intervenors.” Furthermore, 
the trans-continental railroads would suffer 


the loss of traffic they can not afford and 
are unwilling to lose, and consumers in the 
destination territory would not benefit. 


(eB 
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[ How to Figure Costs for Advertising 
In Classified Department 


Pa CR Did ccisancscssnsecns 30 cents a line 
For two consecutive weeks......55 cents a line 
For three consecutive weeks..... 75 cents a line 
For four consecutive weeks...... 90 cents a line 
For thirteen consecutive weeks..... $2.70 a line 











For twenty-six consecutive weeks. .$5.40 a line 
For fifty-two consecutive weeks...$10.80 a line 


Seven words of ordinary length make 
one line. 

Count in the _ signature. 
counts as two lines, 

No display except the 
permitted. 


Heading 


heading is 


Extra white space figured at line 
rate. 
One inch space advertisement is 


equal to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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WANTED 


Employees 














MANAGER WANTED FOR ONE YARD POINT 


In Missouri. Give full particulars first letter. 
Address “‘L. 164," care American Lumberman. 





WANTED PLANING MILL FOREMAN 
Thoroughly competent. One who understands 
machines and can take care of resaws. 

Address “L, 173,” care American Lumberman. 





CLASSIFIED ADS PAY GOOD DIVIDENDS 
CLASSIFIED ADS PRODUCE 





Salesmen 


SALESMAN WANTED 


A West Coast Lumber Manufacturer and Whole- 
saler of 20 years continuous and successful opera- 
tions, catering to the railroad, carbuilding, indus- 
trial and retail-yard trade, wishes to secure a 
representative for Chicago and contiguous territory. 
Such representative must have energy, understand- 
ing and real ability. Prefer an individual, but 
would consider an established firm. Give full and 
complete information and references, and indicate 
basis preferred in first letter. 
Address “L. 165,” care American Lumberman. 








WANTED EXPERIENCED SALESMAN 
Yellow Pine 


Calling on Industrial trade to sell 

Crating, liberal commission, exclusive territory, 
Chieago, Indianapolis, Detroit, Toledo, Cleveland, 
( 


‘incinnati, Pittsburg, Louisville, St. Louis. 


Address “L. 150,"" care American Lumberman, 





LUMBER SALESMAN WANTED 


Man with hardwood clientele. Excellent oppor- 
tunity for the man with proper qualifications and 
experience. 


Address “L. 152,’ care American Lumberman. 





VENEER SALESMAN 
I will employ a man with a wide experience and 


successful past record. 
Address “L, 153," care American Lumberman, 





WEST COAST MILL GROUP 


Wants commission salesmen for fir, cedar, hemlock; 
exclusive territory. 
Address “M. 53,"" care American Lumberman. 





65 














WANTED 


Salesmen 
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COMMISSION SALESMEN WANTED 


First class Arkansas wholesaler with guaranteed 
production specializing in good short leaf pine 
wants connection with live wire commission sales- 
men capable of developing large volume under 
exclusive selling arrangement. Pay high commis- 
sions and quote attractive selling prices. No transit 
cars handled. Have many good territories open 
in middle west and eastern markets. If interested 
and can get results write us giving full details 
of past experience. *¢ 
Address “K. 162," care American Lumberman. 


WANT INDUSTRIAL SALESMEN 


For Chicago, New York. Pacific Coast wholesaler 
who will give real co-operation, wants active sales- 
men, sell Fir, Spruce, Hemlock, Cedar and West- 
ern Pines, exclusive territory, commission or profit 
sharing basis. 

Address “K. 160,’ care American Lumberman. 








A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 





Employment 


A-1 SPECIAL MILLWORK EXECUTIVE 
Desires position as superintendent for small plant; 
20 years’ practical exp. Can estimate—list quanti- 
ties from archtects’ plans—detail and bill for plant 
and get production. 

Address ‘L. 167,” 








care American Lumberman. 





RETAIL YARD MANAGER, 35, MARRIED 
Good character, reliable, 12 yrs.’ experience. can 
keep books, desires position with good yard and 
opportunity to invest after worth is proven. South- 
ern Mich, preferred. 

Address ‘“L. 166," care American Lumberman, 





SALESMAN WITH EIGHTEEN YEARS EXP. 


And a wide acquaintance in Eastern Iowa and 

Southwestern Wisconsin wishes connection with 

mills selling lumber, flooring etc. on commission. 
Address ‘“‘L. 154," care American Lumberman. 





STENOGRAPHER AND BOOKKEEPER 


Young man two years’ experience first class Retail 
Yard. Thorough knowledge accounting. Desires 
connection with reputable firm with chance for 
advancement. Can furnish highest type references. 
Address “L. 155," care American Lumberman. 


-BOOKKEEPER-STENO.-GENERAL OFFICE 


Man, 34, about 8 years lumber manufacturing ex- 
perience. Familiar with books, payrolls, costs, 
credits correspondence, collections, inventories, of- 
fice management. Available at once. Any locality. 
Moderate salary considered. Excellent references. 
Address “‘G. 153," care American Lumberman. 








SUPERINTENDENT MILLWORK 


21 years’ experience; also detailer and biller; com- 
petent: age 39. 
Address ‘‘H. 158," care American Lumberman. 


BAND & FACTORY FILER WANTS JOB 


Twenty years’ experience, can do millwright work. 
B. F. WHITE, Leetsdale, Pa. 








BAND SAW FILER WANTS POSITION 


Log band, band resaw and planing mill experience. 
Address “G. 159,” care American Lumberman. 





WANTED POSITION AS ESTIMATOR 


Of sash, door and millwork. Familiar with cost 
book “‘A.”” Would consider selling. 
Address “‘H. 169,’’ care American Lumberman., 


LUMBER BOOKKEEPER 


Accountant, 12 years experience in both wholesal- 

ing and manufacturing. Conversant with costs, 

monthly statements and tax work. Now available. 
Address ‘‘H. 168,"" care American Lumberman. 


WANTED POSITION AS SUPT. 


Of lumber operation. Know business from stump 
to car. Can get results at low cost. Personal in- 
terview. A-1 references. 

Address “L. 170,"" care American Lumberman. 











BAND SAW FILER WANTS JOB 
Log band, band resaw and planing experience. 
FRED A. SMITH, 2136 N. Hamlin Ave., Chicago. 
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WANTED 











_ Employment 
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BAND SAW FILER WANTS POSITION 











Kither hardwood or pine Can make a sav tand 
i good 1 feed Can give good reference in fast 
up-to-dat mill Can come it once 

Acddre lL. 163," care American Lumbermar 

LUMBER SALESMAN 
An active igeressive and successful lumber sales 
nan, twent eal in Cincinnatl and contiguous 
territory w one mill vishes to connect with a 
reputable Yellow Pine manufacturer Present em- 
ployer will cut out shortly Best references 
R. BE iHEFFORD, 6312 Ridge Ave., Cincinnati, O. 
SALE S CONNECTION WANTED 

ty young man with several years exp. in whole 
ile lumber & Bldg iterial Comm, or salary 
Chicago territor’s 

Addre 7 166," care American Lumberman 





HARDWOOD INSPECTOR AND BUYER 
Yard road 
cure \merican L 


ear ex perience 
Adare | 


or eference 
un se rian 


WANTE D POSITION AS MILL SUPT. 
rT perienced 


care 


tump 
American 


to car 
Lumbermar 





HAVE YOU SOMETHING TO SELL? 


Advertise in the Wanted and For 
partment 


Sale de- 


when you want to sell some- 
thing in the lumber industry. 
AMERICAN LUMBERMAN, 
431 8. Dearborn St., Chicago, Ill. 





Lumber and Dimension 


WANTED 2500 NO. 
B. C. M 





1,2 &3 BIRCH & MAPLE TIES 
FLO P. & P. Ry. Cea., load before 
June 1 

Addre 


st to 


“K. 168,"" care American Lumberman. 





WOULD LIKE TO MAKE CONNECTIONS 


With concern who can supply din vension lumber in 
weekly shipments. . O. BOX No Sta. D., 
New York City 





WILL TRADE $38,000.00, 7°,, IST MORTGAGE 


On Valuable Arizona Citrus lands for lumber that 
aun be used in Chicago retail yard. 
Address “L. 157," care American 


Lumberman. 





THE WAY TO MAKE A SALE 


Is to advertise in a paper that reaches the 
people who would be interested in what 
you want to sell. When you want to sell 
anything used in the lumber world and al- 
lied industries, advertise in the 


AMERICAN LUMBERMAN, 


431 So. Dearborn St., Chicago, 


Ill. 


Retail Lumber Yards 


PBALDLDLLILB_OPOPOPOL_OLOBO_OOOLOL_O_OOOL_OP®P_OLIOI™IOP®POP®POP®POPOLPOPD PLD OD A 


A SPECIAL CONFIDENTIAL EXCHANGE 


For executors retail lumber estates. 
For banks or agents operating or liquidat 
ing yards. 





handling 
creditors 


For retail yard owners with capital or manage 
ment problems. 

A national organization in the building industry is 

continuously in touch with parties seeking retail 


lumber investment opportunities and executives 
seeking management opportunities with investment. 


References exchanged. All correspondence strictly 
confidential 
Address “‘G. 154,” care American Lumberman. 





WTD. TO PURCHASE RETAIL LUMBER YARD 


In town not smaller than five thousand population, 
Kansas, Oklahoma, Missouri, or Iowa. 


Address ‘‘W. 56," care American Lumberman. 





CAN PAY CASH FOR GOOD YARD 
Desirable 
Address “‘L 


residence 


town in corn belt. 
151,” 


American Lumberman, 


WOULD LIKE TO INVEST 


In retail 
Addres "ls, Bens” 


care 





$100,000.00 
business. 
American Lumberman, 


lumber 
care 


WANTED 














WE WILL BUY USED EQUIPMENT 
good condition if attractively priced, 
Log Haul-Up & Power 
lia. with feed mechanism for 
per day bolted to short 
One 75 H. P. 1800 RPM High 
sawmill, 220 Volt, 360 Cycle, A 
ft. Slow Speed Cross Carry 
for handling 4 ft. Fitch 
to ripsaws Two Fast Self-Feed Straight 
Line Ripsaws for stripping 4 ft. stock 
One complete Sawmill eed works 
electric operated for fas short log mill 
One Chain Feed ylor, or similar, End 
to be used for rebuilding for another 
matching and grooving head not required, just 
feed mechanisn pressure bars and cut-off saw 
Describe fully, advising where available for 
apection 


THE 


In 


as follows: 
‘ jnie 


Cut-Off Saw 72” 
handling 10 to 20,000’ 
lengths 


Log 


Torque Motor for 
C 


Cone 20) 


ng Chain Con 
veyor, 


from short log 


preferably 


Matcher, 
purpose; 


in 


HANIEL CLARK CO., Corry, Penna. 





WANTED—HEAVY DUTY DOUBLE SURFACER 
Direct Motor Driven with 
0” wide up to 12” thick, to 
Starting Equipment and Dust 
with machine State condition 
length of time in use, in detail 
Address “lL. 159," care American 


Cylinder heads to work 
include Electrical 
Collecting Hoods 
of machine and 


Lumberman., 





WANTED 
Fay & Magan No 415-6 Roll 8x24 Planer and 
Matcher — he in excellent condition and rea 
onable for ‘ n 
Address A N WASHBURN, Bethel, Vermont. 





A CLASSIFIED AD WILL MOVE SLOW STOCK 
ADVERTISE FOR WHAT YOU WANT 


FOR SALE 


Lumber and Dimension 


HARDWOOD DIMENSION STOCK 
Furniture square wagon stock 
ki blanks ete Prepared to 














bending 
furnish any sizes 


material, 





rough sawn in oak, ash, gum 
Several cars 1%x1l1% white ash 
inches Send us your inquirie 

E. J. BRODE LBR. CoO., 


beech and hickory 
squares 18 to 72 


Grenada, 


Miss 





FOR SALE CHEAP 
Dry Maple 


Elm 


Soft Elm 
12/4-19/4 
Good grades and 
Maple and 16/4 
TIMBER CO.,, 610 
11} 


and Soft 
and 8/4 


Mixed car Soft 
extra good for box factory 
lengths 6/4-8/4 and 10/4 soft 
Soft Elm CASTLEMAN BROS 
11 Ferguson Blidg., Springfield 





MANUFACTURER AND WHOLESALER 
ering Midwestern States desires 
connections on Oak and Maple 
Pine Creosoted Posts and 
Interested only in A-1 mills 
products 
Address “‘L 


Cov exclusive 
Flooring, Yellow 
Southern Hardwoods 
manufacturing quality 


mill 


168," care American Lumberman 





WANTED A BUYER 








For Second growth white Hickory Dimension cut 
to order. Also pine crating stock. 

BOYDTON MFG. CO., Boydton, Va. | 

} 

WANT TO HEAR FROM PARTIES 
Ruying all kinds rough lumber, Hemlock, Maple, 
Birch, Elm, Basswood cut to suit buyer Also 
railroad ties, cedar posts, soft and hardwood slabs, 
edgings. Pe body wood. 

T. BRANHAM, Crandon, Wis. 

HARD MAPLE DIMENSION STOCK 
Any size and quality: specializing in straight- 
grained stock for Bending purposes, also selected 
white wood for special work. Solicit your lumber 


enquiries 
CANADIAN HARDWOODS 


LIMITED 
Casselman, Ont., 


Canada 





WANT TO SELL YOUR TIMBER OR 
Timber land? The best way to find a buyer is to 
advertise in the paper that reaches the buyers of 
timber and timber lands. THE AMERICAN LUM- 


BERMAN is the best paper to advertise in when 
you want to sell. Our readers are buyers. AMER- | 
ICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Ill. | 


| 


April 11, 








FOR SALE 





1931 





Second Hand Machinery — Lumber and Dimension 





NORTHERN HARDWOODS FOR SALE 








% cars 8/4 No. 1&B Elm $33.00 
, cars 6/4 No. 1&B Elm 32.00 
7 cars Oak VPlank 27.00 
These prices F. ©. B. cars southeastern Iowa 
W. H, HOENSHEL, Birmingham, Iowa 
CLEAR POPL am & BASSWOOD D! MENSION _ 
Short cuttings to 5” wide cut 6” to 12” long 
Attactively priced Constant supply. 
Addre "En, 3 care American Lumberman 
FOR SALE WALNUT LOGS 
ROY MATTHEWS, Oakville, Iowa 





Business Opportunities 





OPPORTUNITY FOR MAN WITH CASH 
If you can invest twenty-five hundred thou 
sand dollars in a new corporation that has a 
worth-while future this is a ground floor opportu- 
nity for you or your son Don’t answer unless your 
cash is available for quick action 
Address “G. 152," care American 


to one 


Lumberman 





FOR SALE OR RENT IN MENOMINEE, MICH. 
Completé 


planing mill 





one mile sawmill trams, 10060 
Streich lumber buggie Kohler model D, 1500 watt 
lighting plant 
Address “‘H. 155," care American Lumberman. 
NOTICE TO WHOLESALERS 

Well known buyer and inspector Southern Hard- 
woods and Cypress would like to communicate with 
party interested in financing and selling output of 
small concentrating yard to be located Louisiana 
town adjacent to Cypress and Hardwood produc- 
ing center Attractive proposition 


Addre “L. 158," care American Lumberman 





TO LEASE 5 ACRES IN CHICAGO, ILL. 
At 59th and Ovden A on IT. €. R. R. and main 
highw: Furnish Mie and warehouse space if 
desired 
Address “I... 171," care American Lumberman 





Retail Lumber Yards 


PAL LBB LLOLOOOLOLOLOLOEO_OO™OOOOOOOOU__IUIOD®IOPD DD DDS 


FOR SALE RETAIL LUMBER YARD 








Near Milwaukee, Wis., in excellent farming and 
resort section. Good annual sales. Has always 
made fine return on investment. 

Address “‘W. 8,” care American Lumberman. 

FOR SALE LUMBER YARD 

In irrigated section of western South Dakota, doing 
good business; best of reasons for selling will 
take about eleven thousand dollars to handle. For 
more particulars write VALE LUMBER CoO., Vale, 
S Dak 

FOR SALE—TWO LIVE LUMBER YARDS 
Including fine country home, in California. Will 
bear investigation 

Address ‘“‘H. 156,’' care American Lumberman 





SMALL LUMBER YARD AND PLANING MILL 


In residential section. Th yard has always made 
money Reason for selling on account of other 
interest Ideal location Will stand the strictest 
investigation. Address 190 EAST FLORIDA AVE. 
Youngstown, Ohio. 





OLD WELL ESTAB. LINE YARD CONCERN 
Will sell a few well located Oklahom: 
groups of three or four. 

Address “*K. 156,’’ care 


yards in a in 
American Lumbermant. 


——— 


SALE 





BEST LOCATED YARD IN TULSA FOR 
Worth the money 
Address ‘‘K. 157,’ 


doing 
* care 


good business 
American Lumberman. 





a 


FOR SALE—RETAIL LUMBER & COAL YARD 

Heart of the Corn Belt. 

Small investment. 
Address “‘K. 163,” 


Near Bloomington, Illinois. 
Priced cheap for quick sale. 
care American Lumberman. 





FOR SALE—LUMBER YARD IN CENTRAL ILL. 
Small property investment. Doing a good business. 
Address “G. 160," care American Lumberman. 

































